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Lack of manpower during the war years may have 
excused the deterioration of service station appear- 
ance to a state approaching sloppiness and in- 
efficiency, as NPN pointed out when it published 
F. A. Bean’s report on today’s stations in the Feb. 6 
issue. Now manpower is once more available and 
the long lines forming outside employment offices 
should represent a pool from which management 
can select the type of skilled help it needs to re- 
place incompetent and lax personnel retained to 
keep retail outlets from closing. 





In the third of NPN’s Station Service for Profit 
Series, Frank C. Sturtevant tells how the manpower 
situation has improved and how management can 
reap extra profits by shopping now for top-notch 
service station lessees and salesmen. The article 
appears on p. 24 of this issue. 
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OW FUEL Ol DELIVERIES 


One important factor, influencing the efficiency and cost of 
tank truck operation is the proper scheduling of deliveries. 
To eliminate return loads, back hauls and call backs; to 
make the minimum number of “stops” per customer per 
year with less time and mileage, install Brodie Meters 
equipped with Brodimatic Quantrol. The Brodie automatic 
quantity control eliminates overfilling, spillage, and waste, 
as well as damage to customer’s property. Once you set it— 
you simply forget it, for the meter automatically shuts off, 
when the exact preset quantity has been delivered. Write 
for full details Today. 
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Division Offices: Chrysler Building, NEW 
YORK City ® 59 E. Van Buren, CHICAGO ® 
302 So. Pearl, DALLAS, TEXAS © 164 Jack- 
son, SEATTLE, WASHINGTON ® 2101 So 
San Pedro, Los ANGELES, CALIFORNIA 


RALPH N. BRODIE CO., Inc. 
950 Olst Street, Oakland 8, CALIFORNIA- 
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VisEGRIP CLOSURES, the all-steel closures, give steel drums substantially more than an open- 
ing for convenient filling and emptying. VisEGRIP CLOSURES may be depended upon for 


Leakproof Sealing 


Reliability in Traffic 


Full-measure Delivery 


HE construction and operation of VISEGRIP 
CLOSURES give them strong advantages wherever 
extremely wide margins of drum safety, beyond normal 
operating needs, are either required or desired. The 
manner in which VISEGRIP CLOSURES are built into the 
drum metal makes it impossible to remove them without 
completely destroying the drum metal. Consequently, 
the precision-manufactured matched sets of steel flanges 
and steel plugs are installed with the kind of permanence 
that assures unusually strong drum service. 
When a drum has been filled and then sealed with a 
ViIsEGRIP CLOSURE, it is truly leakproof at its closure. 
A drum with a VIsEGRIP CLOsURE will withstand 
whatever handling it is apt to receive while it is in traffic. 
(Drums filled with water and weighing 49914 pounds 


have been dropped so that their VisEGRIP CLOSURES 
would strike directly on a section of standard railroad 
track, from heights of from 4’ 0” to 7’ 0”. No leaks 
developed. 

One of the world’s largest producers of alcohol tested 
the delivery from a drum equipped with a VISEGRIP 
CLosuRE and found that all but 1.5 ounces of the original 
liquid load were delivered. 1.5 ounces, or 3 tablespoons, 
will not nearly fill your cupped hands . . . VISEGRIP 
CLOSURES practically squeeze their drums empty. 

VisEGRIP CLOSURES in steel drums are indeed more 
than the way into and out of steel drums. They can be 
depended upon to provide positive product protection: 
They assure leakproof sealing—they are traffic-safe—and 
they give full-measure at the delivery point. 


d OUT of steel drums 
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The advantages of VisEGRIP CLosuRES, the al/-steel closures for steel drums, are 

available conveniently to all drum users. Every drum manufacturing plant in the 

United States has a stock of VisEGrip CLOSURES and is equipped with the Rieke 
Dies that will build them into the drums on your orders. 


If you do not have a copy of “‘ViseGrip Drum Closures” available to you for reference 
when ordering your drums, please ask us for a copy so that you may study the con- 
struction, installation and operation. 


WiseEGrIiP 


CLOSURES 


developed and produced for more than twenty years by 


RIEKE METAL PRODUCTS CORPORATION 
AUBURN, INDIANA NEW YORK, N.Y. 
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N. Carolina Oil Jobber Chief Likes to ‘See Things Grow’ 








Carroll M. Barringer, president of 
North Carolina Oil Jobbers Assn., is a 
prolific person, to say the least. Among 
his associates down Carolina way he is 
considered a man_ who _ ultimately 
achieves any goal he sets for himself. 

Operation of Superior Petroleum and 
Fuel Co. at Newton, N. C., is Mr. Bar- 
ringers prime consideration. But that 
doesn't prevent him from raising thorough- 
bred white-faced cattle and maintain- 
ing a private plant experimental station. 

The experimental station is his “pet” 
project. Here he is seeking to answer 
to the problem of furnishing year-around 
grazing for North Carolina cattle. 

He says he likes to “see things grow.” 

Perhaps that explains partly his keen 
interest in his business and the welfare 
and extended activities of the North 
Carolina Oil Jobbers Assn. 

Fellow oil men point to Mr. Bar- 
ringers constant and unselfish devotion 
to the betterment of the lot of indepen- 











Carroll M. Barringer 


dent jobbers, sometimes at great personal 
sacrifice. He was a member of the five- 
man board appointed by National Coun- 
cil of Independent Petroleum Assns. which 
prepared the brief for submission to 
FTC in the Detroit Standard Oil (Ind.) 
case and which preceded modification 
of the commission’s order. And as vice 
president of Southeastern Oil Jobbers’ 
Conference, he has traveled many miles 
and spent many hours in the promotion 
of this organization. 

Mr. Barringer began in the oil business 
in 1933 when he agreed to help out a 
brother and brother-in-law who were dis- 
tributing Cities Service products in the 
Newton territory. This led to a perma- 
nent position and later developed into 
the organization of Superior Petroleum 
and Fuel Co., with his brother, J. E., 
as president. 

Since that time other companies have 
been organized on a partnership basis: 
Blue Ridge Oil Co., Linnville; Superior 


Oil Co. at Salisbury. But the main opera- 
tion remains at Newton under the name 
Superior Petroleum and Fuel Co. Three 
bulk plants are operated at Salisbury, 
Conover and Boone. 
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Oil Industry Awaits Effects of Truman's 


Wage-Price Policy, Bowles’ Appointment 


New Setup Permits Limited Pay Raises and Enables 
industry to Seek Price Adjustments More Quickly 


NPN News Bureau 

WASHINGTON — The oil industry 
this week awaited effects of President 
Truman’s new wage-price policy, the 
$5 a ton steel increase, and appoint- 
ments of Chester Bowles as stabilization 
idministrator and Paul Porter as price 
idministrator. 

New wage-price policy permits wage 
increases “consistent with the general 
pattern of wage or salary adjustments 
established in the industry or local mar- 
ket area since Aug. 18, 1945,” enables 
my industry placed in a hardship pro- 
vision by an approved increase to seek 
price adjustments without waiting until 
the end of a six-month test period, and 
provides for approval of wage increases 
“found necessary to eliminate gross in- 
equities as between related industries, 
plants, or job classifications, or to cor- 
rect substandards of living, or to correct 
disparities between the increase in wage 
or salary rates since January, 1941, and 
the increase in cost of living between 
that date and September, 1945.” 

The President said immediate price re- 
lief must be “conservatively appraised,” 
but must also be “sufficient to assure 
profitable operation in the test period 
to an industry now producing at low 
volume.” 


Oil equipment manufacturers generally 
believed the new policy meant a “slow- 
down” for them, because they would 
have to wait—from 60 to 90 days, some 
said—to learn what suppliers would 
charge them, before they could apply 
for price increases. OPA took a different 
view, however. 

Price agency officials called attention 
to the existence of an analysis section 
within OPA which is able to anticipate 
the effect of any increase in material 
prices, and to provisions in OPA regula- 














facturers are guaranteed a profit equiva- 
lent to that for the base period ot 
1936-39, provided that profit was at 
least 4%. 

So long as a manufacturers profit is 
equivalent to that of his base period— 
or 4%, whichever is greater—he is re- 
quired to absorb any price increase. 
When his profit falls below that mark 
for any reason whatever, except un- 
authorized wage increases—-he may peti- 
tion for price relief. 

Each manufacturer technically is re- 
quired to petition individually, but OPA 
said it probably would take action on 
an industry-wide basis if several manu- 
facturers submitted petitions for price 
relief, 

Stabilization Administrator Bowles, ex- 
plaining the wage-price policy before 
the House Banking and Currency Com- 
mittee Monday, said it “emphatically” 
did not mean general price increases 
throughout the entire economy and cited 
the oil industry as one in which wage 
increases can be established with “no 
price consequences whatever.” 

Mr. Bowles also charged that “we 
moved too fast and too soon in stripping 
off the wartime controls” on many com- 
modities, and said there was “consider- 
able difference of opinion” among PAW, 
ODT, and FEA as to timing, though not 
on general policy. 

Earlier—at a press conference _ last 
Friday—the stabilization boss, in effect, 
served notice on the oil industry that he 
intends to do everything permissible 
under the Second War Powers Act before 
consenting to any price increases. 

Even though he said he would not 
allow price to stand in the way of pro- 
duction, Mr. Bowles stated: 

“We have the Second War Powers 
Act which gives us power to allocate, 
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you would find would go up and some 


would not. Gasoline, we would have 
some cuts in prices. I was surprised that 
oranges went up in price. There was 
really no very good economic reason why 
they should have gone up, but they did 
just the same. Now on certain other 
petroleum products, as you know, there 
is very great  pressure—kerosine, for 
one. 

Q. Do you prefer price controls to 
production? 

A. I have heard that before. I hear 
it and heard the NAM had some com- 
ments on that. Obviously, the only way 
you are going to get this job licked is 
with production, of course. You have 
got to get production and all the produc- 
tion that we can get. Production is the 
answer to inflation, but inflation is not 
the answer to production. 

Q. But do you feel you will get pro- 
duction with the present rigid price con- 
trols? 

A. I would suggest the answer— 
“What rigid price controls?” I think i 
you will really examine carefully the 
price structure, the determinations that 
have been made since V-J] Day, you will 
tind very little rigid about the OPA regu- 
lations. 

Q. There. are the controls on fuel oil 
and kerosine. 

A. What about them? What is the 
matter? We just put kerosine up. They 
find that gasoline is more profitable 
than kerosine. We asked them to go 
ahead and make kerosine even though 
it is a little less profitable and they 
don’t choose to do it. All I say it seems 














i tions which permit manufacturers to establish priority production controls and t® =me 

"e make tentative sales at existing ceiling all that. Certainly price increases should Q. It costs them too much money. 

, prices with the privilege of collecting je ysed very sparingly and only when A. It doesn’t cost them too much 
more if the requested price increases are they are really, really essential. It seems ™0ney. They just make less money. 
granted. to me that every other part of the govern- Q. U nder what conditions could you 

- Need Not Raise Wages To Be Eligible = ment which has an interest ought to be ©omceive of price levels rising where the 

They pointed out. also, that manu- examined first to see if that will do the 
facturers need not increase wages to be job without the necessity of a price in- 
eligible for price increases. Under terms Crease. Hi eae . ‘ 
9 ases. ene = igher Ceilings in Dist. 5 
of Supplementary Order 142, manu- He said it was a “little early and 3 a 
quick” to comment on whether he in- WASHINGTON —- Increase of 
tended to order reinstitution of supply 3/4 cent per gal. has been au- 
’ 7 and distribution controls, although his thorized by OPA in ceiling prices 
Bowles to Hit Exemptions other comments left little doubt of his on kerosine and heating oils in 
awe soils a ai sition. lachi . late i% 
WASHINGTON — Stabilization I W ashington, Oregon, Ne vada, Cal- 
Administrator Bowles told NPN Bowles Answers Questions —— monger iy ager ye P 
apne “Pht ike hell” = . ; ; ncrease applies to all sales o 
he would “fight like hell” to pre On other points of interest to the oil Lamdion, 4 . pe 
ak emeiaintic f snecific indus- , . ‘ erosine and PS 100 and 200 fuel 
VERt CxCmpiOn GF spt : industry, there followed this question oils. effective Feb, 20 
tries from provisions of the price ES oils, effective Feb. 20 to June 30, 
, ; and answer series: 2000 feditey Adve OC ; 
control extension bill now being Q. What is the justification for con- ashe -cosage ie re tela 2 
considered by the House Banking tinuing price controls on petroleum and eo va wer | ‘eg advocated that 
and Currency Committee. its products? pr:ces be hiked by 1.1 cent per gal. 

~ A. Some of those products, I think, 
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supply of raw materials exceeded the 
demand? 

A. The only one I can remember re- 
cently was oranges, where they doubled, 
Don’t ask me why. They shouldn't. 
There are lots of things I don’t under- 
stand there and that is one. 

Q. I had in mind petroleum products. 
The prices on gasoline are going down 
because they have too much, so while 
fuel oils and residual and. kerosine 
might rise— 

A. If a price is falling, why are the 
oil companies concerned about the ceil- 
ing? 

Q. It costs them more to manutfac- 
ture fuel oil than gasoline. 

A. You still have a war period here. 


You have a lot of people who have to 
use kerosine. They are low income fami- 
lies. I come from an area where they are 
very plentiful in the small farms in New 
England and you can’t let those prices 
go. It is a scarce market, I agree with 
you that sooner or later it will straighten 
out, but in the meantime a lot of low in- 
come families are taking a terrible burn- 
ing and our job is to keep them from 
getting the burning. I think it will 
straighten out. I don’t claim that all your 
prices set by Paul Porter's OPA (face- 
tiously) are right. A lot of the balances 
have got to be worked out over a period 
of time, and I think a free market, by 
and large, will do a better job than 
bureaucrats on some of them. 


Lack of Prompt Wage-Price Relief, Shortage of 
Steel Expected to Hold up Equipment Output 


NPN News Bureau 

CLEVELAND — Manufacturers of 
equipment for the oil industry welcomed 
settlement of the steel strike, but they 
are not jubilant and here’s why: 

1. President Truman’s new overall 
wage-price policy appears to offer little 
hope for prompt correction of maladjust- 
ments resulting from increases in their 
wages and other costs.. Even if the OPA 
desired to grant them fair price increases, 
weeks of study will be required to cover 
the thousands of metalworking plants 
with their complicated cost problems. 


2. The pricing problem involves not 


only steel, but also glass, rubber, wood, 
motors and many other items. 


3. It will be from two to four weeks 
before steel begins to flow from the 
mills in quantity. 

4. Lack of steel during the strike 
forced most equipment manufacturers to 
halt or curtail operations. It will take 
time to restore the production flow when 
steel becomes available. 

5. The demand for steel may be greater 
than the supply for the rest of the year. 
If the mills operate at 90% of capacity 
from March through December, total 
ingot production will reach only about 
73 million tons, equivalent to slightly 
more than 50 million tons of finished 
steel, less than enough to meet the ac- 
cumulated deficit for the manufacture of 
peacetime goods. 

The price problem is a tough one. It 
aifects not only profits, but rate of pro- 
duction and customer relations. Equip- 
ment makers feel that they have been 
on the spot ever since V-J day and that 
President Truman’s wage-price order of 
last week did very little to’ help them. 
A check of the oil industry’s suppliers 
brought out this composite view: 

About the only change was elimina- 
tion of the six-month waiting period be- 
tween the granting of a wage increase 
and the application for price relief: labor 
all along the line is going to ask for 
more money, but the equipment-makers 
have no guarantee that they will be 
granted adequate price 
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increases to 


cover; the entire plan is simply an “of- 
ficial declaration of inflation.” 

Most of the companies already have 
absorbed heavy increases in costs without 
adequate compensatory adjustments of 
price ceilings. A pump manufacturer told 
NPN that the ceiling price to whole- 
salers on one of its models was $245.70 
after OPA granted an increase of 11%, 
but to show even a small profit the com- 
pany should sell this pump for $275 or 
$285. 

Another company is set up to make 
75 pumps a day and to break even must 
make from 35 to 40, But because of labor, 
material and parts shortages it was able 
to produce only 12.6 pumps per day in 
January. The ceiling price, however, was 
established on the assumption of full 
production. 

The situation obviously is one which 
does not inspire the full production which 
the manufacturers want, which the oil 
industry wants, and which the govern- 
ment claims it wants. 


Sets May 20 for Pleadings 
In A.P.I. Anti-Trust Suit 


WASHINGTON — District Judge 
Alexander Holtzoff has set May 20 for 
pleadings in government’s anti-trust suit 
against A.P.I., 22 major oil companies, 
and more than 300 subsidiaries and affil- 
iates. 

Judge Holtzoff left the form of the 
order (setting the date for pleadings) 
to be entered with court as a matter for 
decision in conferences with 
ment and defendants, 

Three defense attorneys—Howard 
Boyd, Union Oil (California) and its af- 
filiates; Henry I. Quinn, Hickok and its 
affiliates; and Joseph G. Tumulty, Jr., 
Tide Water Associated and its affiliates 
—objected to entry of any order which 
waived their right to challenge venue 
and jurisdiction of suit, 

Judge Holtzoff said thev had the 
right anyway, but government attorney, 
Grant W. Kelleher, agreed to confer with 
them and obtain their consent before fil- 
ing the order. 


govern- 


Navy Releases 
More Refineries; 
16 Still Held 
NPN News Bureau 


CLEVELAND — Oil facilities of five 
more companies have been returned to 
management during the past week by the 
Navy, cutting to 16 the number still 
under naval supervision. At the same 
time, formal release of two other plants 
and settlement of disputes at Beaumont 
and Port Arthur, Tex., appeared to be in 
the offing. 

At NPN press time the following fa- 
cilities were again operating under man- 
agement control once more: 

Socony-Vacuum Oil Co., 
Mich. 

Standard Oil (Ohio), Toledo, O. 

Shell Oil Co., pipelines from ‘Wood 
River, Ill., to Chicago, Ill., and Colum- 
bus, O. 

Cities Service Oil Co., East Chicago 

The Texas Co., Port Neches, Tex. 

Expected to be released upon _re- 
ceipt by the Navy of formal notices of 


ratification of agreement were these fa- 


Trenton, 


cilities: 

National Refining Co., Findlay, O. 

Union Oil Co. of California, Wilming- 
ton, Calif. 

Meanwhile Vice Admr. Ben Moreell 
looked to three representatives dis- 
pitched to the Gulf region to speed set- 
tlement of disputes at refineries of Mag- 
nolia Petroleum Co., Beaumont, and 
Gulf Oil Corp., Port Arthur, Tex. Con- 
ferences were begun early this week 
with management and union representa- 
these plants by Capt. Victor W 
Buhr, Lieut. Com. J, L. Miller and Lieut 
John Pochna. 

Agreements between Ohio Standard 
and O.W.I.U covering refineries Nos 
l and 2 here and the Toledo works, pro- 


tives of 


vide for 18% wage increase, 4 and 6 
shift differentials and a 40-hour work 
week. 

New pact provides that company can 
take discharge action against employes 
instigating an unauthorized strike, but 
before action is taken, company agrees 
to hold meeting with the union, outlin- 
ing proposed action. Contract expires 
February, 1947. 

Contract at Cities Service East Chi- 
cago plant calls for similar wage boost, 
work week and shift differentials. Agree- 
ment expires Aug. 31, 1946. 


FPC Opens Chicago Hearing 


Special to NPN 


CHICAGO Federal Power Commis- 
sion opened its Midwest public hearing 
here Feb. 19, on use of natural gas. An 
estimated 100 witnesses representing in- 
dustrial plants, public service companies, 
manufacturers associations, utility com- 
missions and city officials are scheduled 
to testify during next ten days. Wit- 
nesses from Illinois and Iowa were to 
be heard Feb. 19, from Indiana Feb. 20, 
from Minnesota Feb. 21-23, and next 
week from Michigan, Wisconsin, Ne- 
braska and Colorado. 
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Vice Adm. Moreell Hailed for Bringing Union, 


Management Together, Speeding Labor Truces 


NPN News Bureau 
WASHINGTON—The Navy may be 
ible to withdraw by the end of this 
nonth from control of the last of the 53 
petroleum facilities it seized at presiden- 
tial order last October in the industry's 
first nation-wide strike. 
[his probability was strong at NPN 
press time as the list of seized plants 
mtinued to shrink toward the vanish- 
ng point. (See story on p. 4). 
And much of the credit belongs 
Vice Admiral Ben Moreell, reluctant 
iss of the Navy’s Petroleum Plants Of- 
fice but an outstanding exponent of the 
can do” school of thought. 
Adm. Moreell, who brought together 
his office the parties to the 18% Sin- 
lair agreement and tossed them ideas at 
very sign cf a break in their bargain- 
has persisted with this formula be- 


: 1 
hiad the fact-finding scene and others. 


Hle was afraid if he didn’t do some- 
thing ke that “we’d be in the oil busi- 


“ us 
iess the rest or our lives. 


[he seizure assignment came at an 


inopportune time for the big (he weighs 


20) man who is little known to the pub- 


lic except as the organizer and “King 
Bee” of the hard-working Navy Seabees. 
Aside from the fact that administering 
of the country’s refinery capacity, 


to say nothing of pipelines, was a little 
out of his line for the construction engi- 
neer that he is, he was being promoted 
at the time from chief of the Bureau ot 
Yards and Docks to officer in charge of 
the Material Division. 


Also, more than half of the men he 
wanted for the petroleum plants chore 
id either been released or were in proc- 
ess of separation. Such is the loyalty 
that Ben Moreell inspires, however, that 
lll he had to do in the‘r connection was 

say, “I need you,” and he had them. 
His chief assistant, Capt. Bart W. Gilles- 
pie, stayed with him until last Friday, 
hough he was losing money every 
day that he delayed his departure to be- 

me general manager for the civilian 
ontractors drilling at Umiat in Alaska’s 
Naval Petroleum Reserve No. 4. 

The responsibilities of the Material Di- 
ision largely were delegated to others 
by Moreell, who hasn’t directed the 
world’s largest integrated construction 
program (the far-flung naval shore and 
base installations) by half-measures, and 
really bears down when he’s got a job 
to do 

Since the heavy braid, pondering the 
problem of the refineries, decided, “Give 
m to Moreell—he can do anything,” 
he has worked seven days a week with 
nly one day off. And he took that only 
ifter insistent prodding from Assistant 
secretary H. Struve Hensel. 

He early acquired the confidence of 
Oil Workers International Union Presi- 
dent O. A. Knight, just as he had won 
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Vice Adm. Moreell 


the confidence and admiration of the 
A. F. L. in his construction activities. He 
settled fears Knight expressed that there 
would be discrimination in the rehiring 
of strikers. 

When it appeared little progress was 
being made toward composing differ- 
ences, Adm. Moreell concluded he’d have 
to do more than just direct administration 
of the seized plants. 

“IT decided,” he recounts, “the thing 
to do was to get a company which had 
real signif'cance in the industry and get 
that company and the union to under- 
stand each other’s position and_ prob- 
lems. 

“If the company had a_ substantial 
s'gnificance in the industry, and _ if, by 
collective bargaining, an obviously equit- 
able settlement could be achieved, it 
was my belief that this would set a pat- 
tern specifically for the oil industry, and, 
I hoped, more generally for all the mass 
production industries. 

“It has been my feeling that in these 
negotiations both parties to the dispute 
sincerely desired a settlement. The im- 
portant thing was to prevent a_break- 


down in negotiations. 


“Under these circumstances, the medi- 
ation of a third party who is obviously 
entirely neutral can be extremely help- 
ful by suggesting new approaches to 
a solution and avenues of escape from 
what appears to be a dead-end highway.” 

The Sinclair agreement admittedly “in- 
fluenced” the fact-finding panel ap- 
pointed by Labor Secretary Schwellen- 
bach, which recommended the same 18% 
figure. It did establish a pattern. 

But the petroleum plants chief. st/ll 





couldn’t rest. He made flying trips to 
company headquarters to urge continu- 
ation of negotiations. He fired sugges- 
tions at both sides by long distance tele- 
phone and mail. When progress, even 
so, didn’t satisfy, he marshalled a Navy- 
management-union labor relations group 
which went out into the field. 

This unit proved effective, but en- 
countered one dispute which presented 
unusual difficulties. Adm. Moreell put 
Navy planes at the disposal of manage- 
ment and union men in Texas and in- 
vited company executives down from 
New York. The kinks were ironed out in 
his office. 

There was a time when settlements 
came singly and painfully slowly. At the 
beginning, Adm. Moreell even was asked 
if he thought anything could be worked 
out, 

“I am positive,” he said, “the strike 
can be settled. You know I’m a confirmed 
optimist.” 


Received DSM 


During his tenure as oil plants boss, 
he’s received the Distinguished Service 
Medal for his direction of the Naval 
construction program for shore facilities, 
including outlying bases, for support of 
the fleet, and the Legion of Merit for 
his part in expediting wartime construc- 
tion of 100-octane gasoline plants. Capt. 
Gillespie, incidentally, has been awarded 
a Gold Star in lieu of a second Legion of 
Merit for his part in the strike assignment, 
the 100-octane program and the opening 
of exploration of the Alaskan reserve. 

However, Admiral Moreell was no 
more pleased over the awards than he 
was over a couple of letters he received 
as a result of the Sinclair agreement. 

Wrote Harry F. Sinclair: 

“I am appreciative of the kind things 
you say, but my feeling is that the settle- 
ment arrived at was so largely due to your 
efforts that you are entitled to a very 
large share of credit for bringing about 
the agreement settling the oil wage dif- 
ficulty as far as our company was con- 
cerned. You have my sincere thanks for 
vour efforts.” 

Wrote Mr. Knight: 

“May I take this opportunity to thank 
you and your associates for the fine as- 
s‘stance you have given in bringing about 
this settlement.” 


Wisconsin Meet on Temperature 
Correction Elimination Delayed 


Special to NPN 
MADISON, Wis. — Meeting of Wis- 
consin jobbers with suppliers to discuss 
elimination of temperature corrections 
in sale of gasoline and fuel oils has been 
postponed from Feb. 21 to about March 
19. Definite date will be announced 
later by K. C. King, executive secretary, 
Wisconsin Petroleum Assn., sponsors, 
More time is needed to complete 
preparation, Mr, King said, adding that 
a group of representative Wisconsin 
jobbers would go to Chicago for the con- 
ference since head offices of most sup- 
pliers are located there. 








WASHINGTON—By Herbert Yocom 





Did Ickes inspire the Fight Against Pau'ey? Decide for Yourself 


WASHINGTON One thing to 
remember about Harold L. Ickes is that 
he isn't quite the saintly character he 
would make himself out to be. 

On the contrary, he takes 

fiendish 


almost 
delight in 
plotting the destruc- 
tion of all and sun- 
dry might 
choose to differ with 
him. 

With that in 
mind, let us evaluate 
the 
days. It 


who 


the 
past 
makes — understand- 
& able why we are able 
to say “Oh, come 
now, Harold” at the 
former 


events of 
few 





secretary s 

alleged statement to 
the President on Jan. 30, that “it was 
not true, as had been printed in an oil 
journal the preceding week, that I had 
inspired the fight” the 
nomination. 


against Pauley 


The reference, obviously, was to this 


corners observation in the NPN of Jan. 
23, (p. 6) that Ickes had been primarily 
responsible for the campaign being waged 
igainst Pauley’s confirmation as Under- 
of the Navy. We made the 


statement then and we stick by it now. 


secretary 


Furthermore, we ask this question: 

Who, if not Ickes, inspired the story 
in the St. Louis Post-Dispatch of Oct. 
23 last which first reported the alleged 
Ickes-Pauley conference at which the 
latter is alleged by Ickes to have said 
that California oil men would contribute 
the party war 
they could be assured that the tidelands 
oil suit would not be brought? 

Was it Pauley? Obviously not, 

Was it the notoriously anti-business 
Undersecretary of the Interior Abe Fort- 
is, who was present at the alleged con- 
Could be, but if so, did he 
“leak” the story with the knowledge and 
consent of someone higher up, meaning 


kk kes? 
\\ tS 


huge sums to chest if 


ference? 


the information “planted” by 


ATLANTIC COAST—By Frank P. S. Glassey 


someone else at Interior, which is a 


familiar Ickes 
Or was it Ickes personally who let the 


device? 


cat out of the bag and for what reason 

as was asked here on Feb. 13—if not 
be- 
the 
and 


to assure his eventual appearance 
fore a Congressional committee and 
opportunity to discredit Mr. Pauley 
bolster the case for federal control of the 
tidelands? 

For all we care, Ickes can continue to 
protest all he wants that it was not he 
that inspired the fight on Mr. Pauley. 
In the meantime, we 


from the knowledge 


take huge comfort 
that on Nov. 23, 
1945, just one month from the day that 
first the Post-Dispatch 
ilso carried an item under a Washington 


story appeared, 


which began as follows: 


Post-Dispatch 
irticles and editorials on the tidelands oil 


date line 
“The series of news 
controversy have been p'otostated by In- 
Harold L. Ickes and sent 
to each of the 48° states 
eral.’ 
Not true? Yecide for 


terior Secretary 


attorneys gen- 


voursc If, 


Tugboat Strike Confusion Made New York Fuel Oil Conscious 


NEW YORK The late unlamented 
tugbout strike, which tied up New York 
harbor shipping for 10 days and caused 
Mayor William O'Dwyer to issue a hasty 
ordet n rmal business a 
tivity for 18 hours 
may had 
leneficial outcome 
that of making 
7.000.000 — re 
of the 
greatest 


fuel - oil 


closing all 


have one 


sidents 
world’s 
metropolis 


CONnSCLOUS 





For almost two 
weeks New Yorkers 
were reading about 
fuel oil as the fea 
ture = stcry in il] 
newspapers N 
the milkman, — the 


Mr. Glassey 


bartender, the sten- 
ographer and the Wall Street clerk al! 
know the difference between No. 6 and 
No. 2—or at least they think they do 
Throughout the strike the importance oi 
bringing in heavy fuel oil for industry 
and light oil for residential heating wae; 
constantly dinned into their 
radio and put before their eyes in the 
daily press. Whether all this publicity 
will ultimately mean greater 
home burners is of course a moot ques- 


6 


ears by 


sale ot 





but it might have that for- 


result, 


thon now, 
tuitous 

There was plenty of confusion her 
while the strike lasted, and many were 


tne fantastic suggestions to relieve the 


fuel oil shortage. Some of those who 
came forward with seemingly _ bright 
ideas apparently had no knowledge of 
the intricate supply system whereby 
barges, from New _ Jersey terminals, 


bring in a normal daily total of 22,000,- 
000 to 23,000,000 gals. of oil consumed 

New York City 

When the tugboat 
ut, the remedy 
was that the oil be carried 
tank trucks, 
Hie land and the Lincoln tunnels. 
tank trucks 


but 


, including its utilities. 
workers walked 
commonly pro- 
into 
through the 
Some 
were used for that purpose, 
could only 
cant proportion of 
Those who demanded that huge 
of trucks be employed failed to take 
into consideration that the New Jersey 
terminals have facilities for loading only 
a comparatively few trucks. 

Had a, great fleet of trucks actually 
been moblized, the would 
have indeed been chaotic. There would 
trucks miles 
perhaps 36 hours to get to a 
spiget on 


most 
posed 


¢ city. by 


meet an_ insignifi- 


the 


the \ 
city’s needs. 


fleets 


situation 


have been lines of long, 


Waiting 


ene or two loading racks. 


The terrific jam alone would have been 


historic. 
Tine New York Times had the 
brilliant idea that the crisis might be 


met by installing flexible pipelines in the 
Hudson River vehicular tunnels, follow- 
employed by 


technique 
Army engineers in fueling the N« rmandy 


] 
ing the 


same 


laying pipelines under the 
The Times _ inter- 
viewed Austin Tobin, executive director 


. } 
mvasion DY 


English Channel. 


of the Port of New York Authority which 
supervises the operation of the Holland 
and Lincoln tunnels. 

The following morning the Times 
carried a front-page story which _indi- 
cated, without actually stating in so 
many werds, that Mr. Tobin advocated 


this procedure. Actually the Times had 
telephoned Mr. Tobin and asked him if 
He replied he 
nothing of the petroleum angle, 
admitted it would be 
string flexible 


the idea was practical. 
knew 
but 
possiblte to 


physically 
pipelines 
through the tunnel, 

What the sponsors of this plan forgot 
was that it might not be convenient to 
collect material for flexible pipelines 
in a few hours or even a few days. Also 
neglected to consider what would 
the cil after its arrival in 
the city by such means. One oil man’s 


they 
happen to 
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the 
son 
not 
be- 
the 
ind 
the 











comment was: “I suppose we'd just pour 


the fuel oil into the streets and let the 
people collect it in buckets.” 


Perhaps the weirdest nostrum of all 
was that concocted by well-meaning 
individuals who proposed that tank cars 
full of fuel oil be routed into the city 
long the tracks of the Hudson & Man- 
hattan R. R., which is sort of a com- 
bination elevated and subway bringing 
commuters from New Jersey into New 
Ycrk City. This plan, had it been 
attempted, would have brought hun- 
dreds, perhaps thousands, of tank cars 
into the heart of the city, with the un- 
loading point somewhere _ between 
Macy’s and Gimbel’s department stcres! 


schemes 
The city authori- 
ties called on the oil industry for help 
and advice during the fuel crisis, and 
the industry mobilized all its facilities 
to bring in as much product as_ possible 


Luckily the impractical 
were quietly shelved. 


MIDWEST—By Earl Lamm 


ind to lay it down where it was most 
urgently needed. 


William C. McTarnahan, president 
of Petroleum Heat & Power Co., Inc., 
and also president of the Fuel Oil 
Assn. of New York, organized the bulk 
plant operators in the area, and _ this 
group helped allocate supplies to the 
city’s 33 fuel-oil wholesalers. 


The most controversial aspect of the 
entire affair was Mayor O’Dwyer’s or- 
der, issued on the night of Feb. 11, 
closing every business and amusement 
establishment, except for vitally needed 
services. Less than 24 hours later the 
mayor lifted the ban, following a storm 
of protest from suddenly immobilized 
citizens and industries, 


The mayor justified his action this 


way: 
“On Monday night (Feb. 11) we had 
500,000 gcallens of No. 6 oil for con- 


sumer use, and we feared that cold 


Administration Must Keep Promise If It Ils to Hold 


CHICAGO One of the smartest 
political-industrial moves the administra- 
tion could make right now would be the 
prompt price controls on 
petroleum and anything else in abundant 


removal of 


supply. 

thing, 
this is necessary if 
the administration is 
to keep faith on its 
pledge to business 
that controls would 
when 
caught 
up with demand. 


For one 


be removed 
production 


For another, it will 
help prevent a 
break - through — to 
runaway inflation. 





Mr. Lamm 


Regulations are 
despised, difficult to 
detine clearly, hard to enforce fairly and 
in some instances are dishonestly applied. 
Manufacturers retailers 
ind the man on the street are, generally 
speaking, opposed to them. The adminis- 


wholesalers, 


tration, however, still has a chance to 
hold its newly-established price line, but 
it must instill confidence that controls 
will be lifted at the earliest moment pos- 
sible. It must, in other words, make 
good on its promises, otherwise there 
will be increasing reason for believing 
that controls are being retained merely to 
sustain bnreaucracy. 

There are excellent arguments why 
killing all controls immediately would 
permit a quick adjustment of business 
to normal with minimum _ inflation. 
Chiefly, there are the gigantic plants or 
expanded mass production facilities for 
war, which could be again thrown into 


high gear for manufacture of peace 
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goods, creating highly competitive prices 
in markets soon saturated. 

Utilization of its new  war-created 
facilities has already brought sharp com- 
petition in petroleum, with gasoline 
prices nearly le below ceiling and much 
of it being dumped at 1%c_ below. 
Several small refiners have either shut 
down temporarily or are in distress be- 
cause of surplus stocks. The nation’s 
gasoline stocks reported by API, accepted 
by Bureau of Mines as correct and 
officially issued by that government 
agency on Feb. 14 were 103,319,000 
bbls., as of Feb. 9, a record high for 
peacetime. The previous high was 102,- 
817,000 bbls. on April 20, 1940. The 
wartime peak — an all-time high — was 
107,229,000 bbls. on March 14, 1942, 
when rubber was being conserved and 
motorists’ minds were being conditioned 
when enemy sub- 
marine torpedoing of tankers was at its 


for rationing, and 


heighi. 

These high stocks, surplus refining 
facilities and ample crude as evidenced by 
cutbacks in production in Texas and else- 
where, are proof enough that the supply 
more than meets the demand. A new 
five-year low in the number of operat- 
able automobiles because of wear, short- 
age of repair parts and tires is added 
reason why petroleum supplies more than 
meet the demand. And the number of 
operatable cars is still on the down trend, 
because of strike delays in manufacture 
of new ones. 

This is irrefutable evidence that  re- 
moval of price controls on petroleum _ is 
over-due under former President Roose- 
velt’s original promise made nearly four 
years ago and re-emphasized only last 
week by President Truman. When an- 


weather was coming. We had no i»- 
formation, and could get none, from 
the ODT as to what oil would move 
on Lincoln’s Birthday.” He said “thous- 
ands of families” were then without 
fuel. 

“I was urged by the citys chief health 
officer,” the mayor continued, “to shut 
down that day to conserve 1,750,000 
callons of No. 6 oil.” That amount ac- 
tually was saved, according to the trade. 

“The question came before me _ for 
final decision. I wasn’t backing awa, 
frem it; I was thinking in terms otf 
tragedy. Relying on information which 
I still say was accurate, I approved the 
shutdown order given by the Health 
Commission.” 

The mayor failed to explain, how- 
ever, why the crisis could not have 
been foreseen days earlier, and why 
adequate warning could not have been 
given that such a move might be called 


New Price Line 


nouncing his new wage - price policy, 
he said that controls would be taken 
off when production met demand. Their 
removal now would lend encouragement 
to other industries to produce. Keeping 
of the faith is a vital factor. 


Arbitration Award Settles 
Service Station Pay Dispute 
NPN News Bureau 

NEW YORK—A wage-hour dispute in- 
volvirg 3000 gasoline station attendants 
in Brooklyn (see NPN Feb. 13, p. 10) 
was settled Feb. 15 when Hugh E. 
Rogers, Borough president of Manhattan, 
handed down an arbitration award that 
constituted a compromise between the 
demands of the workers and existing con- 
tract provisions. Walter F. Burke, presi- 
dent of Local 917, International Brother- 
hood of Teamsters, Chauffeurs, Ware- 
housemen and Helpers (AFL), and Louis 
Perla, chairman of Gasoline Merchants 
of Brooklyn and Queens, both said they 
were pleased with the award and _ pre- 
dicted it would prove “a model for con- 
tracts for more than 1500 other stations 
throughout the city.” 

The arbitration award provided for a 
minimum wage of $43.50 weekly, as 
agairst $30 in the former contract, and 
in that respect it met union demands. It 
continued, however, the present work 
week of 9 hours daily, six days a week, 
but added time-and-a-half for overtime 
above 54 hours weekly. The attendants 
were granted three holidays with pay 
each year and paid vacations for those 
employed more than one year, with an 
additional day’s vacation for each year 
of service, and a maximum of two weeks 
for those employed more than five years. 
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Change in Policies of Interior Department 


Anticipated Now That Secretary Ickes Is Out 


Text of Secretary Ickes’ letter of re- 
signation to President Truman appears 
on p. 38. 


NPN News Bureau 
Ickes is out—at 


WASHINGTON — 
last! 

Repudiated by the President over the 
“Pauley incident,” he resigned in a huff 
Feb. 12 and Mr. Truman accepted with 
such alacrity as to leave even the Old 
Curmudgeon gasping for breath, al!- 
though not exactly speechless. 

“I don’t care to stay in an administra- 
tion where I am expected to commit 
perjury for the sake of the party,” rasped 
Mr. Ickes. 

Thus came to a stormy finish the offi- 
cial career of the man whose burning 
ambition to to the 
domestic oil industry and who not onc: 
but many times in nearly 13 strife-filled 
Washington years put in his bid to do 
just that. And ironically, it was in the 
midst of another such grab for power— 
this time for control of the tidal 
lands of California—that he arrived 
at last at the end of the road. 


seemed be contro] 


vil 


Mr, Ickes’ going created not only a 
vacancy in the Interior Department but 
resulted automatically in Deputy Ralph 
K. Davies becoming Acting Petroleum 
Administrator. 


On Mr. Davies’ shoulders, too, fell the 
brunt of the burden in the developing 
fight ratification of the Anglo- 
American Oil Treaty—a fight whose out- 
come is made all the more uncertain now 
that Ickes has departed under circum- 


over 


stances which will make senators view 
with suspicion and alarm any matter 
that has to do with oil. Hearings on 


the treaty are scheduled to start March 4. 


The secretarial mantle at Interior went 
temporarily, at least, to 50-geajr-old 
Oscar L. Chapman, for nearly 
a hard-working assistant Interior 
tary of the liberal who can 
counted on by President Truman to keep 
things running smoothly until such time 
picks a permanent appointee. 
Joseph C, O'Mahoney, of Wy- 
apparently has the inside track 
nomination, if he wants it. West- 
erners generally agreed that he is 
the man for the job, but the 
senator would prefer to hold on to his 


9 7 
13 years 
secre- 


} 


school pe 


he 
sen. 
oming, 
for the 


as 


are 
logical 


present post. 
] 


Another in the running is said to be 
Supreme Court Justice W. O. Doug- 
las, while former Idaho Senator D. 


Worth Clark, now associated in the law 
business with Tommy (the Cork) Cor- 
coran, also a possibility. Name of 
Oklahoma’s Robert S. Kerr 


Ss 


Governor 








Cartoonists of America’s newspapers had a 
field day as they helped tell the story of the 
departure from the cabinet of Secretary Ickes. 
Two of the best cartoons are reproduced here. 
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From The Washington Evening Star, Feb. 15, 1946 





Pauley Hearings 


Senate hearings on nomination 
of Edwin W. Pauley as Under- 
secretary of the Navy, over which 
Harold L. Ickes resigned, resumed 
on Feb. 18. See story p. 46. 











has been mentioned, too, but he is an oil 
man which could mean that he hasn’t a 
chance, 
One thing, however, seemed certain, 
that was that the President wou!d 
not wait long in making a choice. 
Effect of termination of 
Ickes’ tenure Department 
policies was not too clear, in the mean- 


and 


the abrupt 


on Interior 


time. Some here thought that it would 
do nothing more than cause a _ brief 


slow-up in the ambitious, many-angled 
prozram the late secretary was pushing; 
that it would be only a short while until 
things got going again in the same gen- 
eral direction. 

But the majority that 
there would be a decided change in the 
department’s attitude and that the trend 
of the past dozen towards more 
and more federal control would be sharp- 
ly reversed. 


opinion was 


years 


On one point all were agreed—with 
Ickes would at least be a 
difference. 


there 


gone 





ICKES' VALENTINE 
—From The Philadelphia Inquirer, Feb. 14, 1946 
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A.P.I.’s Marketing Program Committee Has Good 


Opportunity to Start Era of Lowering Costs 


HILE the American Petroleum Institute has opened a bit 

the door of its General Marketing Committee to repre- 
sentatives of Independent marketers, it seems strange that it did 
not put a single Independent jobber on its new Program Com- 
mittee which is to recommend what to do about further recog- 
tition of the jobbers. 


It also seems strange that, after all these years of major oil 
ompanies and Independent refiners dealing with some 10,000 
jobbers, sitting with a couple of their representatives on PAW 
ind P.I.W.C. and working with many of their representatives 
in PAW district committees, that it is now necessary for the 
\.P.I., in effect, to ask representatives of these jobbers to ap- 
pear before it and “show cause”, as it were, for further recog- 
nition. 

One would think, what with all the researching that is going 
m in business and in the oil industry these days, that the majors 
would know enough about these jobbers, who distribute better 
than 40% of the gasoline sold at retail in this country, to be 
able to put them on all necessary committees and work out 
promptly with them programs that will help the entire oil mar- 
keting industry. 

This Program Committee of the A.P.I. seems to be a new 
sub-committee of the General Marketing Committee, which at 
last was opened up to a few more jobber representatives at 
the annual meeting last November. The Program Committee 
is chairmanned by the vice president of marketing of the oil 
company that, we believe, distributes more products through 
more jobbers—a thousand of them—than any other oil com- 
pany—Socony-Vac. On this Program Committee are vice presi- 
dents of sales of four other major oil companies, the general 
ounscl of the Standard of New Jersey, operating company, 
and a representative of the Independent Midcontinent refiners. 
But no jobbers. 

The Program Committee has invited two representatives of 
\bber associations to appear, Clyde L. Morrill of the Atlantic 
Coast Fuel Oil Conference and Hugh L. Thatcher, chairman ot 
the National Council of Independent Petroleum Assns. These 
two jobber representatives are to tell the A.P.I. through this 
Prosram Committe what the jobbers want of the A.P.I. 


This telling will be in an “executive session” the morning of 
\pril 2nd at a special meeting at Atlanta, Ga. We know the 
ntire oil industry hopes this does not mean another one of 


those secret sessions which have caused so much trouble within 


he industry and has even gotten the majors involved in anti- 
trust suits. There will be nothing said at this executive session 
that should not be said before the whole oil industry—in fact 
the entire oil industry is justly entitled to hear all that goes on 
there. 


In the afternoon is a “general session” to be addressed by 
some excellent gentlemen but their subjects, important though 
they may be, are. quite a long way from the more pressing 
problems of oil marketing today, problems that have to do with 
getting better employes, training them to do a better job, de- 
ciding about new equipment and how to get it, and trying to 


figure out where the wage scales may go. None of these prac- 
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tical subjects can possibly bear any indication of anti-trust law 
violation, no more than the quite general subjects of the three 
:peakers. 

This is not the way the A.P.I. and the majors treat the Inde- 
pendent oil men in the other branches of the industry. Ever 
since the start of the A.P.I. these other Independents have had 
full and free voice in all proceedings and their meetings have 
been wide open to all the industry. Only in marketing has 
there been a persistent shuffling off to one side of the Inde- 
pendents. Back in the days of the NRA code that led to the 
Madison case and even during the war when all were expected 
to give their best, there was a back-seating of Independent 
marketers. Through vigorous protest PAW committees were 
finally opened up a bit to the Independents. However, over 
too many meetings was thrown a seal of secrecy, utterly un- 
called for by military reasons, that prevented the thousands oi 
Independent marketers who were not invited and could not at- 
tend, from kuowing promptly and at times even at all, what 
was done. 


One wonders what is there about the thinking of the men 
who run oil marketing for the majors and even the men who 
are at the head of the majors, that creates and continues this 
blindness toward such a vastly important and large part of the 
oil industry. 

The fear is expressed that discussions at joint meetings may 
lead to statements that might bring anti-trust suits. We admit 
the peril at all times and to all industries from the whims and 
vagaries and even downright dishonest thinking and procedure 
of the federal administration, at least in the past. We also 
realize from personal experience the great lengths the “bright 
young men” of the Department of “Injustice” can go to in work- 
ing up their screw-ballish cases. 


But the record plainly shows that these oil anti-trust cases 
originated with the Independents who have been kept out of 
meetings at which these Independents, rightly or wrongly, 
thought grave injustice was being done them by the majors. h 
fact the several meetings that were the nub of the govern- 
ment’s Madison anti-trust case never had a single jobber present 
nor was one ever asked to attend. They consisted, in fact, of 
majors and some Independent refiners, duly appointed under 
government authority to do what they did. The unfortunate 
secrecy they indulged in was by explicit instruction of that great 
idvocate of free Democracy the departing Ickes whom they 
should have told to “go jump in the creek.” 


In their relationship towards competitors, the marketing men 
of the majors seem to operate in an entirely different way from 
their brothers at the head of the same companies’ production, 
pipeline, natural gasoline, refining and technical development 


departments. These other branches of the industry have special 





READERS’ comments and opinions will be much 
appreciated by Warren C. Platt, NPN’s Editor and 
Publisher, Penton Building, Cleveland 13, Ohio. 


















departments in the A.P.I. where they work right out in the day- 
light, engaging in speaking programs and discussions of the 
most practical kind. To these programs their best men give 
their best thought. NPN has frequently called the annual and 
district meetings of these other A.P.I. departments similar and 
equal to a great and free university of oil industry technical 
methods and practices—in all except that very important 
branch, distribution 


No one seems to worry about these other department men 
discussing the price treatment of an oil producer, or the crude 
price for a certaia field, or what to pay for acreage, or holding 
back drilling to keep down lease prices, or the price of natural 
gas or of natural gasoline. If an attorney attends any of their 
meetings it is to give them information on the law effecting 
their daily work, on the extension of conservation laws, the pro- 
tection of patents and the effects of rulings by conservation 
agencies. 


There are hundreds of thousands of well thought out words 
spoken and read every year at these other A.P.I. meetings to 
improve the art of finding oil, producing it, transporting and 
refining it. But not one single word has been said in years, 
and very few even then, at an A.P.I. meeting to improve the 
art of oil distribution. 


Yet isn’t there as much to be said as to the art and skill of 
constructing and of operating gil distribution as to the art and 
skill of drilling wells, and all far removed from the matter ot 
price? Isn't it just as desirable for the welfare of the entire 
oil industry to bring the entire marketing part of the industry 
together to study ways of still further reducing distribution 
costs, as it is to meet to reduce production and refining costs? 
Is there any reason why the marketing departments, particu- 
larly of the majors, should not contribute of their skilled knowl- 
edge to improve all marketing just as do the producing, trans 
porting and refining departments? 


The strange thing is that NPN can go to most any major oil 
company and get most of this distribution information it de- 
sires, and NPN does do that as far as space permits, but these 
same companies say, in effect, that they can not give that in- 
formation through A.P.I. forums even though it would be mad« 
more valuable by the discussions that would go with the papers 
as on all the other subjects of oil. 


Perhaps the thinking of the majors’ marketing departments 
is too narrowly competitive, too sharpened and even embit- 
tered by the daily combat for business, to permit all members 
of those departments to view competitors impartially and in the 
same friendly spirit as is the case between members of the 
other departments of the companies? 


Perhaps the readiness with which so many oil marketing men 
believe that the only times they lose business is when the other 
fellow “cuts the price”, forces the business loser to back up his 
poor opinion of the “other fellow” by refusing to have him on 
committees, by refusing to let him sit in places of high honor 
in the industry? 

It may be sound business for top management of the majors 
to make a special investigation of their relations with their com 
petitors through wholly impartial agencies, agencies that are 
not interested in proving the success of their own theories of 
management, salesmanship or ‘advertising? 

Ten thousand jobbers, Independent wholesale distributors, 
the country over are too big and important a part of the oil in- 
dustry to treat at the point of the competitive sword, These 
Independents are too successful in proving their economic place 
in the industry to be discounted. They are too strong polit- 
ically and in the standing of their communities to be slighted. 
They are stronger today than ever, even despite the difficulties 
of recent years. They also have proved many, many times, 


that they know how to use their great political strength to pro- 








tect themselves and to strike out at their big competitive ad- 
versaries. 

Sv why try to keep these thousands of Indeperdents sittinz 
on a hard bench in the hall? 

The war is over, the “depression” and its cuckoo “Blu 
Eagle” are way back in history, and many of the tricky and 
communistic characters of the New Deal are gone. Therefor 
is it not about time for honest American citizens to go about 
their lawful businesses as they think best? Even though Tru- 
man is a terrible blunderer maybe he is as honest and forth 
right as some people say, and will, in the main, treat all busi- 
ness with at least reasonable honesty. But if there are any 
more anti-trust suits to be tried or are forthcoming in the future, 
isn’t it time for the oil industry and for all American industry 
to stand and fight them regardless of cost, if American busi- 
ness thinks it is ri. ht, instead of saving even millions of dollars 
and valuable time by acquiescing in the dishonest coercing of 
business as was the case with so many businesses during the 
days of the New Deal? 

Is it fair to the cil industry and particularly to the American 
consuming public, of which every member is a customer of th: 
oil industry, to withhold from the public the economic values 
that are certain to come from full and frank discussions in open 
forums of the problems of oil marketing, just as similar prob- 
lems are today being discussed in the other divisions of the oil 
industry and in practically every other industry in this country? 

Let the A.P.I. and the major oil companies get out in the 
middle of the sunlit road that leads to more efficiency and 
march down it with all competitors in that most important di- 
vision of oil distribution. If there is. a Department of “In- 
justice” still in Washington, ready to warp the law and the 
facts, fake exhibits and repeat the gross dishonesty it used in 
that Madison antitrust case, then the sooner the oil industry as 
an American industry, joins issues with that kind of a depart- 
ment and shows up its shortcomings to the whole country and 
to Congress, the better for these United States. 

But maybe this is no longer a Department of “Injustice”? 
Perhaps its present management has a sincere and intelligent 
understanding and appreciation of justice. 

We are in a new era where the oil industry should do all it 
possibly can to continue to reduce its operating costs and one 
important way the industry can do that is to invite the partici- 
pation of every marketer in the country in study and discus- 
sion of its marketing practices. 

The Program Ccmmittee of the General Marketing Com- 
mittee of the American Petroleum Institute seems to have the 


first opportunity to start bringing this new era to pass. 


Are Ickes and Federal Control 
Still Lurking in Oil Treaty? 


Fears that this country would be turning over operating con- 
trol of the oil industry to Congress if it enacts the proposed 
Anglo-American Petroleum Agreement are again being heard 
This time the fears are voiced by H. F. Sinclair of the Sinclair 
Oil Corp. and he backs up his fears with a brief by his assistant 
general counsel, P. C. Spencer. 

These fears are the same expressed two years azo by George 
H. Hill, lawyer and oil man of Houston, Tex., on the comple- 
tion of the first draft of the proposed international agreement 
While many others said the agreement was all right Mr. Hil! 
insisted that it was not, that it provided a means whereby Con- 
gress, in approving the agreement as a treaty, automatically 
took from the states all authority they had over conservation and 


production of oil and at the same time, by reason of the broad 


scope of the then proposed agreement, Congress asserted power 


to control the entire industry and agreed to do so in accord- 
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ance with any decision finally made by the proposed Interna- 
tional Petroleum Council. 

The proposal was revised so that all the objectors, including 
Mr. Hill, said that it no longer contained the opportunity for 
xercising this power over the domestic oil industry. Accord- 
ingly the new agreement was signed at London last September 
by then Secretary of Interior Ickes in the presence of a num- 
er of American oil men. 

Whatever may be the justification for Mr. Sinclair’s lawyer 
iewing the revised agreement with alarm, the very fact that 
uch a reputable lawyer holds such fears should be reason 

iough for the oi! industry and Congress wanting to hold up 
ction until further study. Mr. Spencer’s views are set forth 
n detail on pages 40-42 NPN Feb. 13th. He contends in sub- 
tance and most effectively that the very fact that this country 
enters into such an agreement and participates in creating an 
International Council with Americans upon it, means that we 
ire morally committed to carry out the purposes of the agree- 
ment and the decisions from time to time which are determined 
by this Council, whatever they may be. Also, it may be said, 
the pressure on Congress and the administration will be strong 
to carry out any subsequent decisions of the International 
Council. 

The revised agreement declares that its purpose is that “in- 
ternational petroleum trade in all its aspects should be con- 
ducted in an orderly manner on a world wide basis” all of 
which covers a lot of ground. 

The primary purpose of any such International Oil Agree- 
ment presumably, although we do not recall ever seeing a clear 
statement of it, is to permit the oil companies of the countries 
most concerned with petroleum development, the U. S. and 
Great Britain chiefly, to work together to protect their foreign 
investments against unfair royalty demands, unfair regulations 
ind such difficulties as befell all companies in bolshevik Mex- 
ico. However the purpose decidedly is not to give the totali- 





tarian minded at Washington an opportunity to put over on the 


country and the oil industry that which they have sought and 
failed to do, take to Washington even detailed control of the 
industry. 

The lately departed Secretary Ickes strove vigorously for 
years to accomplish placing absolute control ever oil in his 
office. He and the late President Roosevelt worked together to 
this end despite the protests of the oil states and their duly 
elected Democratic governors. Some of the more cynical ob- 
servers could not help but wonder why Ickes so quietly went 
to London with this delegation of oil men last September and 
signed the proposed agreement without protest if it did not 
move oil control to Washington. Now Mr. Sinclair and his at- 
torney say that Mr. Ickes’ object stands to be accomplished if 
the draft is not changed. 

In all the scorching of President Truman, Ed Pauley and 
things in general, by Ickes as he departed from his last job, one 
is struck by a short phrase in which he says that he would like 
to hold onto his job long enough to attend the hearings March 
4 on this Internaticnal Oil Treaty and of that treaty Ickes says 
“which I have nurtured and raised by bottle from the begin- 
ning.” 

In view of Ickes’ long time pertinacity in driving by feir 
means, and often unfair means, to get some legislation that 
would make him absolute boss of the oil industry, this state- 
ment may well be taken as indicating such a strong desire by 
Ickes for this treaty as, in the light of his past record, to again 
raise suspicion that the present treaty is not just what it may 
seem. It is possible, quite, that Ickes thinks it may do just 
what Mr. Sinclair and his attorney fear it will do. 

The American oil companies should be able to get along with 
their British cousins and the foreign countries where oil is pro- 
duced sufficiently well to permit the American oil industry to 
take another look at this oil treaty and see if they find the 
Great Curmudgeon lurking in it somewhere. 





Simpson Builds River Terminal at Peoria, Illinois 


By NPN Staff Writer 

PEORIA, Ill—Simpson Oil Co. of 
Charleston, Mo., is building a river ter- 
minal on the Illinois River within sizht 
f Peoria’s downtown district. Four 15,- 
000-bbl. tanks are being erected now and 


8500-bbl. barges. 


the terminal is expected to be in opera- first 
tion in six weeks. 

Products will be brought by barge to 
the Peoria terminal from the Baton 
Rouge refinery of Standard Oil Co. of 
N. J., Louisiana Division, Simpson’s sup- 
H. G. Simpson, 
president of the company, said new ter- 


1 
plier for several years. 


minal will handle gasoline, kerosine and 
fuel oil and will sell only to jobbers. 
Gasoline will be unbranded. 

Two of the tanks are the floating roof 


cilities at St. Louis. 
and operates two 800-h.p. and one 2000- New York 
h.p. tugboats, six 10,000 bbl. and_ six 


H. G. Simpson started in the oil busi- 
ness 24 years ago and was one of the 
jobbers in southeastern Missouri. 
The company now has, in addition to its 
river terminals and barging properties, 
14 bulk plants and 150 service stations city. 
and dealer outlets. 
Missouri and southern Illinois. 
into the central Illinois market will come 
with completion of the Peoria terminal. 

Mr. Simpson at one time served on the 
Missouri Highway Commission. 
graduate of the University of Missouri 
and was a football letter-winner at the 


Continental, Hartol Form 


Baltimore Terminal Corp. 

NPN News Bureau 
Formation of joint sub- 
sidiary to operate in Baltimore-Washing- 
ton area by Continental Oil Co. and 
Hartol Products Corp. was revealed this 
week with announcement that new con- 
cern, Baltimore Terminal Corp., has ac- 
quired terminal facilities in Baltimore 
and offices in Munsey Bulding in that 


The company owns 





Hartol, a leading supplier of indepen- 
operates seven other 
terminals in New Jersey, New York, 
Connecticut and Massachusetts. For- 
mation of new joint subsidiary marks 
Hartol’s entrance into marketing area 
south of former territory. 

R. M. Parker, Jr., president of Hartol, 


It has operated in 
Entrance dent marketers, 


He is a 


type and the other two have cone roofs. school. has been named president of new en- 
They are being installed by Chicago . terprise, while E. F. Battson and Serg 
Bridge and Iron Co. The site covers five Takes Over 2 Tank Stations B. Jurenev of Continental have been 


tCTeCS 

Texaco and the Sweney Gasoline and 
Oil Co. now have terminals on the IIli- 
nois at Peoria. The Illinois Farm Supply 


BLOOMINGTON, 
Oil Co. has taken over the operation of 
two tank stations, one in Bradford, IIl., 


Special to NPN 


> pe appointed vice president and treasurer, 
Ill—Cities Service 


respectively. 
Baltimore Terminal Corp. is eve lh 
owned by Continental and Hartol. It 


has one at Kingston Mines, IIl., 13 miles 
southwest of Peoria. Illinois River at 
this point usually is open for all but a 
few days each year. 

Peoria terminal will be the fourth for 
Simpson Oil. The first was built seven 
vears ago at New Madrid, Mo. It has 
another at Cape Girardeau, Mo. and 
shares in use of the Terminal Oil Co. fa- 
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and the other at Wyanet, Ill, which 
formerly handled competitive products. 
Along with these two tank stations, Cities 
Service acquired additional distribution 
through 24 service stations in these two 
territories. 

The two tank stations were formerly 
operated by Chapman Oil Co., a jobber 
with herdquarters at Bradford. 


will distribute oil products at wholesale. 
Baltimore facilities are at Waynes Point, 
Md. 
Jap Oil Facilities Report 
WASHINGTON — Report on extent 
of bombing damage to Japan’s oil fa- 
cilities will be released by U. S. Stra- 
tezic Bombing Survey in 30 to 60 days. 
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By Paul Wollstadt 
NPN News Editor 

PEORIA, II].—Illinois Petroleum Mar- 
keters Assn. last week gave a shot of 
strength to the movement to eliminate 
the tax advantages of farm co-operatives. 


The state’s jobbers, at their convention 
at the Pere Marquette Hotel here, gave 
unanimous endorsement to a_ resolution 
condemning co-op tax exemption priv- 
ileges. They agreed to use their influence 
in the state and in their congressional 
districts to press for tax equality legislation 
and, perhaps most important, they left 
the convention convinced that co-op com- 
petition will continue to cut into private 
business profits as long as co-ops enjoy 
federal tax benefits. 


Two speakers dealt directly with co-op 
competition. They were Eric V. Weber, 
president of Eureka Oil Co. of Cincin- 
nati and president of the Ohio Petroleum 
Marketers Assn. and L. J. Oester, vice 
president of the National Tax Equality 
Assn. Both warned that co-ops will be 
an increasing threat to the existence of 
independent oil men if Congress does not 
remove co-op tax exemptions. 


Mr. Weber told the jobbers that a start- 
ing point in doing something about the 
situation is the strengthening of inde- 
pendent oil associations. Mr. Oecster 
urged Illinois marketers to start now to 
give more time to civic and governmental 
affairs. 


A third speaker, C. P. Poland, former 
president of the Illinois Marketers, while 
he did not talk directly about co-ops, 
emphasized the theme that all business- 
men should meet the political problems 
of the day by taking more time away 
from their own businesses to organize 
for, to talk about and work for democ- 
racy. 


Other Speakers Listed 


Other speakers on the program (which 
the 500 persons attending the conven- 
tion agreed was outstanding) were: 
Walter Hochuli, general sales manager 
of The Texas Co., who said that th 
successful jobber must be “profit-minded 
and not merely “gallonage-minded 
George Rose, tractor engineer of the 
Ethyl Corp., who told the marketers that 
they should give full co-operation to 
farmers in working the huge farm mar- 
ket; W. A. Kemp, sales manager of 
Sundstrand Machine Tool Co. of Rock- 
ford, Tll., which makes oil burner pumps, 
who painted a glowing picture of the 
fuel oil and burner market of the early 
future. R. R. Wible, general sales man- 
ager of the Chicago division of Soconv- 
Vacuum Oil Co., chairman of the Illinois 
Petroleum Industries Committee. 


F. E. Morrison, president of Morrison 
Bros. Oil Co. in Marion, was re-elected 
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Illinois Marketers Assn. Joins Move for Tax Equality as 


Convention Speakers Warn of Threat to Private Enterprise 



























































Two of the convention speakers discuss industry problems in the lobby of the 

Pere Marquette Hotel at Peoria. At left is Eric V. Weber, president of Eureka Oil 

Co. at Cincinnati and president of the Ohio Petroleum Marketers Assn. and at 

right is Walter Hochuli. general sales manager of The Texas Co. and wartime 
Director of Marketing for PAW. (NPN Photo) 


as association president. Mr. Morrison 
became president last spring after the 
death on April 16 of Charles S. Rosen- 
thal. O. L. Peterson of George C. Peter- 
son Co. in Chicago, was elected vice 
president. A complete list of officers and 
Girectors appears on p. 13, Texts and 
summaries of resolutions passed by the 
convention appear on p. 16. 


‘Profit-Minded’ Operations 


Mr. Hochuli’s subject was “Jobber 
Operations of Tomorrow’. Stressing the 
need for “profit-minded” operations, Mr. 
Hochuli suggested that jobbers study 
their territory carefully and select out- 
lets or locations from which they can se- 
cure business that will show earnings. 


“Small accounts located many miles 
from the bulk plant, and requiring small 





Resolution Asks Increase 
In Margin of Jobbers 


PEORIA, Ill. — Illinois Petro- 
leum Marketers Assn., in one of 
the resolutions passed at the an- 
nual convention here, asked OPA 
to grant “immediate and specific” 
price relief of independent oil 
distributor-marketers by  increas- 
ing the “normal operating margin 
between tank car and tank wag- 
on markets” by one-half cent 
per gallon. (Complete text of the 
resolution appears on p. 16.) 


The convention cited the in- 
creased costs of wages, operating 
supplies, equipment and other ma- 
terials. 

















deliveries,” he said, “never were profit- 
able, and in the future will become even 
less desirable. Fewer accounts estab- 
lished on regular delivery routes and 
equipped to take full load dumps will 
be the order of tomorrow. And _ these 
do not come to you by accident—they 
must be planned for in advance and 
proper preparations made. The _ best 
method to accomplish this is for the 
jobber to take a map of his territory and 
spot on it the desirable locations, the 
locations where he would like represen- 
tation and from which he could make a 
profit. 


“Having determined this, he should 
begin to accomplish his purpose. It may 
take a year, two years or five years be- 
fore these plans will all materialize, but 
a man is bound to accomplish more it 
he has a definite goal. Too many jobbers 
in the past have employed hit or miss 
methods. Competition is working on a 
planned program, and the jobber who 
does not will find himself left with th 
small, expensive outlets which return 
only small gallonage, small profits, and 
no credit to his organization. Plan your 


work, then work your plan.” 


Mr. Hochuli said independent jobbers 
could learn by watching changes made by 
suppliers and other larger eperators. While 
it often is not possible to follow exactly 
the major company plan, he said there 
usually is something io learn from it. 


The successful jobber, The Texas Co 
sales chief stated, “will operate his en- 
tire business to be a credit to the in- 
dustry, to his community and to himself.’ 


“The day is past,” he added, “when a 
jobber can expect to develop a success- 
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tank or two on a 
vacant lot and a dirty, run-down, un- 
marked tank truck. 
Must Look Successful 
“People in this country generally like 
to do business with successtul men, and 


ful business from a 


to be successful you must look success- 
ful. Clean up your bulk plant, repair 
and paint your rolling equipment and see 
that your employes match the dressing 
up of your equipment in their own ap- 
pt arance.” 

Mr. Hochuli said competition will be- 
come keener than ever, and the jobber 
cannot stand still: if he doesn’t go for- 
ward, he backward. He sug- 
gested that jobbers co-operate with their 


suppliers. 


will go 


the industry is 
facing increased costs of all kinds, which 
offset by 
is difficult to foresee any increase in the 


He emphasized that 


must be economies “because it 
spread between the cost of the product 
it the refinery and the cost of the prod- 
uct to the ultimate consumer. It is, 
therefore, imperative that careful study 
be given to elimination of any unneces- 
sary expenses and any avoidable mile of 
traveling by your rolling equip- 





excess 
ment.” 

Equipment Marketing Opportunities 

Speaking on the subject “Jobber Op- 
portunities in Fuel Oil and Equipment 
Marketing,” Mr. Kemp said oil jobbers 
owe it to themselves to look into pos- 
sibilities of selling equipment as well as 
fuel oil. There is a billion dollar market 
in prospect for the next five years, he 
idded. 

Mr. Kemp at points in his 
speech took issue with former Secretary 
Ickes and others who have predicted 
the early exhaustion of oil resources. He 
told of predictions made 20, 30 and 40 
years ago about oil reserves and said that, 
according to those forecasts, we ran out 
of oil several years ago. 

The best opportunity, Mr. Kemp said, 
for expanding future petroleum markets 
is in domestic oil heating. He pointed 
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Fifteen of the 19 officers and directors of the Illinois Petroleum Marketers Assn. attended the convention and are shown in 
this picture. Left to right (company affiliations of these men appear in a list elsewhere on this page): Seated—William Breit- 
weiser, F. E. Morrison (president), P. M. Reese, T. R. Fitzhenry, T. J. Kelly, Clyde Carson; standing—Carolyn M. Brum- 
mell (treasurer and office secretary), Karl D. Friend, H. O. Malan. Roy Thompson, Wyatt Patterson, G. 
tive secretary), D. C. McCornack, H. E. Hendricks, A. L. Lake. (NPN Photo) 


to what he termed “the great desire of 
householders to get away from coal” and 
cited the pent-up demand for oil heat- 
ing units. 

From V-J day until Dec. 31, Mr. Kemp 


related, 195,596 oil burners have been 





Officers and Directors 
Of Illinois Marketers Assn. 
PEORIA, II. 


Following are 


officers and directors of Illinois 
Petroleum Marketers Assn. ( *in- 
dicates newly-elected) : 

President — F. E. Morrison, 
Morrison Bros. Oil Co., Marion. 


Vice president—O. L. Peterson’, 
George C. Peterson Co., Chicago. 

Executive secretary — G. A. 
Primm, Springfield, 

Directors (terms expiring in 
1949): Roy Thompson®, Apex 
Motor Fuel Co., Chicago; Elzie 
Huot, Baron-Huot Oil Co., Kan- 
kakee; A. L. Lake, Liberty Oil 
Co., Waukegan; Karl D. Friend, 
Frank M. Fulton Co., Chicago; 
Fred Blumenkamp, Illmo Co., East 
St. Louis. ; 

Directors (terms 


1948): H. E. 


expiring in 
Hendricks, Hen- 
dricks Oil Co., Farmersville, IIL: 
Wyatt Patterson®, Williamsville 
Oil Co., Williamsville; H. O. Ma- 
lan, Greenville Service Co., Green- 
ville; Miles Schermerhorn, Scher- 
merhorn Co., LaSalle; T. R. Fitz- 
henry, Fitzhenry Oil Co., Canton. 

Directors (terms expiring in 
1947): Clyde Carson*®, Dixon Oil 
Co., Dixon (replacing N. C. Hill 
resigned); J. T. Kelly*®, Kelly Oil 
Co., Altona (replacing Charles 
Johnson resigned); William Briet- 
weiser, New Era Oil Co., Belle- 
ville; P. M. Reece, Dycus Oil Co., 
Brownstown; D. C. McCornack, 
McCormack Oil Co., St, Charles. 











A. Primm (execu- 


installed, including 118,837 replacing 
hand-fired coal furnaces, 12,910 replac- 
ing stokers and 19,168 representing re- 
conversion back to oil after a wartime 
interim with coal. 
Weber Speaks on Jobber Unity 
Eric V. Weber’s subject was “Necessity 
for Jobber Unity.” He called upon Il- 
linois marketers to maintain the strength 
of their own and to 
continue to support the National Coun- 
cil of Independent Petroleum Assns., cit- 
ing accomplishments of the council. 
“From rather humble beginnings the 
council has come up slowly but. sure- 


association strong 


ly to rather pronounced state of solid- 
arity and influence,—a clearing house 
for the free expression of information 
and_ ideas members,” Mr. 
Weber said. 

He told of the 
connection with the Federal Trade Com- 
mission’s order in the Indiana Standard- 
Detroit case. 

“Reports indicate,” he went on, “that 
the original order of the commission now 
is in process of modification, largely be- 
cause of the unified efforts of our people 
through the council. ‘What this modifica- 
tion will amount to eventually, I shall not 
attempt to prophesy, but the subject will 


among. its 


council's activity in 


attention of 
jobbers 


continue to have the close 
the council. At any 
and distributors whose state associations 
are affiliated with the council were able 
in this instance to give a demonstration 
of unity of thought and interest by get- 
ting together and reaching a unanimity 
of expression. That is team work; it is 
unity, and from such harmony we stand 
to gain more than lose.” 

He spoke also of the council’s state- 
ment to the O'Mahoney committee, 
pointing out that it could be read in 
NATIONAL PETROLEUM News of Jan. 30, 
starting on p. 23. 

He warned against “trotting off to leg- 
islative bodies, whether national, state 
or municipal, to seek laws for the hoped- 
for correction of conditions out of which 
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An informal conversation at the Illinois convention. Left to right: Kenneth L. 
‘Hixson of Monmouth, who was with Shell before the war and who was discharged 
from the Army two weeks ago; Clark Morgan, Morgan Oil Co., Lerna, Ill.; F. A. 
Herbst, Highland Oil Co., Highland, Ill; H. O. Malan, Greenville Service Co., 


Greenville, Ill. 


our grievances spring.” The Robinson- 
Patman Amendment to the Clayton Act, 
he cited in example, started out to aid 
the small businessman and is acting in 
reverse. Mr. Weber said that this legis- 
lation, if enforced, will bring 
monopoly. 


about 


“Before we ask for laws, we should 
take a good second look. I think we 
can always very well afford to take the 
time to make sure that we are right, both 
in principle and in facts. 


“Tt is to be remembered,” Mr. 


Weber 


(NPN Photo) 


said, “that when corrective legislation 
is sought that the measures introduced 
before lawmaking bodies, even if they 
have been skillfully drawn and to our 
general acceptance, seldom come out of 
the ‘wringer’ the way they went into it. 
The 
fraught 
of you 


legislation is 


think 


resort to corrective 
with hazards, as I 
ippreciate.” 


most 


Mr. Weber said that co-operatives have 
become large integrated oil companies, 
adding that they provide a “perfect ex- 
ample of the necessity for jobber unity.” 








He warned that there is a danger that 
the co-ops will be purchasing govern- 
ment-owned pipelines “with our money.” 

On the subject of public relations, 
Mr. Weber said: 

“Public relations holds most inviting 
opportunities for all of us, whether we 
are large operators or small ones. It is 
rapidly claiming the serious attention of 
business. people and, in my opinion, the 
time is not far away when it will become 
of the main considerations in the 
operation of most enterprises. I know 
many jobbers who attribute the pros- 
perous business which they enjoy in large 
measure to their personal efforts in estab- 
lishing and maintaining good public re- 
lations.” 


one 


Co-ops Expanding on ‘Your Tax Money’ 

L. J. Oester, whose subject was “Big 
Business Without Taxes,” told the mar- 
keters that tax-free co-ops are expand- 
ing on “your tax money.” 

“You cannot laugh off,” he said, “the 
tax-free growth of the Consumers Co- 
operative Assn. of Kansas City. How- 
ard A. Cowden is shooting for a world- 
wide petroleum cartel. He has boldly 
announced that he wants to sell 40 mil- 
lion dollars worth of C.C.A. preferred 
shares and he is busy at that task.” 

He cited recent purchases of oil prop- 
erty by co-operatives, adding: 

“Another purchase is very much in 
point. The Consumers Co-operative 
Assn. of Amarillo, Tex., bought a refin- 
ery last year. But the co-op only put 
up $44,000 and the balance was financed 
through a loan from the Houston Bank 
for Co-operatives. All of you know how 





Lieut. Miles Schermerhorn, of 
the Schermerhorn Oil Co. of La- 
salle and a director of the Illinois 
association, expected to get back 
from the Pacific in time for the 
convention, but he was delayed en 
route. The convention voted to 
send a letter to him, in apprecia- 
tion of his war service, and to his 
wife for the work she did in the 
business during his absence 

7 ¢ a 

“It isn’t a good convention with- 
out an argument. Come on, some- 
body start an argument,” said Exe- 
cutive Secretary Primm at _ the 
Wednesday afternoon _ session. 

A minute later, John Keeley, 
supervisor of motor fuel tax for 
the state of Illinois, was at the 
speakers’ stand. First he told the 
marketers please to stop sending 
OPA reports to him (he got 200 
in January). Then he charged that 
some naphtha was being shipped 
into Illinois on the distillate fuel 
freight rate and was being sold as 








Sidelights on Illinois Marketers Session at 






fuel without state tax be- 
ing paid on it. 

The fireworks began. Barney L 
Majewski, vice president of Deep 
Rock Oil Corp., jumped to _ his 
feet. He told Keeley that he 
shonld prosecute the violators un- 
der the law instead of indicting 
the whole industry. For 
15 minutes the two exchanged 
sharp words. 

+ + + 

generally agreed that 
the convention was one of the best 
in the history. At- 
tendance at business meetings was 


motor 


nearly 


It was 
association’s 


large and the jobbers stayed until 
the end, even on Wednesday after 


when the session ran 


noon more 
than three hours without inter- 
mission. 

7 2 + 


At least one large maufacturer 
of tank trucks is talking about 
standardizing on two models in 
order to speed up _ production. 
This firm’s representative said that 






Peoria 


a more extensive line probably 
would be offered later, after the 
backlog of orders was cut down, 
but that for now the goal was to 


make as many units as possible. 


e + ¢ 

C. P. Poland, former president 
of the Illinois association, drew 
some laughs when he said_ that 


the OPA’s attitude reminded him 
of the man who said you can make 
butter with grass, All you need is 
a cow and a churn. 
rs * + 

Walter Shafer, vice president 
of Smith Oil and Refining Co. of 
Rockford, and D. F. Keller, special 
representative of Gulf Oil Corp. 
with headquarters at Toledo, met 
at the convention for the first time 
since their college days. They were 
teammates on the University of 
Michigan freshman football team 
in 1924. Neither knew that the 


other was coming to the conven- 
tion. 
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Houdry and i} ( 


Processes provide maximum 











The products of both Houdry fixed-bed and TCC processes 


“stay put”. Gasoline and distillate fuels require no after- 
finishing; you can store them without worrying about deterio- 
ration and the consequent need for chemical treatment or 
expensive reprocessing. Thus you avoid product loss, eliminate 


extra handling and intermediate storage. 


HOUDRY PROCESS CORPORATION 


WILMINGTON, DELAWARE 
NEW YORK OFFICE: 115 BROADWAY, NEW YORK 6 


Houdry Catalytic Processes and the TCC Process are available through the 
following authorized firms: 


E. B. BADGER & SONS CO. THE LUMMUS COMPANY BECHTEL-McCONE CORP. 
Boston, Massachusetts New York City, New York Los Angeles, Calif. 


HOUDRY | 





FEBRUARY 20. 1946 15 











Illinois Convention 








the co-ops are expanding at your per- 
sonal cost.” 

He praised highly the recent state- 
ment of Earl C. Smith, president of the 
Illinois Agricultural Assn. (see NPN Dec. 


12, p. 12), who declared that “No co- 
operative is warranted that has to depend 
on tax evasion of tax advantage.” 

“Co-op editors,” Mr. Oester said, “jeer 
at the profit system. And when they do 
that they are jeering at you. Unless co- 
ops are taxed equally, we will arrive at a 
co-operative commonwealth.” 

Mere passage of a resolution asking tax 
equality is not enough, Mr. Oester said. 
He told the Illinois jobbers that the real 
answer will be organization of private 
business groups to bring attention to 
Washington. He said that Illinois and 
other petroleum marketing organizations 
should demand recognition at the hear- 
ings on taxation to be held by Congress 
this year. 


Says Regulations Must Go Now 


C. P. Poland, president of the II- 
linois Petroleum Marketers Assn. from 
1930 to 1933, warned—under the subject 
“Where do We Go from Here”’—that 
unless the nation soon shakes off bureau- 
cratic regulations, it will have them for- 
ever. The OPA, he said, “has created 
more crooks than any other influence in 
our national life.” 

“Take more time away from your own 
business to talk for and work for de- 
mocracy,” he said. “The Truman ad- 
ministration’s fact-finding program in 
labor disputes is an example of the dan- 
gerous trend. If the fact-finding idea 
gains favor, you may have a government 
employe telling you to raise wages be- 
cause you made ‘too much money’.” 

Mr. Poland is now president of the 
Mississippi Valley Stockyards at St. 
Louis. He retains a financial interest in 
two Illinois jobbing companies, the Die- 
terich Oil Co. at Dieterich and the Al- 
hambra Oil Co. at Alhambra. 


longer is active in them. 


but no 


Profit in the Farm Market 


George W. Rose of the Ethyl Corp. 
said that today’s farmer is very con- 
scious of the advantages of mechanized 
farming, and that the farm market offers 
great opportunities for increased sales 

“During the war the farmer had little 
or no manpower to do the work. He 
learned to rely more and more on me- 
chanical power. He has developed a 
greater avpreciation for his tractor,” Mr 
Rose said. 

“The alert supplier will make a com- 
plete survey of his territory especially 
among those farmers who have mechani- 
cal equipment. Aggressive oil jobbers 
are making such surveys. They are mak- 
ing full use of the material available 
through their county agents, tractor deal- 
ers and the extension services of the uni- 
versities.” 

Support of soil conservation programs 
is worth while, Mr, Rose told the Illinois 
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marketers, if for no other reason than 
that there will be no farm market if the 
soil is washed away. He said Illinois job- 
bers, as individuals and a group, should 
get behind soil conservation efforts. 


R. R. Wible addressed the convention 


as chairman of the Illinois Petroleum In- 
dustries Committee. He advocated 
greater interest in legislation and legis- 
lators on the part of the state’s oil job- 
bers. He outlined the program of his 


committee. 


Texts of Illinois Marketers’ Resolutions 


PEORIA, Ill.—Following are the texts 
of three resolutions and summaries of 
other resolutions passed by the Illinois 
Petroleum Marketers Assn. 


Text of Tax Equality 
Resolution 


Whereas, statistics show that almost 
all co-operative marketing organizations 
have made and are making considerable 
profit, even though they prefer to call 
these profits “savings” or “net margins,” 
and, 

Whereas, by reasons of tax exempt 
privileges extended to co-operatives and 
not so enjoyed by private business enter- 
prise, the Illinois Petroleum Marketers 
Assn. renews its previous declarations 
that corporate and other tax levies be 
imposed upon the profits of co-operative 
organizations in the same manner and 
in amounts equal to those paid by pri- 
vate business enterprise, therefore, 

Be it resolved, that the Illinois Pe- 
troleum Marketers Assn.. fully recogniz- 
ing the need of complete organization 
to bring about this end, recommends to 
i's members assembled in convention 
this 12th day of February, 1946, that 
they pledge their interest and assistance 
in the development of strong and effec- 
tive state and congressional district busi- 
ness committees whose purpose and pro- 
gram should be in keeping with the aims 
pronounced in this resolution. 

Text of Price Control 
Resolution 

Be it resolved that petroleum products 
be removed from OPA price control 
since there is no scarcity of products to 
warrant continuation of such controls. 
Supplies .are sufficient to meet demand 
and competition will provide sufficient 
safeguard against runaway prices. 


Text of Jobber Margin 
Resolution 


Whereas, the national administration 
has given its full support to the con- 
tinuation of price controls beyond the 
present expiration date of June 30, 1946 
and, 

Whereas, the administration through 
President Truman has publicly announced 
that it favors an average increase of 
17%2% in all wage levels and. 

Whereas, such action will result in 
increased costs of wages, operating sup- 
plies, equipment and other materials 
affecting the independent oil distributor- 
marketers of Illinois approximating a half 
cent per gallon, 

Now, therefore be it resolved, by the 
more than 600 members of the Illinois 
Petroleum Marketers Assn. assembled in 
annual convention, drawing on actual 


experience of its members does hereby 
assert that immediate and specific price 
relief is mandatory if the “small busi- 
ness man” is to continue as the founda- 





tion stone of the American system of free 
enterprise. . 
Be it further resolved that this asso- 
ciation again reaffirms its support of the 
“cmall business man” who has been such 
a tremendously large factor in making» 
petroleum products readily available at 
every crossroads in the United States, 
and has demonstrated most clearly his 
economic essentiality. The association as- 
serts its readiness and desire to submit 
facts and figures supporting its contention 
that the normal operating margin between 
tank car and tank wagon markets be 
increased from 2 to 2.5c per gallon. 


Other Resolutions 


Temperature correction Urges aboli- 
tion of “temperature correction basis in 
measurement of light oils, gasoline and 

rosine. 

—— fer state soldier bonus—The 
association takes the stand that the pres- 
ent taxation income of the state of Illi- 
nois is sufficient to finance a reasonable 
bonus plan without the imposition of 
new taxes or any increase in present 
taxes. Specifically opposed are proposals 
to levy a municipal sales tax and to in- 
crease the present state sales tax from 2% 
to 3%. The association makes clear that 
it is not opposing a state soldier bonus. 

Trucking regulations—The association 
urges the state of Illinois to continue in 
effect the liberalized regulations for 
trucks and highway transportation. 

Diversion—Reaffirms opposition to use 
of highway money for other purposes. 

Federal taxation—Urges removal of 
federal excise gasoline tax from low- 
flash, one-purpose tractor fuel with in- 
itial boiling point over 200 degrees 
Fahrenheit: asks repeal of all federal 
excise taxes on motor fuels; pledges 
support to American Automobile Assn. 
and other highway user groups in cam- 
paign to repeal federal “emergency ex- 
cise taxes of lube oil, motor vehicles, 
tires, tubes, parts and accessories. — 

State highway taxation—Favors limit- 
ing matching funds for federal aid to 
present fees allotted to local ccommuni- 
ties by the state; opposes additional taxa- 
tion of motor vehicle fuels and motor 
vehicle use. : 

Inspection fees—Seeks reduction in 
state oil inspection fees to an amount 
equal to cost of administering law; - 
simplification of motor fuel tax and oi 
inspection reports through consolidation. 

Government control—Opposes vigor- 
ously any plan “for governmental control 
of anv branch of the petroleum industry. 

Public relations—Pledges co-operation 
with other agencies to further the pub- 
lic’s knowledge of the industry and its 

lems. 
aber Council—Continues affiliation 
with the National Council of Independent 
Petroleum Assns. “since strong independ- 
ent associations of oil men offer the best 
protection of our interests.” 
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Cyril, Oklahoma, and Colorado City, Texas, are small points on the 
map, but as refinery locations they are important to us and to our 
jobbers... The naphthene base crude at Cyril and the aromatic base 
crude at Colorado City are types of crude which produce extraor- 
dinary quality in all kinds of petroleum products. For gasolines, 
this quality is so high that only a minimum amount of tetraethyl 
lead is necessary to develop high octane and maximum operating 
efficiency. So whatever tomorrow’s requirements may be, 
Anderson-Prichard has both the quality as well as 
the quantity of refinery production to 
protect its jobbers. 


ANDERSON-PRICHARD OIL CORPORATION 
COL-TEX REFINING COMPANY 
PRODUCERS AND REFINERS 


GENERAL OFFICES: APCO TOWER, OKLAHOMA CITY, OKLAHOMA Jobbers may sell under our 
BRANCH SALES OFFICES: MINNEAPOLIS « ROCKFORD + DES MOINES Challenge brand or under 






their own brand. 
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Call for Equal Tax Basis on 
Co-Ops and Use of Highway 
Funds for Road Building 


Special to NPN 
NASHVILLE — Tennessee Oil men 
called for taxation of “Big Business” co- 
operatives on an equal basis with other 
corporations; elimination of the federal 
gasoline tax in Tennessee; cessation of 
highway fund diversion; and reduction of 
the inspection tax on gasoline. Resolu- 
tions calling for action on these problems 
were unanimously adopted at the three- 
day annual meeting here of the Ten- 
nessee Oil Men’s Assn., Feb. 10-12. 


The first resolution declares that the 
federal tax on motor fuel and lubricants 
was levied as an emergency measure and 
that it constitutes “an invasion of the 
state’s rightful field of taxation.” It also 
contends that there is no direct relation- 
ship between this emergency federal tax 
and the federal aid provided for cost 
of roads needed in Tennessee. 


Copies of this resolution will be sent 
by the association to Tennessee repre- 
sentatives and senators in Congress and 
to the chairmen of the House Ways and 
Means Committee and the Senate Finance 
Committee. 


Praise Anti Diversion Efforts 


The second resolution praised the Gen- 
era! Assembly of Tennessee for approving, 
in its 1945 session, a resolution providing 
for an amendment to the state constitu- 
tion which, if successful, “would elim- 
inate the practice of diverting highway 
revenue to non-highway purposes except 
for that amount previously pledged foi 
the retirement of the state’s bonded in- 
debtedness.” 


Declaring that Tennessee leads all 
southern states, except Florida, in the 
diversion of highway funds to non-high- 
way use, the resolution pointed out that 
more than $7,000,000 had been diverted 


for non-highway purposes “in recent 


“There are 2023 communities in Ten- 
nessee that are without railroad facilities 
and depend wholly upon good roads 
and motor vehicle tranportation for their 
contacts with other communities,” the 
resolution stated. 

“Tennessee’s road system is far from 
completed,” and according to Highway 
Commissioner C. W. Phillips, “it will re- 
quire in excess of $200,000,000 to bring 
Tennessee’s highways up to a reasonable 
standard of modernization.” 


The resolution contends that “every 
dollar of highway revenue is needed to 
match federal highway aid on a 50/50 
basis and for the maintenance of high- 
ways and roads not coming within the 
category qualifying for federal highway 
aid.” 

The Tennessee Legislature was called 
upon to continue its efforts to have a re- 
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Here are the officers elected at the meeting of the Tennessee Oil Men’s Assn. 

(left to right): secretary, Louis Draughon, Springfield, Draughon Bros. Oil Co.: 

re-elected vice president, G. B. Dickey, Nashville, American Oil Co; president. 

John Fenner (Jack) Cummins, Nashville, Cumberland Oil Co.; and re-elected 
general counsel, Alfred T. Levine, Nashville 


solution adopted in 1947 enabling citi- 
zens of Tennessee to vote on this issue 


at the next general election. 


The third resolution, calling for the 
reduction of the inspection tax on motor 
fuel, asks that the tax be lowered to 
“actual cost.” Officers of the association 
hold that the tax brings in an annual 
revenue of well over $1,000,000, while 
the actual cost of the inspections amounts 


to around $35,000. 


The fourth resolution was passed after 





Officers and Directors 


New officers of the Tennessee 
Oil Men’s Assn., elected at the con- 
vention are: 


President, John Fenner Cum- 
mins, Nashville, head of the Cum- 
berland Oil Co., succeeding Hugh 
Lynn Thatcher, president, Thatcher 
Oil Co., Chattanooga; vice presi- 
dents, G. B. Dickey, American Oil 
Co., (re-elected) and L. D. Staple- 
ton, distributor, of Athens; secre- 
tary, Louis Draughon, Draughon 
Bros. Oil Co., Springfield; and gen- 
eral counsel, Alfred T. Levine, of 
Nashville, (re-elected). 


Members of the Board of Di- 
rectors for 1946 are as follows: 

H. L. Thatcher; Col. Jim W. 
Perkins, Red Ace Petroleum Co., 
Nashville; R. P. Potts, Potts Oil 
Co., Morristown; Robert Mixon, 
Mixon-Nollner Oil Co., Carthage; 
ind the following men, who were 
re-elected: C. L. DeBord, DeBord 
O.1 Co., Johnson City; Lee Bras- 
field, Dresden Oil Co., Dresden; 
and Horace Allen of H. P. and 
F. E. Allen, distributors, Murfrees- 
boro. 











an address by Howard R. Jackson, dis- 
trict manager of the National Tax 
Equality Association, Memphis, in which 
he pointed out how some “big business” 
co-operative groups are growing fat and 
rich, mainly because they are tax-free. 
This resolution calls for an equalization 
on taxes in respect to these co-operatives. 


Mr. Jackson outlined federal laws 
which are so formed as to allow produce 
and consumer co-operative groups to 
escape taxation. This gives co-ops a tre- 
mendous advantage in the field of big 
business, in which Mr. Jackson contends 


they are “continually growing. 


Speaking on “Big Business Without 
Taxes,” Mr. Jackson said, “We are not 
going to have an economic revolution in 
the future, we are having one now.” 


The advantages co-operatives have over 
other businesses were three-fold, as listed 


by Mr, Jackson: 


1. They pay no income taxes. 


2. They pay no real cash dividends. 


3. They can get long-term loans at 
low interest rates. 


Says Co-op Grows into Monopoly 


“The co-op is now growing into a 
monopoly of unlimited power,” he said, 
pointing out that a world-wide co- 
operative in oil is now in the process of 
formation. 


“They must be made to pay the same 
income taxes as other businesses do,” 
Mr. Jackson declared. “Profit is deter- 
mined by the way it is made, and NOT 
by the way it is passed around.” 


J. Howard Marshall, president of the 
Ashland Oil and Refining Co., Kentucky, 
and former chief council for the office 
of Petroleum Co-ordinator in Washing- 
ton, addressed the group on “The Petro- 
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Yew. .. We’ve made it easy ... and economical . . . for 
vig you to get UOP inhibitors. We maintain five ware- 
houses ... at Tulsa, Los Angeles, Houston, Kingsport, 
Tennessee, and McCook, Illinois . . . where UOP in- 
ot hibitors are carried in stock at all times. 


That means a comparatively short haul for your 
er : important inhibitor supplies . . . quick delivery with 
no costly delays. And with these large warehouse 
stocks so near, you need not carry excessive in- 
. ventories. 





That’s just another phase of UOP Service . . . the 
plus value that is included with every pound of UOP 
inhibitor sold. 


UNIVERSAL OIL PRODUCTS COMPANY 


310 S. MICHIGAN AVENUE CHICAGO 4, ILLINOIS, U.S.A. 


LABORATORIES: RIVERSIDE, ILLINOIS 
the 
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Tennessee Oil Men’s Association Meeting 








Some of the speakers at the annual meeting of the Tennessee Oil Men’s Assn. (left to right): Fred W. Rohrbough, chief 


of property tax and license division, Standard Oil Co. of N. J.: Dave Cunningham, Ft. Wayne, Ind., assistant to the presi- 

dent, Tokheim Oil Tank and Pump Co.; Hugh Lynn Thatcher, Chattanooga, chairman of the National Council of Inde- 

pendent Petroleum Assns., retiring T.O.M.A. head, and president of Thatcher Oil Co.; J. Howard Marshall, president of 

Ashland Oil and Refining Co., and formerly chief counsel fa Office of Petroleum Co-ordinator in Washington; and Henry 
F. Bloker, representative of the Veterans Employment Service 


leum Products Problems 


and_ Prospects.” 
In his talk, Mr. Marshall listed 10 


“trends” in the petroleum industry. They 
were: 


Industry, Its 


1. Producer is generally “overstocked.” 

2. For a long while anyone who tries 
to market solely on a price basis will 
soon come to the end of his road. 

3. Emphasis today is on quality. Price 
wars were a product of the depression. 
4. Success will be for those who: 

(a) offer service 
(b) offer quality 
(c) use labor most wisely 
5. There will be a permanent labor 
high cost. 
6. More oil in known wells in the 
ground than has ever been drawn out. 
7. With knowledge of “atom busting,” 
producers can now make anything that 
is wanted. 
8. Big companies won't swallow little 
ones any more than in the past. 
9. Distributors 
“misunderstood” 


remain 
today. 


and _ jobbers 
in Washington 

10. Atomic energy will “some day” 
spell the end of petroleum industry, but 
“Don't sell us short just yet.” 


Dave Cunningham, assistant to the 
president, Tokheim Oil Tank & Pump 
Co., Ft. Wayne, told the group that 
“production, not wages in dollars and 
cents, determines the standard of living 
under the American 
system.” 


free. enterprise 


Says Profit-sharing Needed 


Mr. Cunningham told the association 
that the answer to labor troubles of the 
nation is “a sound profit sharing plan 
which will provide the worker with a 
share in what he helps create.” 

He outlined in detail how the profit 
sharing plan has worked in his company, 
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and offered it as a solution to the pres- 
ent-day difficulties. 

Fred W. Rohrbough, chief of the Prop- 
erty Tax and License Division, Standard 
Oil Co. of N. J., talked on“Ad Valorem 
Taxes and Operating Licenses.” 

He explained in the detail the various 
taxes and licenses required by 
in the petroleum business, citing how 
some of these can be avoided, and some 
should be eliminated or lowered. 

He gave examples of how much higher 
such taxes and fees in Tennessee are than, 
for example, Virginia. 

Hugh Lynn Thatcher, of Chattanooga, 
chairman of the National Council of In- 
dependent Petroleum Assns., told associ- 
ation members that “there is no organi- 
zation today that can truly represent the 
oil industry.” 

He praised the American Petroleum In- 
stitute, and described the need for a 
representative body for the American pe- 
troleum industry. 

Praises Jobbers 

“Today the jobbers are the only group 
not afraid to get up on their hind legs 
and speak their mind,” in the industry, 
Mr. Thatcher declared, citing the bad 
name the industry had sometimes acquired 
through “practices within the industry 
which we do not, ourselves, condone.” 

E. R. Sneed, chairman of the market- 
ing statistical division, Socony-Vacuum 
Oil Co., told the association that the oil 
industry must have as its primary aims 
the following three objectives: 

Marketing Efficiency. 


those 


. Consumer satisfaction. 


a 
>] 
3. Wise selection of stations. 


Cites Importance of Clean Stations 

He cited the importance of training 
service station operators and clean ap- 
of stations. Some are “only 
filling stations, and not service stations,” 
he said. 

He cited population changes in Ten- 


pearance 


nessee and its effect on the industry. He 
noted a trend toward decentralization 
of population and a definite rise in the 
importance of “neighborhood _ trading 
ureas.” 

“The future of Tennessee is extremely 
bright for many years to come,” Mr. 
Sneed declared. 

General convention director and guid- 
ing hand behind the three-day meeting 
was “Alf” Levine, general counsel for 
T.O.M.A., Mr, Levine served as _toast- 
master and general “presider” at most of 
the dinners and general sessions. 

One of the highlights of the conven- 
tion was a non-technical address by Dr. 
Gus W. Dyer, professor emeritus of eco- 
nomics and sociology at Vanderbilt Uni- 
versity, and economic advisor to the 


Southern States Industrial Council. 


Hits Government Interference 


government interference and 
regulation of industries, Dr. Dyer told 
the oil men: “Don’t just say A-men—Do 
something about it!” 

The Sunday night, 
Feb. 10, with a “Dutch supper,” held in 
the Andrew Jackson Hotel. 

Monday noon, Gov. Jim Nance Mc- 
Cord, of Tennessee, extended a cordial 
welcome for the state to the association, 
and addressed the group on problems 
pertaining to the petroleum industry. 

Monday night, the association attended 
an informal dinner tendered by the Pure 
Oil Co. Host for the company was Ben 
F, Robertson, Pure Oil zone manager, 
and chairman of the Tennessee Petroleum 
Industries Committee. This committee, a 
separate group from the organization, 
held a business meeting in conjunction 
with the T.O.M.A. meeting. 

W. F. Pool, of Nashville, 
Vacuum Oil Co., will succeed Mr. 
Robertson as chairman of the T.P.I.C. 
in July. This office comes in the process 
of rotation. 


Scoring 


meeting opened 


Socony- 
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faily operation of the bulk plant in the pic- 
ture has proved it to be one of the fastest, safest, 
most automatic installations in the country. 
The unit is equipped with 3” hose and meter 
system (Underwriter’s approved) plus purity 
control by floats which shut off the flow of gas 
if water does get into the tank. The entire unit 
is grounded as protection against static elec- 
tricity. Every feature needed for quick service 
with safety is incorporated in the construction 


of this model plant. 


a Weck 


— 


ci man ANT 


EATON METAL PRODUCTS 





RELOADING WITH Sfced AND Safety 


This unit of four 12,000 
gallon horizontal tanks 
fulfills service demands 
at major Western airport. 





All units of this type are built to the specifica- 
tions on each job. Turn your problem over to 
our engineers for study and solution. Recom- 
mendations will be made and plans drawn for 
complete, ready to serve installations. Distribu- 
tors storage bases, county and municipal air- 
ports now being developed can take full advan- 
tage of our services by contacting our plant 
nearest the proposed project. Eaton manufac- 
tures all types of welded steel tanks, and truck 


tanks fully equipped. Send for Bulletin 46. 
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Station Lighter 
fits securely into 
standard Globe 
Holder. 


The lamp is 10 ft. 
above ground— 
giving effective 
lighting over a 
wide area. 


Models available 
with standard 
hose equipment 
or automatic hose 
replacing feature. 
Concealed Globe 
Holder, on all 
models, is de- 
signed for stand- 
ard fixtures. 





ONLY ONE MOVING PART IN THE 
NEPTUNE MEASURING CHAMBER! 


Naturally you want the most modern style and lasting beauty in your 
pumps, but first of all you want accuracy that accounts for every cent of 


profit. Neptune provides that accuracy with a precision- 
engineered Red Seal Meter—the same kind of meter 
now serving so faithfully on thousands of tank trucks 
and loading racks. There is only one moving part in 
the measuring chamber—‘the piston. No valves or crank- 
shafts to wear, no piston rings to refit, no piston leath- 
ers to replace. It's a meter you can bank on—for ac- 
curacy, for long, trouble-free service. 

The same dependability, the same ruggedness, the 
same reliable craftsmanship goes into every feature of 
Red Seal Pumps no matter what model you buy. Full 
information is yours for the asking. Get in touch with 
the nearest Neptune office or petroleum equipment 
jobber today! 


Only the Red Seal 
Pump has the Com- 
pact Unit, the unit 
that houses the Red 
Sz2al Meter, meter 
strainer, backless 
pump, pump strainer, 
pump pressure con- 
trol unit, air sepa- 
r:tor, and line check 
and pressure relief 
valve. 


NEPTUNE METER COMPANY 


50 West 50th Street 


New York 20, N.Y. 


Branches and Warehouses: Atlanta, Boston, Chicago, Dallas, Denver, Kansas City, Mo., Los Angeles, 


Louisviile, Philadeipnia, Portland, Ore., and San Francisco. 
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s More Pott tor 


ALL THE WAY WITH AN EXCLUSIVE 
SINGLE UNIT REPLACEMENT PLAN 


eee . ‘ 7 . . . 
eS eno 5, Like any other mechanical device, Red Seal 


ae Pumps show wear in time or are damaged in 
ree oe service. But Neptune offers you a way to elim- 
inate expensive repair and rebuilding jobs in 
the field. You can quickly remove and trade 
in individual units—register, motor, hose 
reel, or the Compact Unit containing Red 
Seal Meter, meter strainer, packless pump, 

pump strainer, pump pressure control unit, 
canon Crates de air separator and line check and pressure re- 
Stereo ne lief valve. The cost is low and the exchange 
units are guaranteed against defects for one 
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>ent of Single Unit Replacement Plan. 


HERE'S MODEL 855 
WITH CONCEALED HOSE REEL 


You won't find a neater, better looking dis- 

penser on the market. Best of all, this Red 

.. Seal Pump provides efficiency and safety that 

i : —ad, can’t be beat. The self-winding reel, con- 

rd = s- I-A cealed in the base, automatically takes up the 
a A ’ Be hose! It’s out of harm’s way — protected 
r, meter ito oat against needless wear. Car bumpers can’t 
—— ; tangle with it—accidents are prevented. It 


sure COM adds safety to dispensing operations, steps 
air sepa- 


line check up service and attracts business. It’s an invest- 
oe ment that pays for itself. Let us tell you all 


about it. 
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Angeles, 


FEBRUARY 20, 1946 





Rise in Number of Applicants for Service Stations 


Can Speed Replacement of Incompetent Operators 


By Frank C. Sturtevant 
NPN Staff Writer 


The day when management can de- 
mand a high standard of station service 
and housekeeping no longer is around 
the corner. It is here, 


The manpower situation has improved. 
Dealers and employes who retuse or 
neglect to clean up and to sell can be 
replaced. There are men waiting for 
opportunities in service stations. 


In the introduction to the first article 
in this series—“The Service Stations of 
Today—What About Those of Tomor- 
row?” by F. A, Bean of Birmingham, 
Ala.—NPN conceded that the industry 
could do little to replace incompetent 
and lazy service station personnel during 
the war. But that time has passed. 


Ever since V-J day a parade of ex-war 
workers with a few dollars in savings, 
and the urge “to go into business for 
myself”, has been marching into oil com- 
pany offices and well in advance of re- 
turning G. I’s. They all want to run a 
service station. And though few will get 
stations, their very presence in such large 
numbers, has created an entirely new sit- 
uation in the gasoline marketing business. 


The news that sincere men, with cash 
in hand, are seeking entry into the busi- 
ness, has brought a change of attitude on 
the part of present dealers and station 
lessees. Gripes and complaints, which 
always play such a prominent part in re- 
lations between dealer and supplier, are 
phrased a little more politely. Long-suf- 
fering distributors, into whose ears have 
been poured a constant flow of criticisms, 
usually about unavoidable shortcomings 
in station maintenance, no longer have 
to reply with apologies. They have a 
new answer to the dissatisfied unsatis- 
factory lessee, in the form of competing 
offers to buy this business. That stops a 
lot of arguments. Some who have been 
talking of getting out have changed their 
minds, as they sense the return of long- 
absent competition for their place in the 
distribution set-up. 


Pressure By Numbers 


The welcome pressure these newcom- 
ers exert is chiefly by force of numbers. 
Individually many have little to recom- 
mend them as proprietors of a small busi- 
ness. Though they bring savings rang- 
ing from $500 to $5000, this former in- 
dex of character means little under to- 
day’s conditions. Many reveal war time 
factory wages running as high as $10,000 
a year. A typical applicant, for example, 
might have only $1,000 saved up, yet 
cheerfully he will admit having earned 
an average of $150 per week since 1942. 
Savings so low, out of such a swollen in- 
come, points to bad management of per- 
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This is the third article in NPN’s series 
on improved Station Service for Profit. 
First two in the series appeared in the 
issues of Feb. 6 and 13 and reported 
the current low level of station house- 
keeping and station service. A convass 
of representative oil companies by NPN 
shows that lack of adequate manpower 
is no longer a good excuse for these 
conditions. 


sonal finances. Only because there are 
so many to choose from, is it possible to 
comb out even a few first class prospec- 
tive dealers. 


Another factor contributing to a new 
state of mind on the part of dealers and 
station lessees is a trickle of job seekers 
applying for work direct to stations. By 
now there should be no shortage of sta- 
tion assistants, because any dealer who 
wants to hire help can get men right 
away. At least one USES employment 
center recently checked showed more 
applicants, with experience, for service 
station jobs, than there were calls for 
them. In fact the supply exceeded the 
demand to the point that reasonable spe- 
cifications could be met. Because for a 
long time it was not possible for employ- 
ers to specify the kind of men wanted, 
many fell out of the habit of trying to get 
help. 


So the old alibi of being unable to 
hire men is out the window now. While 
some dealers have taken on assistants, at 
least to the extent needed to give them- 
selves an evening off when desired, there 
are too many stations that are nowhere 
near a prewar standard either in driveway 
service, or in cleaning up the station. 
Lax habits have become ingrained in a 
big majority of station personnel, and 
though management is today enjoying a 
better spirit of co-operation from dealers, 
it will not be easy to banish that com- 
placent state of mind acquired through a 
long period of getting business without 
effort. 

Now distributing companies, latge and 
small, have the weapon they need to 
force a revival of prewar standards of 
housekeeping at their retail outlets, and 
to force a return to sales and service ef- 
ficiency, Some of the more promisjng 
dealers are keeping open longer hours 
now that teeth have been put in the 
persuasion directed their way by their 
suppliers. Though they have been making 
good money for a long time, they are be- 
ginning to weigh the possibilities of a big 
increase in gallonage by investing a little 
money and effort. 

Not much has been done yet on clean- 
ing up dirty stations. To the station op- 
erator it looks like an impossible job, be- 
cause it has been let go so long. Even 


in the South, where spring is already here, 
and complaints are being heard from the 
motoring public about dirty service sta- 
tions, it is hard for operators to realize 
how slovenly their stations have become. 
Apparently accustomed to dirt through 
long association, and excused on account 
of the war by a forbearing public, they 
are in need of a strong sales talk. Those 
who are slow to change old ways are 
now the target of the oil industry’s first 
postwar drive for more business through 
better and cleaner service stations. 


How Many New Dealers? 


That is where the back-log of new 
dealer applicants is a source of reserve 
strength, It is being used only with the 
greatest discretion, however, since whole- 
sale changes in dealers are never desir- 
able. The selling ability of new dealers 
even in old, established outlets, can never 
be guaranteed in advance, and there is 
risk of lost volume if too many are taken 
on at once. Likewise a new station op- 
erator rg eds, and should have, more close 
attention from his supplier at the time he 
is getting started. Guidance and counsel 
then are invaluable, and should be pro- 
vided in generous quantities; instead he 
is sure to be slighted when too many new 
operators are started within a short period. 

Then there is the question of public 
policy. It is always well to have an eye 
on possible unfavorable reaction in the 
community to anything which looks like 
a planned program of dealer replacement. 
Every dealer or lessee is a small business 
man, and should be treated with respect 
if one has any regard for the reputation 
and standing of one’s business, The same 
public which withdraws its patronage 
from a slack, inefficient station, will nev- 
ertheless be quick to listen with sympathy 
for the dealer and criticism for you, when 
someone raises the cry that a small busi- 
ness man is being frozen out. 


Instead of tossing out the dealer who 
is not postwar calibre, a sincere effort 
should be made to reconvert him. He 
needs to be reminded that an orderly, 
well kept station, decently clean, will be 
welcomed by his customers; that longer 
business hours will be appreciated, and 
above all that the days of competition 
are back again. If he doubts it, remind 
him how many people are trying to get 
into the service station business, and 
how the same thing is going on all over 
the country. The first ration-free driving 
season is already upon us, and if he has 
enough ambition he’ll want to profit from 
the big upsurge of business. It will be 
easy for his customers to find better serv- 
ice somewhere else if he doesn’t provide 
it. 

Building Up List of Prospects 


Meanwhile there is no reason why a 
good list of prospective dealers and lessees 
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should not be built up. The parade of 
applicants which started so promptly after 
the V-J celebration last August con- 
tains an average run of American citizens, 
They are the same kind of people who 
have always before ventured into small 
business in such large numbers. Most 
citizens of this country at one time or 
another ponder the notion of going into 
business for themselves. Perhaps this 
time much public discussion about re- 
turning veterans and their possible desire 
to start their own business, aroused am- 
bitions in men who ordinarily would have 
thought only of jobs. 


Both past and present revivals of this 
typical American urge have puzzled some 
business men, because of the very high 
percentage of failure which history so per- 
sistently records. The public is never 
discouraged because it has never heard 
the warning statistics which circulate al- 
most exclusively among business men. 


The inexperienced select their first 
venture almost entirely on physical as- 
pects, involving two main considerations: 
first, the working conditions, and second, 
the nature of the work itself. On both 
these points, service stations commend 
themselves to industrial wage earners. 
The surroundings compare favorably with 
average factory working conditions, ex- 
cept that service stations need a little 
cleaning up. Operating gasoline pumps, 
and lubricating cars looks like interesting 
work, offering reasonable variety, with no 
special skill or training needed,—so they 
think. 


They have heard about good profits 
being made, and all are positive they are 
as capable and intelligent as the average 
station operator. Most of them have the 
required cash to invest: $1500 to $3000 
will buy out the small tools at most 
leased stations, provide a suitable stock 
of merchandise and safe working capital. 
To build a new station, or to buy out an 
established dealer who owns his own sta- 
tion would require more money of course, 
although many can be had for Jess than 
$10,000. 


But for quite a lot of service station 
locations these applicants have enough 
cash. They also have apparent physical 
ability to do the work required, plus a 
desire to do it, and in their eyes that 
adds up to all that is needed. To their 
credit be it said they are not necessarily 
looking for a soft snap; they are willing 
to do some hard work if it will give them 
independence, and most important, a 
good income, 


Nevertheless only a handful of really 
first class dealers is likely to be found 
among all this ambitious outpouring of 
war workers, heartening though it has 
been. Reasons are not far to seek. The 
qualities needed to successfully manage 
a small business are given to few people. 
And though a service station is supposed 
to be simplicity itself, more is required 
for its profitable operation than willing- 


ness to invest one’s savings, plus apparent 
physical ability to do the work. First 
quality looked for is previous station ex- 
perience; or failing that some kind of 
previous business experience involving 
public contact. As practically none of 
these aspirants has had business experi- 
ence, the search for usable talent be- 
comes a real problem. 


Grading the New Applicants 


To be his own boss a man needs to be 
a good bookkeeper, a clean and orderly 
housekeeper, a good salesman himself. 
Above all he should be able to hire and 
train a good station staff, as otherwise his 
business will inevitably tend to become a 
one-man location. Marketers cannot af- 
ford to have an otherwise good location 
limited by what one man can sell. It 
usually means only 5000 gallons a month, 
when very often the same station facil- 
ities are capable of handling two or 
three times the gallonage, if staffed with 
as few as two assistants. 

Where the facilities are oil company 
owned, as the majority of them are, the 
marketer is not getting efficient use of 
his investment when he places the sta- 
tion in charge of a dealer whose short- 
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Reprints Available 
Mr. Bean Rings the Bell! 


There has been an immediate 
and widespread demand for re- 
prints of “The Service Stations of 
Today—What about Those of To- 
morrow” the article by F. A. Bean 
in NPN of Feb. 6, 1946. 

Apparently his frank comments 
on conditions he found in the serv- 
ice stations he patronized on a re- 
cent trip of several thousand miles 
has “rung the bell” with a lot of 
companies and jobbers who feel 
that something had better be done 
about putting “service” back into 
service stations. Distribution of re- 
prints of this article is one way to 
let station operators see themselves 
as others see them. 

More than 70 companies have 
placed orders for, or made inquir- 
ies about a total of some 26,000 
reprints. 

An additional supply will be re- 
printed and will be supplied to 
NPN subscribers at the following 
prices, per copy: 


Single copies Free 
Under 100 $.04 
100 - 500 0342 
501 - 1000 .03 
Over 1000 02% 


Orders should be sent as soon 
as possible to: 
Readers’ Service Dept. 


NATIONAL PETROLEUM NEWS 
1213 West 3rd Street 
Cleveland 13, Ohio 














comings stand in the way of full devel- 
opment of potential volume. 

First, the owner should get back a 
portion of original investment every 
month in the form of a depreciation 
charge. This is an absolute necessity, 
since few business investments become 
obsolete and wear out as fast as service 
station buildings and equipment. 


The depreciation charge, plus mainte- 
nance, taxes, interest, and insurance go 
on month after month, whether 5000 
or 25,000 gallons are sold. On average 
stations this total fixed charge can run as 
small as $30, but more often it is nearer 
to $300 per month, It must be met in 
addition to all other costs of doing busi- 
ness, such as storage, delivery, credit, 
etc. 


All gasoline distributors have some sta- 
tion operators who are not real.zing any- 
where near the volume they could get. 
So, because the dealer or lessee is so im- 
portant, marketers take a very careful 
look at new applicants. As no reliable 
formula has yet been developed to re- 
veal latent business acumen, the test of 
actual station experience is still the only 
sure way to grade an applicant’s ability. 
This can only be done by giving the ap- 
plicant a service station job. Many ap- 
plicants shy away. They don’t look with 
favor on the idea of doing station at- 
tendant’s work at what they evidently 
consider low pay, in order to learn the 
business, 


In their own minds they are already 
well-qualified, according to their limited 
notions of what it takes to run a service 
station. Then today’s pay scale for serv- 
ice station assistants is not alluring. 
Weckly pay probably does not top $50 
in the bigger cities, and in a lot of areas 
may average less than $40 per week. Al- 
though formerly considered very good 
starting wages, compare them with the 
figures the war industry worker has been 
accustomed to, which are double or even 
triple those amounts. Naturally he is im- 
patient to buy into what he feels sure 
are big and easy profits,.and to begin en- 
joying them right away. 


After a study of the qualifications of 
these hopeful, would-be business men, 
management is assembling the names of 
those who rate high enough, in their 
judgment, to stand a chance of success. 
The situation today is that oil companies 
no longer worry about keeping stations 
open, Instead the aim today is to turn 
mediocre operators into big gallonage out- 
lets. As there is no slackening in the de- 
mand for station leases and dealerships, 
concern is no longer felt about a shortage 
of station operators. 


A more scientific method of grading 
the flow of new applicants would help, 
but with demand exceeding supply by 
such a wide margin, oil companies can 
and will go along with present methods 
of hand picking a few of the very best 
ones and getting them ready to use as 
replacements as required. 
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Today's great airliners are speeded on the way by the time-saving service of streamlined, efficient Butler Refuelers. 





BUTLER®BUILT 
REFUELING UNITS 


~»-@S modern as 
today’s airliners... 





al Since our fledgling air force flew the “Jenny” of World 
War I, Butler Aircraft Refueling Units have kept pace 
with aviation’s progress. As better, faster planes have 
been developed, Butler Refuelers have been ready to At smaller airports, this 250-gallon fully-equipped 
service them. Commercial aviation has found the Butler Refueling Unit can be hitched to any passenger 
convenient, safe, rapid service rendered by these mobile Oa, OGRE At ERO TM, TS GOREN 
fuel facilities valuable assets to any airport. 


Butler Refuelers are designed for any size airport or 
aircraft. From 3,200-gallon Units to the little 250- 
gallon Trailer at the right, every Unit is fully equipped 
for fast, efficient service. 

BUTLER MANUFACTURING COMPANY 
KANSAS CITY 3, MISSOURI 


Galesburg, Illinois Minneapolis 14, Minnesota 
(Sales Offices in Principal Cities) 























for prompt handling, address all inquiries to: BUTLER 
MANUFACTURING COMPANY, 7454 East 13th Street, 





Kansas City 3, Missouri, or 954 Sixth Ave. S. E., Minneapolis Firm Name ; eS ea ee | 
14, Minnesota. 

ay... , bette ap WLR p Se hs taled en ids aw dao warniatareabedink 
D Send full facts and book on Butler Truck Tank Refuelers 
0 Send full facts and book on Butler Trailer Tank Refuelers Address ----.-4..--=. eS ne ee eee | 
O Send full facts on Butler 250-gallon Refueling Trailers City RLS a | Ree 













FEBRUARY 20, 1946 29 


/ 
Mot DISCHARGED: 


You can still count on distinguished service 
from this Pharis policy of "taking care of 
its own™ under all conditions. Peace has its 
dealer problems, as well as war, and the 
broad principles of co-operation underlying 
the Pharis Square Deal in Rubber are your 
assurance of merchandise and selling aids 
to solve them .. . quickly, profitably. It'll 
be a banner day when you enlist under the 
Pharis banner. 


THE PHARIS TIRE AND RUBBER CO. 
Newark, Ohio 
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Commerce Department Service Station Manual 


Stresses Housekeeping, Equipment Maintenance 


NPN News Bureau 
CLEVELAND - Experienced service 
station operating executives, operators 
now running stations, and those who are 
considering taking over a station, will find 
many helpful items in the Department of 
Commerce edition of “Establishing and 
Operating a Service Station,” just re- 
leased. 


This manual was initially prepared by 
the Bureau of Foreign and Domestic 
Commerce for use in activities of the 
armed educational forces, and was 
limited to those on active duty in the 
services. It utilizes the original type and 
halftones used in the “GI” edition, and 
aside from the questions and answers 
sections arranged for classroom work, has 
few changes from the original. 


Of particular interest to management’s 
present service station program for re- 
vamping poor wartime operations is a 
section devoted to maintenance and 
housekeeping. While this part of the 
manual does not spell out the details 
that would be followed by a company 
inspector in checking on general mainte- 
nance and housekeeping, it does build 
up in the operator’s mind the importance 
of these subjects. 


At the beginning of this part of the 
manual, it is pointed out to present and 
prospective operators that experience 
has proved that failure to observe the 
fundamental principle of proper main- 
tenance and housekeeping prevents the 
operator from making the money he 
should. 


The manual was prepared by mem- 
bers of the petroleum industry, and was 
reviewed for the industry by distribution 
and marketing executives of the P.I.W.C. 
and PAW. 


The chapter on maintenance and 
housekeeping follows the procedure of 
taking the present or prospective oper- 
ator through a station as the motorist 
sees it. It starts with signs and stresses 
the importance of keeping them well 
maintained. In another section of the 
manual—advertising and promotion— 
considerable space is devoted to the 
selection and use of proper signs. 


From the question of signs, the manual 
takes the operator to the driveways and 
lawns, and gives suggestions on how 
to keep them in proper shape. Items 
that would give a customer a favorable 
impression, such as hosed driveways, 
oil spots removed, the handling of empty 
motor oil cans and other rubbish, are 
ommented upon. 


The operator is then taken into the sta- 
tion, just as the customer would see it, 
and suggestions are made on _ proper 
housekeeping in the salesroom, lubri- 
torium, and rest rooms. “Customers have 
no half-way feeling about the matter of 
rest room,” reads the part pertaining to 
this part of station operation. It then 
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proceeds to give some suggestions on 
restroom housekeeping. 


Equipment Maintenance 


Equipment maintenance is not gone 
into in detail, but sufficient data is given 
so that the owner or the regular checker 
of the equipment will find his work much 
easier if the suggestions are followed. 
Items listed which require attention of 
the operator include gasoline pumps. 
“A bri-ht and sparkling pump, clean in 
every detail, is a sign of the quality of 
service that is available at the station,” 
the text says. It recommends that the 
pumps be thoroughly cleaned, waxed, 
and polished from time to time, and 
emphasizes that the successful operator 
will make it a practice to wipe them 
off early each day. 

Use of whitewash on curbs and pump 
islands is not recommended, the manual 
says, because a whitewashed surface 
usually does not last very long and can 
become dangerously slippery when wet. 
Instead, a good concrete paint is rec- 
ommended. 

Quoted is a day’s routine for house- 
keeping as used by one oil company. 
This schedule does not indicate when 
each task should be performed, as this 
factor depends upon specific conditions 
which exist individually at different sta- 
tions. It states that an enterprising sta- 
tion operator can benefit greatly by 
adapting his oil supplier’s suggestions to 
his own particular service station. The 
oil company’s typical-day schedule fol- 
lows: 

Duties 


When opening station: 


1. Be in the station promptly at reg- 
ular opening time to keep from dis- 
appointing any early customers. 


2. Switch on electrical current. 


3. Unlock pumps; see that dials are 
turned back to zero. 


4. Wet, scrub, and then hose out lubri- 
cating bay. 


5. Get into a clean uniform and pick 
up two clean rags, one for oil check and 
one for windshields. 


6. Put up flag: 
7. Place 
8. Wipe 
9. Bring 
10. Pick up papers on the drive. 


11. Clean rest rooms—mop floors, 
clean fixtures, replace supplies. 


12. Fill lube guns. Wash down lubri- 
torium with hose. 


yard product displays. 
off the pumps. 


out wheel jack. 


13. Straighten up shelves and work- 
bench. 


During the Day 


14. Straighten up salesroom. 


15. Sweep salesroom floor. 


16. Dust 
displays. 


and straighten salesroom 


17. Inspect and clean both rest rooms. 
18. Wash down drives with hose. 


When Closing 
19. Before closing, wet lubritorium 
floor and scatter cleaner over wet sur- 
face. 


20. Lock pumps. 


21. Take in all displays and hose from 
yard, 


22. Turn off day switches, turn on night 
lights. 


23. Lock up and call it a day. 


One section of the manual deals with 
the display of merchandising, and dis- 
cusses fundamentals of displaying mer- 
chandise in a service station. It recom- 
mends establishment of a schedule of 
display changes. 

In this section considerable space is 
devoted to the question of providing 
good light. It impresses upon the sta- 
tion man many points well known to 
experienced merchandising men. One of 
these is that sales fall off 30 to 50% when 
the lighting is inadequate. It touches 
on the subject of fluorescent lighting and 
says that in the opinion of many in the 
trade, fluorescent lighting, while costly 
to install, more than pays for itself in low 
upkeep. 

The manual points out that the amount 
of capital required to enter the service 
station business as a proprietor may be 
divided into two general categories, 
capital for fixed investment and working 
capital. 

Among a number of tables shown in 
this connection is one showing approxi- 
mate amounts of capital required for 
purchase of smaller items of equipment 
and for working capital purposes for sta- 
tions within indicated size ranges as 
indicated in table 1 on page 32. 

It will be noted that gasoline pumps, 
and certain other equipment are not in- 
cluded in the table, but it is pointed 
out in the manual that the figures are 
only approximations, and that actual 
capital requirements for leased stations 
with about the same sales volume vary 
greatly, depending on a number of fac- 
tors. 


Servicing Equipment Listed 


Listed as requised servicing equip- 
ment are: battery tester, recharger, and 
display rack, spark plug tester; heavy 
jack; gear flusher; power hose nozzle and 
hose for washing car; vise; tire tools; air 
gauges; tube-repair tank; tire spreader; 
battery-service apparatus; motor and 
ignition analyzer; vulcanizing equipment; 
shock-absorber tools; battery and anti- 
freeze hydrometer; air-cleaner machine; 
wheel-bearing packer. 

Operating supplies, recommended for 
a well-run service station include: 

Brooms, mops, and brushes; scouring 
powders, rags and sponges, polishes, elec- 
tric light bulbs and fuses, powdered soap, 





More are Coming 
for 
Your Customers 


As you know, the average tire valve 
in service today is more than six 
years old. Many need recondition- 
ing with Standard replacement 
parts. 

Because of tremendous pent up 
demand however, Schrader Prod- 
ucts sometimes are still hard to 
get. We’re doing the best we can 
to fill orders. 

Our advertising in national con- 
sumer and farm publications, is 
urging motorists to buy Schrader 
Caps by the set to “make tires last 
longer”, but is also asking them 
to be patient if they can’t get them 
right away. , 





Your tires 
will be tickled 


Even though they're old and worn, 
you can add many miles to their 
lives by seeing that they're prop- 
erly inflated and the air is sealed 

‘ in at the valve mouth with a 
Schrader Air-tight Cap. Underin- 
flation you know, ruins tire life. 
Schrader Caps are sold at your 


oe BG 


the familiar 
The sealing unit 


red, white 
and blue’ box. 
inside all stondard 








Check your stock of Schrader Prod- 
ucts and order your needs now. 
We'll try to make deliveries as 
soon as possible. In the meantime 
—thanks for your cooperation. 


A. SCHRADER’S SON 


Division of Scovill Manufacturing Company, 
Incorporated 
BROOKLYN 17, NEW YORK 





TABLE 1—Approximate capital requirements for leased stations 


Items 


Working Capital: 
Organization 


Annual Sales Volume 





$20,000-$30,000 


$40,000-$60,000 








expense $ 100 $ 150 
Pay roll (for 2 months) 450 800 
Rent (for 2 months) 170 300 

Other operating expenses (for 2 months) 150 300 

Initial merchandise inventory: 

Petroleum products 500 1000 
Tires, batteries, accessories A475 1000 
Total working capital $1,845 $3,550 
Equipment, or fixed-investment capital: 
Lubrication, floor-type (hand-type costs from $50 to $100) 250 800 
Small teols, gear flusher, wheelpacker, air cleaner and washer 150 275 
Store fixtures (cabinets, shelving, etc.) 150 200 
Battery charger and tester 100 300 
Motor and ignition analyzer units 100 800 
Tire spreader, vulcanizer, jack, etc. 75 175 
Total equipment investment $ 825 $2,050 
lotal estimated capital requirements $2,670 $5,600 


Note: 
and need not be furnished by the operator. 
te the capital requirements above. 
$125 to $250; 


paper towels, toilet tissue, wastebaskets, 
floor-cleaning compounds. 


The manual groups merchandise which 
sold through a station 
into three categories—automotive neces- 
sities, optional merchandise, and special- 
ties. They are as follows: 


can be service 


Automotive necessities (Should be 
available at all stations) 

Antifreeze 

Auto bulbs and lamps 

Battery cables 

Car polishes, waxes, and cleaning 
compounds 

Conoline system thermostats 

Fan belts 

Floor mats 

Fuses 

cables 

Mnfflers and tail pipes 

Oil filters 

Radiator and heater hose 

Radiator cleaning and 
compounds 

Radiator fill caps 

Seat covers 

Snark plugs 

Tire chains 

Wheel bearing 
tainers 


Windshield wipers 


Ienition 


scaling 


and grease re- 


Trade-in revlecemenrt parts and 
home supplies (Optional) 


Carburetors 
Distributors 
Electrical appliances 
Fabric cleaner 
Floor wax 

Fue] pumps 
Furniture polish 
Games 
Garden supplies 
Generators 

Glass cleaners 
Hardware 
Household oil 
Housewares 
Insecticides 
Kerosene 
Naphtha 

Shock absorbers 
Spot remover 
Starter drives 
Toys 

Voltage regulators 


Special goods (Can be sold only 
in exceptional cases) 


Bicycles 








Air compressor and car hoists or lifts are usually included in the property in leased stations, 
If these are not included, their cost must be added 
Approximate cost figure for these items are: 
car hoist or lift, $500 to $1,750. 


Air compressor, 


Clothing (work, sports, etc:) 
Freeze boxes 

Insulation 

Ironers 

Lawn mowers 

Luggage 

Paints 

Radios 

Recreation equipment 
Refrigerators 

Victrola records 
Wallpaper and equipment 
Washing machines 


“Establishing and Operating a Service 
Station” may be purchased from the Su- 
perintendent of Documents, Government 
Printing: Office, Washington 25, D. C., 
or any of the Department of Commerce 
Field Offices, at 35c each. There is a 
discount of 25% on orders of 100 or 
more sent to a single address. 


Internationa!) Petroleum Ltd. 
Names Bimel Board Chairman 


Special to NPN 
TORONTO, Ont. — F. B. Bimel has 
been appointed chairman of the board 
of International Petroleum Co., a posi- 
tion formerly held by the late R. V 
LeSueur. Mr. Bimel has been an In- 
ternational director since 1928 and vice 
president since 1944, 


Other changes at International Petro- 
leum are: 


B. A. Myers, a director since 1936 and 
in the oil industry for 40 years, has been 
elected vice president. He joined Trop- 
ical Oil Co., a South American subsid- 
iary of International Petroleum, in 1927. 


New president is Philo Maier, who is 
also president of Andian National Corp. 
in South America. 


Paul Lambright becomes executive 
vice president. He started in the oil 
industry in 1927. He recently com- 
pleted an extensive survey of Interna- 
tional’s holdings in Peru, Ecuador and 
Venezuela. 
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1,064,098 Bblis. Bunker Fuel Oil Licensed for 
Export During January; Soviet Share Biggest 


NPN News Bureau 

WASHINGTON — Bunker fuel oil 
licensed for export in January totaled 
1,064,098 bbls., with largest single share 
—480,000 bbls—going to Russia, fig- 
ures released by Office of International 
Trade reveal. 

In addition, OIT reported licensing 
an additional 500,000 bbs. for expert to 
the Soviet in February, but that Rus- 
sia received only 140,000 bbls. of fuel 
oil and Diesel during the entire fourth 
quarter of 1945. 


Biggest January and fourth quarter 
purchaser, however, was the United 
Kingdom. Granted in January were ex- 
port licenses to U, K. fer 799,500 bbls. 
of kerosine out of a total shipped of 
2,028,057 bbls., and for 1,658,700 bbls. 
out of a total of 3,264,823 bbls of Die- 
sel oil. There were no licenses issued 
covering bunker fuel oil to U. K. 


In last quarter of 1945, U. K. re- 
ceived nearly two-thirds of all fuel oil 
and Diesel oil licensed—6,080,000 bbls. 
out of total exports to all countries of 
9,459,736 bbls. 


Questioned about U. S. fuel oil ship- 
ments to Russia, Arthur Paul, head of 
Office of International Trade, said he 
presumed the 500,000 bbls. approved 
for current month comprised the “regu- 
lar amount” shipped to that country. He 
emphasized, however, that OIT plays a 
merely mechanical role in issuing export 
licenses on oil after decision on size 
of shipments is made by PAW, Office 
of War Mobilization and Reconversion, 
Army and Navy. PAW is primarily re- 
sponsible for determining U. S. exports, 
he said. OWMR intervenes only if the 
petroleum agency and military depart- 
ments fail to reach agreement. 


Mr. Paul stated that some kerosine 
export licenses still were being approved, 
but pointed out that recent action plac- 
ing that product on OIT’s “positive 
list” will cut export starting this month 
considerably below 2,028,057 bbls. re- 
ported for January. 


National Co-op Affiliates 
Show 16.6% Business Gain 
NPN News Bureau 

CHICAGO — Business done by 20 
regional, or co-operative wholesalers, 
affiliated with National Co-operatives, 
Inc., jumped from $152,523,298 jin 1944 
to $177,966,775 in 1945, an_ increase 
of 16.6%, according to announcement 
by Co-operative League of U. S. A. 


Volume of business done by retail 
co-cperatives, which are served by the 
regionals, was $571,306,317. Regionals 
serve only a part of the needs of local 
co-ops, which purchase many items lo- 
cally, it was explained, Number of 
local co-ops, which are affiliated with 
regionals, increased from 3,294 to 4,034 
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last year. Some locals own more than 
one retail outlet, bringiag the total 
number of stcres owned to 4,746, 


Six of 20 regionals affiliated with Na- 
tional Co-operatives, Inc., had a whole- 
sale volume of business last year in 
excess of $10,000,000. Consumers Co- 
operative Assn., Kansas City, was larg- 
est with $26,560,150.60. Ohio Farm 
Bureau was next with $25,000,000; Unit- 
ed Farmers of Ontario, $22,032,227; 
Indiana Farm Bureau, $17,200,000; 
Farmers Union Central Exchange, St. 
Paul, $14,000,000; Midland Co-opera- 
tive Wholesale, Minneapolis, $10,864,- 
166. 


Nearly 290,000 55-Gal. Drums 
Declared as Army Surplus 


NPN News Bureau 

WASHINGTON — Almcest 290,000 
used 55-gal. steel drums are for sale as 
Army surplus at five Pacific points, Of- 
fice of Foreign Liquidation Commission- 
er reports. 

Of the drums, 28,000 (18-zauge, good 
condition) are at San Fernando, Luzon, 
P. 1.; 6,000 (16-gauge, good condition) 
are at Noumea, New Caledcnia; 5,500 
(18-gauge, good condition) at Guadal- 
canal, and 250,000 16- and 18-gauye 
(undetermined ccndition), are at Fin- 
schafen and Biak, New Guinea. 

Additional used drums in Philippines 
in good, fair and poor condition are ex- 
pected to be declared surplus later, 

Prospective buyers shouid communi- 
cate with John K. Howard, Central Field 
Ccmmission for Pacific Area and China, 
O.F.L.C., National City Bank Building, 
Manila. 


Passenger Car Tire Output Keeps 
Even with Ist Quarter Goal 
WASHINGTON—CPA Rubber Divi- 


sion reports the rate of passenger tire pro- 
duction reached first quarter goals dur- 
ing week ended Feb. 2 when it was 
equivalent to 15 million tires per quar- 
ter. This is far in excess of previous 
peak rate of 50 million annually and 
brings industry within reach of goal of 
66 million scheduled to be produced in 
1946, CPA said. 





Japs to Buy U.S. Fuel Oil 
Reuters News Agency 

TOKYO — Arrangements have been 
completed for the Japanese government 
to cbtain monthly supplies of Diesel 
fuel oil and kerosine from U. S. mili- 
tary stocks, headquarters in Japan ‘e- 
port. 

Sales will be effected by Petroleum 
Distribution Control Co., which has set 
up following quota fcr the first three 
months of this year: January—11,128 
kilclitres of Diesel fuel oil; February— 
11,128 kl. of Diesel and 1987 kl, of 
kerosine; March—14,320 kl. of Diesel 
ind 2025 kl. of kerosine. 


Army Removes Wax Export Curb 
NPN News Bureau 
WASHINGTON—Anmny has __with- 
drawn objection to approval of commer- 
cial export licenses for wax although it 
still is trying—as it has been for weeks— 
to fill requirements of more than 8,000,- 
000 pounds of types 1 and 3, mostly for 
UNRRA. No explanation was given. 

Action, which removed last of Army’s 
restrictions on export of petroleum prod- 
ucts, followed a week in which license ap- 
plications were made for total of 11,000,- 
000 to 12,000,000 pounds. This was wax 
of all types, but about 90% was product 
Army could have used, 

Army is short 3,600,000 pounds of 
type 1, Grade A, 4,200,000 pounds of 
type 3, Grade A and B, and 540,000 
pounds of type 3, Grade C. It will accept 
range of 127-135 EMP. 


Gas Oil and Distillate Exports 
Decrease During Ist 10 Months 


NPN News Bureau 

WASHINGTON—U. S. exports of gas 
oil and distillate fuel oil in first 10 months 
cf 1945 totaled 33,918,000 bbls. valued 
at $75,326,000, as compared w:th 45,- 
941,000 bbls. at $111,850,000 for corre- 
sponding period of 1944, according to the 
Census Bureau. 

In Oct. 1945 alone, exports of gas oil 
and distillate fuel oil totaled 2,731,000 
bbls., valued at $4,700,000, as compared 
with 3,767,000 bbls. at $10,184,000 in 
October, 1944. Only 11.7% of last Oc- 
tober’s exports were earmarked for lend- 
lease, down sharply from the 90.7% fig- 
ure for October, 1944. 

Census figures on exports of this and 
other oil items and crude for October, 
1944, October, 1945, and first 10 months 
of 1945 as compared with same period of 
1944 are as follows: 


(value shown in thousands of dollars) 


Gas, Oil & 
Distillate Fuel Oil 
Oct. “44 
bbls 3,767 
Value 10,184 
Lend-lease 90.7 
Oct. °45 
bbls 2,731 
Value 4,700 
% Lend-lease 3.7 
Jan.-Oct, ’44 
bbls 45,241 
Value 111,805 
Jan.-Oct. 45 
bbls 33,918 
Value 75,326 


(1,000 bbls.) 


Crude Gasoline Lubricating Oil 
2,816 10,372 632 
5,122 79,760 7,744 
38.8 95.8 70.8 
3,936 2,102 297 
6,57 5,592 3,607 
5.4 0.4 
29,850 80,367 7,491 
50,351 504,625 87,963 
29,362 75,220 5,344 
48,892 447,028 69,541 
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Here’s how to cut container 


purchasing Red 


DISCUSS YOUR CONTAINER PROBLEMS 
i WITH NATIONAL STEEL CONTAINER’S 
of EXECUTIVE-SALES-PERSONNEL 


lf you like your questions about containers answered 
















irb 


reau 
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Lieut. Col. Warren C, Landis, chief 
of the Fuels and Lubricants Branch, 
Maintenance Division, Army Ordnance 
Department Field Service, since March, 
1944, was separated from service last 
week and is returning to the Shell Oil 
Co., Inc., in its lubricating department's 
head office in New York. He is to be 
connected with a technical group deal- 
ing with field application of lubricants. 
Col. Landis, who reported for active 
duty in March, 1942, was chief of the 
automotive and the surveillance units 
before becoming branch chief, 


° + * 


Lieut. John H. F. Leonard, former at- 
torney for the Refining Division of PAW 
on leave from Universal Oil Products 
Co., is scheduled for release to inactive 
duty this month after three years in the 
Navy as an air combat intelligence of- 
ficer. Lieut. Leonard served nearly two 
years in the Pacific and wears the Presi- 
dential Unit Citation for service with the 
Marines at Tarawa. He was assigned 
to the Office of Rubber Reserve in Wash- 
ington, D. C., shortly after V-J Day. 

. + * 

Lieut. Col. Harold N. Hill, new man- 
ager of railway sales for Gulf Oil Corp., 
rose from the rank of lieutenant when 
he joined the Army to that of lieutenant 
colonel, becoming successively officer 


Veterans of World War II got together at Tennessee Oil Men’s Assn. meeting in Nashville (Feb. 


in charge of production of Birmingham 
Ordnance District and then assistant to 
the district chief. Col, Hill is a grad- 
uate of Georgia School of Technology 
(24) in electrical engineering. He served 
at Westinghouse Electrical & Manufac- 
turing Co. and in other engineering po- 
sitions prior to joining Gulf. 


¢ ° ¢ 


Lieut. Robert J. Bodie, discharged from 
the Army Feb. 1, has rejoined Bodie- 
Hoover Petroleum Corp., Chicago, as 
representative in Illinois, Missouri and 
the Southwest, making his headquarters 
in Chicago. Lieut. Bodie served four and 
a half years in the Army in Africa, Sicily, 
Italy, France and Germany with the 
Signal Corps Motorized Equipment Main- 
tenance and later as Message Center of- 
ficer, 7th Army Headquarters. 


+ ¢ + 


Lieut. Col. Sidney G. Harris has re- 
turned to Petroleum Solvents Corp., 
New York, as manager, Sales Engineer- 
ing Department, after an absence of 42 
months as petroleum officer in the Army. 
For 32 months he was overseas as an 
area petroleum officer for Army-Navy 
Petroleum Board and theater petroleum 
officer, U. S. Army Forces South Atlan- 
tic. He received a commendation from 
the commanding general for exception- 
ally meritorious performance. 


- Welcome ee ee a ye eee 


; — 3 


Col. Marshall G. Lassek, until re- 
cently chief of the Petroleum Section 
of AFHQ and Mediterranean Theater 
of Operations at Caserta, Italy, now 
is in Washington, D, C., as head of the 
Army-Navy Petroleum Board’s Trans- 
portation Division. Formerly plant 
superintendent for Indiana Standard at 
Eau Claire, Wis., Col. Lassek replaced 
Col. G. A. Vogel at Caserta last August 
when the latter was transferred to 
Washington as deputy executive officer 
of A-NPB. Also recently returned from 
Caserta, where he was in the petroleum 
office’s civil and accounting branch, is 
Capt. Joseph Moore, former Tampa, 
Fla., accountant. He is assizned to the 
fiscal and accounts section of A-NPB’s 
Administrative Division. 

¢ 7] 7 

Robert L. Featherly, recently released 
from the Navy and formerly employed 
by the engineering department of Dow 
Chemical Co., has returned to Dow as a 
member of the magnesium sales staff on 
cathodic protection. 

+ + : 

Charles E. Spahr, just returned from 
four years in the Army, takes charge of 
industrial relations for pipeline personnel 
at Standard Oil Co. (Ohio). A graduate 
of Oklahoma A. & M. College, he has 
worked as refinery bookkeeper, handled 
leases and acreage, drilling, geological 
and appraisal work in the Southwest. 


10-12). They are 


shown here left to right. front row: H. S. Fite, Nashville, Sinclair Refining Co. R. L. Sloan, Nashville, Red Ace Petroleum 

Co.; H. L. Webb. Nashville, Cumberland Oil Co.; and Col. Jim W. Perkins, Nashville, president, Red Ace Petroleum Co. 

Left to right, back row: H. M. Daugherty, Jr. and J. M. Daugherty, (brothers) both of Chattanooga and with General 

Oils, Inc: Dan McGugin, Jr.. Nashville, general counsel, Cumberland Oil Co.; Ed Seaton, Jr., Nashville, Seaton Sales 
Co.; and Howard Castleman. Nashville, Seaton Sales Co. 
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LOOK TO CRANE... 
For Everything in Piping Materials 
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storage tanks to loading racks—are available from 
Party, al dL Crane. All the valves and fittings, pipe and piping acces- 
FLANGED 


if 


sories can be secured—on one single order—from your 
Crane Branch or Wholesaler. 


For bulk station, service station, or tank piping sys- 























FITTINGS ' - ehor ; nen, : 
PUMP tems, specifying Crane materials throughout gives you 
PREMIUM three big advantages: 
«TO KERO. one ONE STANDARD OF QUALITY 


¥ 





STORAGE ONE RESPONSIBILITY 


ONE SOURCE OF SUPPLY 





You choose your exact requirements from the world’s 
FLANGES = ro greatest line of brass, iron, and steel equipment for all 

; F ; applications. Undivided responsibility simplifies buy- 
ing and guards against installation troubles. Crane 
Quality—backed by 90 years of manufacturing “know- 
how’—keeps piping systems on the job longer, at 
lower cost. 


CRANE CO., 836 So. Michigan Ave., Chicago 5, IIL. 


Branches and Wholesalers Serving All Industrial Areas 











MIPPLES 












(Right) Crane Standard Iron 

Body Double Disc Gate Valve, 

brass mounted, recommended 

T T for general utility service in 
: bulk station piping at working 

pressures up to 200 pounds 
W.0.G. See your Crane Cata- 
log, pages 128 and 129, for 
choice of patterns to fit your 
specific needs. 
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Text of Ickes’ Letter of Resignation to President Truman 





NPN News Bureau 

WASHINGTON — Following is text 
of the letter of resignation sent by Sec- 
retary Ickes to President Truman under 
date of Feb. 12: 

My Dear Mr. President: 

I have concluded to resign as Secretary 
of the Interior and this letter is for that 
purpose. I understand that hearings on 
the proposed Anglo-American oil treaty, 
which I have nurtured and raised by 
bottle from the beginning, will begin on 
March 4. I would like to be here for 
those hearings. Moreover, it will be no 
easy task, short-handed as I am in the 
secretary's office, after such a_ long 
tenure, to put the affairs of the depart- 
ment in order for my successor, For 
these reasons I propose that my resig- 
nation take effect at the close of business 
on March 31, but if you desire an earlier 
date I will be glad to comply with any 
wish that you may express. 

In thus presenting my _ resignation 
without recourse, I am moved by com- 
pelling circumstances over which I have 
had no control. I cannot stay on when 
you, in effect, have expressed a lack of 
confidence in me. 

I shall go somewhat at length into 
my reasons for resigning as Secretary of 
the Interior because I owe a full expla- 
nation, not only to you, but to the coun- 
try, in view of the evidence that the poli- 
tical gnats in Washington are already 
swarming. Despite them, I cannot ac- 
cept the theory that I should have told 
to the Naval Affairs Committee any- 
thing less than the truth. I have no 
apologies for having done so, although 
I did regret the unhappy personal posi- 
tion in which I jnvoluntarily found my- 


self. 


Recalls ’45 Resignation Offer 


You will remember that on July 6, 
1945, I took to you personally my writ- 
ten resignation to take effect the follow- 
ing Aug. 31. I told you that the twelve 
years of the great adventure that I had 
shared as a member of the Roosevelt 
administration had been an inspiring ex- 
perience, adding that they had required 
me to remain in continuous government 
service much longer than any man would 
wish and had left me beyond desire for 
further official work. You insisted that 
you did not want me to resign and that 
your wish had been that I should con- 
tinue as Secretary of the Interior. You 
had no one in mind to take my place, 
you said, and the office was a danger 
spot in the administration. So it 
left that I would continue. If at any 
time I should feel that I could no longe: 
remain, I was to tell you first and vou 
volunteered that if you should decide 
that you would like me to resign you 
would tell me first and directly. 

I had understood that this meant a 
personal conference between us. But 
since I have not been able to get an 
appointment with you from the time 
that I undertook to do so on Tuesday 
afternoon, Feb, 5, I have decided that, 
while I would have preferred to talk 
with you personally, the only course left 
open to me is to write you this letter. 
Several days have already elapsed since 
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your press conference of last Thursday 
and I cannot remain longer than is neces- 
sary in the equivocal position in which 
certain of your remarks on that occa- 
sion placed me, although I shall con- 
tinue to be available for further hearings 
on the Pauley nomination. Therefore, 
I feel that I owe it to myself to make 
my position known publicly before noon 
of tomorrow. 

I deeply appreciate the wish that you 
made known to me on the occasion 
mentioned that I continue as a mem- 
ber of your cabinet. During the inter- 
val there have been other expressions of 
trust and confidence on your part that 
have meant much to me. Now, in view 
of your evident conclusion that you no 
longer feel as you did, coupled with the 
desire that I have had for many months 
to retire from government service, my 
resignation seems to be in order. You 
may recall the passing allusion to my 
possible retirement at our interview on 
Wednesday, Jan, 30, on which occasion 
you told me that you wanted me to 
stay on to help you solve some of the 
problems that lay ahead. At the pre- 
vious cabinet meeting you had asked 
me not to wind up the affairs of the 
Solid Fuels Administration until May 1, 
and in explanation of this you told me, 
during this Wednesday interview, that, 
in the event of a strike of the coal min- 
ers on April 1, you wanted me to handle 
that situation. 


‘Resented the Truth’ 


However, since that interview, some 
of your close friends have felt moved 
to resent keenly the fact that when 
called as a witness by the Senate Com- 
mittee on Naval Affairs to testify on the 
nomination of Mr. Edwin W. Pauley to 
be Under Secretary of the Navy I told 
the truth which I later verified. I am 
at a loss to understand what these gen- 
tlemen think that I could or should have 
done in the circumstances. I am_ un- 
willing to believe that their view is that 
I should have committed perjury—it 
will be remembered that I was under 
oath—or that I should have spoken any- 
thing less than the truth. After all, the 
constitutional »rovision that calls for 
ratification by the Senate of a nomina- 
tion of this sort imposes a duty upon all 
citizens, if called as witnesses, to speak 
the truth, 

I feel that it is my due that I should 
recall certain circumstances with re- 
ference to this nomination and my ap- 
pearance before the Naval Affairs Com- 
mittee upon a telegraphic summons by 
its chairman, Senator Walsh. 

On no occasion did you ever tell me 
that you proposed to nominate Mr. 
Pauley for Undersecretary of the Navy. 
I had seen reports to this effect in the 
newspapers and this possibility seemed 
to be on the tongue of many people in 
Washington. Having the convictions 
that I have about the propriety of put- 
ting a man active jin the oil business in 
a pcsition in the government, except 
under the pressure of necessity during 
a war emergency, where one of his im- 
portant duties would be to deal with 
oil matters on behalf of the government, 


and anticipating that you might have 
in mind the nomination of Mr. Pauley 
to be Under Secretary of the Navy, I 
suggested to you on two or three occa- 
sions, as you will doubtless recall, that 
the administrative responsibilities with 
respect to petroleum that lie in the Navy 
Department be transferred to a com- 
mission consisting of the Secretaries of 
War, Navy and Interior. Your reply was 
that you had been thinking of doinz 
this. Time continued to run, and, not 
hearing from you further on this matter, 
I caused a suggested executive order to 
be drafted which I sent to you, The 
signing of this order would have re- 
moved this aspect of the question of oil 
so far as Mr. Pauley and the Navy De- 
partment were concerned. Unfortu- 
nately the order was not signed so that 
when Mr. Pauley’s nomination went up 
there immediately arose the question of 
the propriety of nominating an active oil 
man for a job that carried with it re- 
sponsibility for government oil. 

Word came to me indirectly that Mr. 
Pauley himself had told you of my 
probable opposition to his nomination. 
In the circumstances, it surprised me 
that you did not frankly ask me what 
might be the basis of such opposition. 
You will recall that after cabinet meet- 
ing on Jan, 18 you stepped aside with 
me into the corner of the room. We dis- 
cussed one or two matters relating to my 
department. The nomination was un- 
doubtedly at that moment on its way to 
the Senate, if indeed it had not already 
been received there. It was that same 
afternoon that I learned from the news 
ticker that the nomination had gone up. 
Yet during this interview you did not 
mention Mr. Pauley, although his nomi- 
nation was no longer a secret and you 
already knew from Pauley himself that 
I had reservations about his qualifica- 
tions, 


Cites Jan. 30 Talk With Truman 


On the day to which I have previously 
referred, Jan. 30, as I was about to leave 
your office, I told you that I wished that, 
on occasion, I could feel that I might 
talk frankly and freely with you, There 
were, I remarked, situations arising 
from time to time that worried me. Your 
answer was a general one to the effect 
that some day we would “sit down and 
talk things over”. Persisting, I brought 
up the name of Mr. Pauley, remarking 
that it was not true, as had been printed 
in an oil journal the preceding week, 
that I had inspired the fight against his 
nomination. You replied that you knew 
this. I added that it was not my inten- 
tion either to initiate any oposition to 
Mr. Pauley or to “plant” anything with 
respect to him. Mr, Pauley’s name was 
thus brought definitely into our conver- 
sation. Still you did not ask me what 
objections, if any, I had to him. 


Late Thursday afternoon Jan. 31, I 
received a telegram from Senator Walsh, 
chairman of the Naval Affairs Committee 
of the Senate, asking me, at the request 
of Senator Tobey, to appear before his 
committee on the nomination of Mr. Pau- 
ley the following morning at 11:30. The 
NEws 
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Wrench 
QUICK-OPENING FLUSH FILL BOX— Plate 972 
lock type, water-tite, with bronze top 
cover, bronze inside lock cap and iron 
body. Improved equalizing cam lock- 
ing arrangement assures a tight fit of 
the top cover at every point, and mini- 
mizes wear. Furnished with or without 
drain holes in 2”, 212" and 3” sizes. 


Plate 969 


SETTLE-PROOF FLUSH FILL BOX—lock 
type. A combination of a cast-iron 
manhole and an inner all bronze screw 
fill cap. Fill cap, screwed to fill pipe, 
is separate from manhole, eliminating 
all strain on connections in case of 
Type Fill Boxes, this wrench acts as settling. Especially recommended where 
handle to lift off cap, eliminating the underground tank is set in concrete. 
need to pry cover after loosening.) 2”, 24a", &. 


Furnished with Plates 969, 928, 928-H, 
953, 953-H. (Used with Quick Opening 


ss ST Tae 


wc BONA 





Plate 928 


LOCK TYPE FLUSH FILL BOX, with 
bronze screw cover, bronze screw lock 
cap and cast-iron body. Large opening 
permits easy access to lock cap—an 
important feature especially appreci- 
ated in cold weather. Special leather 
gaskets in top cover and bottom lock 
cap assure water-tite service. 2”, 22", 
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Plate 928-H 


LOCK TYPE FLUSH FILL BOX—iden- 
tical in design with Plate 928 ex- 
cept that it is fitted with drainage 
holes as illustrated. A malleable 
iron wrench, furnished with both 
types, fits the top screw cover and 
is also keyed out for use when re- 
aont. bottom lock cover. 2”, 


Plate 833 


ALL-BRONZE WATER-TITE LOCK FILL 
CAP. Special design prevents damage 
to gasket and gasket seat and thus re- 
moves chief cause of leakage. Seat is 
so placed that it cannot become dam- 
aged in filling operation. Gasket, held 
in cap by spec‘al recess, cannot be- 
come lost and is protected against in- 
jury. 2”, 214", 3” 
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Plate 904 


FLUSH FILL BOX (Plain) 
with cast-iron body and 
bronze cap. Special treated 
leather gasket in cap 
makes box water-tite, 
Available in 2", 214", 3” 
and 4” sizes. 
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Plate 960 


FILL CAP WITH GAUGE OPENING 

-water-tite, screw type, lock or 
seal. Permits gauging of tank with- 
out removing lock cover. Cap may 
be sealed or padlocked, as desired, 
to prevent dumping of gasoline by 
unauthorized persons. Supplied in 
2", 242" and 3” sizes. 


Plate 905 


WATER-TITE LOCK FILL 
CAP, with bronze body and 
iron screw cover. Cover may 
be easily locked to the body 
regardless of position of 
cap. A popular type, avail- 
able in 2”, 212", 3” and 4” 
sizes. 


Plate 882 


McDONALD VENTED FILL 
CAP—cast-iron. One of the 
most popular caps. Well 
made—hinge cover —lock 
type cap. 2”, 21", 3”, 4". 
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ANIEL BOONE was an I1n- 

dependent. He hated 
red tape, stuffed shirts and in- 
efficiency. That’s why we have 
a hunch that if Daniel were in 
the oil business today he would 
be a Richfield Distributor. 


We at Richfield deal only 
with Independents. We cut 
red tape. We don’t own a 
stuffed shirt. Richfield Dis- 
tributors get to the top men 
whenever they want to — as 
any Richfield Distributor will 
tell you. And they get action 
and cooperation from top to 
bottom of the Richfield organ- 
ization—plus products that are 
always quality leaders. 

















































































































If you’re a Daniel Boone— 
an Independent—in an East- 
ern state—get full details about 
the value of a Richfield Fran- 
chise—covering a complete line 
of gasolines, motor lubricants 
and heating oils. There are a 
few territories still open. Phone 
or write us today. 


BW RICHFI ELD 


RICHFIELD OIL CORPORATION OF N. 
19 West 50th Street, New York 20, N. - 
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Danie! Boone, explorer und 
fighter, blazed on independ- 
ent trail through the wilderness 
of Kentucky and Missouri ir 
1760. 






























































'— Text of Ickes’ Resignation 
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cabinet met at 10 o'clock that day, At 
almost exactly 11, as we were about 
| to adjourn I left my chair so as to reach 
you first and showed you the telegram 
from Senator Walsh. However, you 
still refrained from asking me if I had 
any objections to this nomination. 


I proceeded to the meeting of the 
Naval Affairs Committee and I think that 
the record will show that I did every- 

| thing that I could in behalf of Mr. 
Pauley except to foreswear myself. The 
committee, it seemed to me, had gotten 
off on a false scent by considering evi- 
dence about Mr. Pauley’s interest in 
building and operating a 100-octane 
gasoline refinery in Mexico. I could not 
see that this had any bearing upon his 
qualifications io become Under Secre- 
tary of the Navy. However, this pre- 
sented an occasion to criticize sharply 
Mr. Max Thornburg, at one time Petro- 
leum Adviser to the State Department. 
When Senator Tobey asked me whether, 
in any conversation with me, Mr. Pau- 
ley had ever linked the proposition ot 
campaign contributions from oil men in 
California with the possibility of aban- 
doning any claim of federal title to the 
offshore oil lands of that state, my an- 
swer was “yes”. At that time Senator 
Tobey did not pursue the matter further 
than to ask whether anyone was present 
at this conversation and whether I had 
made a memorandum of it. My an- 
swers were that Undersecretary Fortas 
had been present and that I had made 
a memorandum. 


Tells of Contribution Incident 


Mr. Pauley followed me on the stand. 
Senator Brewster asked him whether he 
had heard my evidence that morning to 
the effect that he had suggested to me 
that if he could be assured that the tide- 
land bill would not be filed, he could 
raise four or five hundre d thousand dol- 
lars. Mr. Pauley replied, “that statement 
is NOT true.” Subsequently I received 
another telegram from Senator Walsh 
in response to which I attended a fur- 
ther meeting of the Naval Affairs Com- 
mittee on the afternoon of Tuesday, Feb. 
5. This summons required me to take 
with me all memoranda relating to con- 
versations with Mr. Pauley with respect 
to campaign contributions and federal 
title to offshore oil lands in California. 
Of course, I responded to this summons. 
On this occasion, under questioning from 
Sen. Tobey, I read my memoranda— 
there were several of them on the sub- 
ject—to the committee and introduced 
them into the record. 


I followed your press conference on 
Thursday, Feb. 7, at which you definite- 
ly aligned yourself with Mr. Pauley as 
against me, thus making my position as 
a member of your cabinet untenable. Of 
course this was your privilege but, if 
I may, I should like to question the 
propriety of your saying that I had not 
consulted you in advance of my testimony 
with respect to Pauley and _ particularly 
of your statement that “Ickes can very 
well be mistaken as well as the rest of 
us.” 

It seemed to me clear from what you 
said at this press conference that you had 
prejudged this case without giving me a 
chance to be heard. In any other cir- 
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cumstances that I can conceive of I would 
have considered it my duty to continue 
in my present post until the issues had 
been finally determined. In the circum- 
stances I see no such duty. On the con- 
trary I feel that as a matter of principle 
it is clearly my obligation to submit my 
resignation now. 


As to your statement that I might 
have been mistaken in my testimony my 
feeling is that, since you were not present 
it the hearing and presumably had not 
read the record, it was not proper for 
vou, even although you be the President 
of the United States, to pass judgement 
on a question of veracity between Mr. 
Pauley and myself. After all, I am a 
member of your cabinet at your own 
request and I do not have a reputation 
for dealing recklessly with the truth. On 
the issue of veracity as between Mr. 
Pauley and myself, I am ready to appear 
before any competent tribunal at any 
time, although of course I should want 
one that would not announce, or even 
form, its opinion in advance of a full 
and careful consideration of all of the 
evidence. 

As to whether I had or had not con- 
sulted you in advance of my testimony 
on the Pauley nomination, my reply is 
that you had full notice of the probability 
of my embarrassment, plus several oppor- 
tunities, in addition to those that you 
might create at will, to ask me the reason 
why I might oppose him. After all, one 
mav not thrust his unasked advice upon 
the President of the United States and 
I did not feel that I could eo further than 
to indicate to you, as I clearly did, that 
I was willing to talk to you about Mr. 
Pauley, although, of course, you did not 
need such an affirmative assurance. 


Goes Into Explanation 


Even at the risk of making this letter 
too long, I would like to explain why I 
was shocked by the | suggestion that 
liberal campaign contributions might be 
forthcoming if the government should 
forego whatever claim it might have to 
the oil-rich lands lying off the coast of 
California. Above all departments, the 
Department of the Interior must always 
be on guard against any association of 
money with politics, and even over- 
zealous, by the standards of some men, 
in defondine the government’s legal pro- 
prietary rights. The forces that ruined 
Secretary Fall will always be playing 
upon anyone who is Secretary of the 
Interior. It is not now certain that 
other departments will be immune to 
similar sinister pressures. And the forces 
that ruined Secretary Fall because he 
made the mistake of deciding that, poli- 
tically. he had to yield to them, will al- 
ways be seeking to oust or to discredit 
iny secretary who will not surrender to 
them. Always, in one form or another. 
they will be urging (a) that because of 
what it has to give out of the public 
treasure, the Denartment of the Interior 
can be made a flush source of money for 
use in politics, and (b) that a secretary 
who insists upon protecting the public 
domain, as if it were his own property, 
from the encroachments of men politic- 
ally and acquisitively ambitious, is an 
intolerable scold and a brake on prog- 
ress. 


The incapacity to resist this kind of 
political pressure spiritually wrecked the 
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Republican party in the days of Secretary 
Fail long betore its debacle in 1932. And 
so, as I leave the department, | feel that 
I ought to warn you of a cloud, now no 
bigger than a man’s hand, that my ex- 
perience sees in the sky. 


This cloud is the brash criticism of me 
voiced by party members oth-r than your- 
self for the alleged failure of my depart- 
ment to make a_ contribution during 
the last national campaign of an 
amount deemed satisfactory. That I 
have found it necessary on occasion to 
decline to produce lists of the names and 
addresses of the department personnel 
to be used for purposes of political soli- 
citation is quite true. My justification 
has been that such a procedure would be 
against my principles and, furthermore, 
would violate the law. 


Views Personal Contributions 


It is also undoubtedly true that my 
personal contributions have not been as 
large in terms of money as those of some 
others, although I have contributed with- 
in the limit of my ability to do so. Aside 
from financial contributions, I doubt if 
many members of the administration have 
given more than I. However, even if I 
could afford it, I would not care to enter 
into a complication for political favor 
on the basis of cash contributions made. 
It continues to be a source of satisfac- 
tion to me to recall President Roosevelt’s 
word to me at my home on the Sunday 
afternoon following the last election. He 
said that he had come out to thank me 
personally for my services in the cam- 
paign, services which he appraised so 
generously that I refrain from quoting 
his exact words. 


I need not emphasize the concern that 
I have felt about the oil situation along 
the Pacific Coast where we have a steadi- 
ly declining production with a paucity 
of new discoveries. For strategic as well 
as for domestic purposes, we need in the 
Pacific Coast states a steady and reliable 
supply of crude oil. Naturally, in view 
of my responsibilities as the head of this 
department, I have felt that the national 
interest in the oil lying off the shore 
of California should be carefully guarded. 
It may be that our future supplies in this 
area will come more and more from 
under ihe waters of the Pacific Ocean. 
I have felt the national interest requires 
the determination of the ownership of 
this oil by the branch of government 
set up by the people to decide such 
questions, namely, the courts. It is for 
this reason that I have for a long time 
pressed for the prosecution of a suit so 
that the courts might say whether or 
not the federal government has any title 
in or to any part of this oil. For the 
same reason I have opposed all proposals 
that. without waiting for the courts to so 
decide, Congress simply quit-claim anv 
interest of the United States to other and 
private interest. It would be strange if, 
in view of my interest in the oil situation 
along the Pacific Coast, I should not 
feel some concern about the business 
affiliations and the natural aptitudes of 
any man nominated for the critically im- 
nortant post of Under Secretary of the 
Navy. 


I cannot understand why any American 
should be afraid to entrust to the courts 
such a question as they were instituted 
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to pass upon—and I am suspicious when 
I tound such distrust. You must know 
how much I appreciated your instruc- 
tions to the attorney general to file an 
original suit against the State of Califor- 
nia to test this question directly in the 
Supreme Court ot the United States, thus 
moving to resolve legal doubts much 
more quickly than could be done in the 
suit that was pending in the District 
Court of Southern California. 


I will leave the department grateful for 
the opportunity that President Roosevelt 
gave me and humble in my appreciation 
of the help and loyal+» that I have had 
at all times from as fine a group of public 
servants as can be found in the govern- 
ment. It is they who have moved the 
department forward into new ground. 
I have been fortunate in being permitted 
to work shoulder to shoulder with the 
splendid men and women of Interior 
whose only politics have been the desire 
to accomplish for their country without 
self-seeking or partisanship. I thank you, 
too, for the opportunity thet you have 
given to me to continue my public ser- 
vice to this date. 


And so, Mr. President, I shall vacate 
my office on March 31, next, unless it is 
your desire that I should retire at an 
earlier date. 

Sincerely yours 
Harold L. Ickes 


Secretary of the Interior 
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Maritime Commission Offers 
15 Tankers for Public Bidding 


NPN News Bureau 

WASHINGTON — Maritime Com- 
mission has offered for public bidding 
15 “Y” type, self-propelled steel tankers, 
all of them built in 1943 or 1944. Bids 
will be opened at maritime offices in 
Washington on March 13. 

Following vessels, each with approxi- 
mate dimensions of 182’6” x 30’ x 136”, 
have gasoline capacity of 770.1 long tons, 
2 gasoline cargo pumps of 650 GPM 
each, and can carry 32.18 long tons of 
Diesel fuel for propulsion: Y-69, Y-78, 
Y-84, Y-41, Y-42, Y-50, Y-70, Y-71, Y- 
91, Y-102, Y-104, Y-105, and Y-106. 
Also offered for bidding is the Y-31, with 
cargo space for gasoline, when 95% 
full, of 649 long tons; one cargo hand- 
ling pump 650 GPM., and capacity of 
31.54 long tons of Diesel fuel for pro- 
pulsion. ‘ 

Application for inspection of Y-69, 
Y-78, and Y-84, whcih are located in 
Brooklyn, N. Y., should be addressed to 
Superintendent, Water Division, N. Y. 
Port of Embarkation, New York City. 
Application for inspection of any or all 
of the other vessels, currently located 
at Charleston, S. C., should be addressed 
to Superintendent, War Dept. Water 
Div., Charleston, S. C. 

Commission stated that bidding will 
not be limited to U. S. citizens, and it 
reserves the right to reject any and all 
bids. 


WSA Gets Feelers on Tankers 
WASHINGTON—War Shipping Ad- 


ministration has received inquiries from 
two major oil companies as to possibili- 
ties of chartering 30,000 bbl. tankers on 
a continuous basis. 

Under existing regulations, the tankers 
(of T1-M-BT1 type) can only be voyage- 
chartered, but WSA is studying matte: 
with view to finding some solution. One 
company offered to charter one tanker: 
the other asked for three. 


Gets ICC Tank Truck Permit 


WASHINGTON—ICC last week ap- 
proved an application by Terminal 
Transport Co., St. Paul, Minn., to operate 
a service hauling petroleum products in 
bulk by tank truck between various points 
in Minnesota, Wisconsin, Michigan and 
Iowa. 
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N.T.T.C. Begins Nationwide 
Survey on Tank Trailers 


NPN News Bureau 
WASHINGTON—Planning a “clear- 
ing-house” to place badly-needed tank 
trailer equipment in hands of carriers 
who need them most, National Tank 
Truck Carriers, Inc., has initiated a sur- 
vey to determine (1) how many tank 
truck operators in what sections of U. S. 
need what type of equipment, and (2) 
which carriers have surplus tank trailers 
they desire to sell so that they can re- 
place them with equipment of different 
type and. design. 

Forms were sent to 1500 U. S. for-hire 
tank truck carriers. An accompanying 
letter from N.T.T.C. Secretary-Manager 
C. Austin Sutherland explained that in 
setting up this information clearing house 
it is not the group’s intention “to partici- 
pate in any negotiations regarding the 
sale or purchase of any equipment but 
to have available to carriers in need a 
sufficiently detailed list of available 
equipment. This service will be rendered 
without any cost or obligation to either 
seller or purchaser.” 

When all information is in and com- 
piled, chances are it will show that 4500- 
gal, and larger tank trailers are most 
heavily in demand, Sutherland told NPN. 
Delivery delays of 3 to 8 months, partly 
due to steel strike, are largely responsible 
for current shortage of tank trailers, he 
pointed out. 


Truck Owners’ Council Elects 
Officers and Directors 


NPN News Bureau 

CHICAGO — The National Council 

cf Private Motor Truck Owners elected 

the following officers and directors at its 
meeting here Feb. 8: 


OFFICERS — President, R._ J. 
O’Hare. New York, Sheffield Farms Co.., 
Inc.; eastern vice-president, George 
Faunce, Jr., New York, Continental 
Baking Co.; central vice-president, O, A. 
Brouer, Chicago, Swift & Co.; western 
vice president, P. H. Ducker, Los An- 
geles, Automotive Council; southeastern 
vice president, E. M. Fetherston, Jr., 
Norfolk, Va., Colonial Stores, Inc.; treas- 
urer, R. C,. Hibben, Washington, Inter- 
national Assn. of Ice Cream Manufac- 
turers. 


NEW DIRECTORS — D.C. Fenner, 
New York, Mack-International Motor 
Truck Corp. and Richard T, Purdy, De- 
troit, Automobile Manufacturers Assn., 
elected to 3-year terms; Capt. Charles 
H. Ruth, Washington, The Evening Star, 
to serve one year. 


DIRECTORS (re-elected for three- 
vear term)—P. Arnold Anderson, San 
Francisco, Private Truck Owners Bu- 
reau of California; O. A, Brouer; George 
Faunce, Jr.; R. C. Hibben; R. J. O’Hare; 
and W.°H, Ott, Jr, Chicago, Kraft 


Foods Co. 

DIRECTORS (terms hold over for 
current year)—C, S. Decker, New York, 
The Borden Co.; T. A. Drescher, Chi- 


cazo. International Assn. of Milk Deal- 
ers; C. J. Fagg, Newark, N. J., Eastern 
Brewers Traffic Assn..; E. M. Fethers- 
ton, Jr.; A. M. Grean, Jr., New York, 
Ward Baking Co; H. V. Haley, Newark, 
N. J., P. Ballantine & Sons; Leo Huff, 
Chicago, Pure Oil Co.; F. E. Mollin, 
Denver, Col., American National Live 
Stock Assn.; L. F. Orr, St. Louis, Mo., 
Pet Milk Co.; J. B. Pymer, Baltimore, 
Md., City Baking Co.; J. J. Riley, Wash- 
ington, American Bottlers of Carbonated 
Beverages; R. S. Robie, Cambridge, 
Mass., U-Dryvit Auto Rental Co.; J. W. 
Sinclair, Los Angeles, Union Oil Co. of 
Calif.. F. A. Slocum, New York, R. H. 
Macy & Co.; and J. F. Winchester, New 
York, Standard Oil Co. of N, J. 


2 Petroleum Company Fleets 
Turn in Perfect 5-Month Record 


NPN News Bureau 
CHICAGO — Fleets of two petro- 
leum companies turned in perfect traf- 
fic records from July through Novem- 
ber. according to the National Fleet 
Safety Contest Bulletin just released. 
They are Magnolia Petroleum Co., 
Eastern Division, with 958,000 miles 
without a reportable accident; and 
Shell Pipe Line Corp., West Texas area, 
with 602,000 accident-free miles. 


Report shows that 51 fleets in West, 
South Central and Mountain States opera- 
ting 2850 vehicles and covering 16,- 
965 miles during November, turned in 
118 reportable accidents for an accident 
frequency rate of .70, a drop of 41% 
from the 1944 figure. 

Eighty-one fleets operating 8612 vehic- 
les over 48,987 miles in all other states 
reported 908 accidents for an accident 
frequency rate of 1.85, an increase of 
23% above the °44 figure. 

Runner-up to Shell Pipe Line in the 
West, South Central and Mountain States 
was Cities Service Gas Corp., Bartles- 
ville, Okla. For the all-other-states divi- 
sion Standard Oil Co. of Indiana, Ft. 
Wayne, Ind., followed Magnolia. 


Asks to Extend Pipeline 


Special to NPN 
HOUSTON — Tennessee Gas and 
fransmission Co. has filed application 
with Federal Power Commission to ex- 
tend its 24 inch natural gas line from 
Texas to West Virginia, increasing capa- 
city an additional 117,000,000 cubic 
feet daily, or 40%. 


Three fourths of the increase is ex- 
pected to be taken up with flare gas, 
the application stated, which is now 
being flared at the rate of approximately 
87,000,000 cubic feet daily in four 
fields near the line in South Texas. 

With proposed increase line’s total de- 
signed capacity would be raised to 381,- 
000,000 cubic feet daily, 

Application said there has been an 
unprecedented domestic demand for gas 
in Appalachian area this winter, and in 
addition smaller communities along line 
are asking for service. 
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1.1.P.A. Hits Indianapolis’ 
Plan to Build Service Stations 


Special to NPN 

INDIANAPOLIS — This city’s Park 
Department, recently deprived of $150,- 
)00 in its budget, cast a speculative eye 
it the service station business and came 
ip with what it thought was a solutior 


» the problem of nourishing its coffers | 


ick to health. 


[he proposal originally called for con- 


truction by the city of service stations | 


long 67 miles of boulevards and park- 
vays, the units to be leased to private 


yperators. 


But the idea aroused considerable ob- | 


jection, particularly on the part of In- 
diana Independent Petroleum Assn., Inc. 
L.1.P.A. took the stand that the plan 
would have far-reaching adverse effects 
ind would violate the principle of open 
ind free competition. It also pointed out 
that the proposal would be directly con- 
trary to the spirit and intent of Indiana 
statutes and would take away from the 
notorist freedom of preference in petro- 
leum_ products. 


Latest reports indicate the Park De- 


partment has revised its proposal slightly. | 


Paul V. Brown, city parks director, told 
NPN this week that the city plans only 
to lease ground to private companies, 
lowing them to build service stations 
but with conformance to. city 
specifications. But even this modified 
version of the proposal meets with the 
objections of I.1.P.A. which contends it 


strict 


would eliminate competition in that the | 
lease for sites would go to one company. | 


Though no definite action has been 
taken pro or con on the proposal, it 
ippears headed for an early demise. 
Since the Park Board is a creation of 
the legislature, the only authority they 
have comes from the state legislature and 
in order to promote a proposal such as 
this, it would be necessary for them to 
introduce and pass a bill amending the 
park board law 


Socony Cuts Gasoline Price 


NPN News Bureau 
NEW YORK—Socony-Vacuum Oil Co. 
Inc. has reduced its wholesale prices for 
Mobilgas (regular) and Mobilgas special 
premium) in many areas in New York 
and New England, effective Feb. 18. 
“This reflects further change in the 
Gulf- market,” 


said 


Socony’s announcement 

Company's new undivided dealer tank 
wagon prices for Mobilgas in New York 
City (except Staten Island) will be 9c, 
off 0.2c, Albany 8.9c, off 0.2c, Buffalo 
).2c, off O.le, Providence 9c, off 0.2c, 
ind Boston 9.lc, off 0.lce, These prices 
ire ex taxes 


Okays 87'2% Tanker Sale Price 


WASHINGTON Senate Feb. 19, 
adopted the joint Senate-House con- 
ference report on ship sales bill ($.292) 
setting disposal price for tankers at 
872% of prewar cost. 
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Strength in the chime is a major 
factor in establishing the strength of 
the container. Inland Steel barrels, 
drums and pails have a chime formed 
by five thicknesses of steel joined to- 
gether by the double-seaming meth- 
od, producing an unusually strong 
joining of the head and body of the 
container — strong enough to stay 
leakproof under the rough handling 
encountered in shipping. At regular 
intervals in the manufacture of 
Inland Steel barrels, drums and pails, 
sections of these extra strength 
chimes are cut and tested to make 
certain they are being perfectly 
formed. 


Emphasis on strength in the de- 
sign and structural features of Inland 
Steel Containers have won the un- 
qualified preference of America’s 
manufacturers and shippers. 


INLAND STEEL CONTAINER C0. 
Container Specialists 


6s32 $. 
PLANTS 


MENARD AVENUE, 
AT: 


CHICAGO 38, 
CHICAGO eJERSEY 


This shows 
how the five 
thicknesses 
of steel 
form a 





These V-shaped 
rolling hoops do 
not flatten out or 
dent easily. 


Section through 
lug type closure 
that is liquid- 
proof, airtight 
and siftproof. 


Protection bead 
on pails adds ma- 
terially to its 
strength and 
utility. 


Offset bottom, an 
important design 
feature of all In- 
land Steel Con- 
tainer pails per- 
mits containers to 
be stacked and 
rolled together. 





ILLINOTUS 
CITY eNEW ORLEANS 
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10 Texas Gulf Refineries 
Operate at 86.8% Capacity 


Special to NPN 

HOUSTON — Crude runs to stills 
totalled 103,853 bbls. daily for 10 Texas 
Gulf Coast independent refineries for 
the last half of January. This was at 
a rate of 86.8% of rated operating 
capacity. 

Stocks of all grades of gasoline and 
naphthas dropped by 31,346 bbls, and 
were reported by Gulf Coast Refiners 
Assn. at 1,835,158 bbls., as compared 
with 1,768,936 last year. Aviation g 
line stocks as of Feb. 1 were 352,596 
bbls., a decrease of 50,432 from the 
402,857 bbls. reported Jan. 15, 


asOo- 


Automotive gasoline stocks were 
1,021,424 bbls. Feb. 1, a drop since 
Jan. 15 of 78,637. Kerosine stocks Feb 
1 showed a decrease of 92,378 bbls., 
the total being 167,663 bbls. Total 
stocks of all products in the 10 plants 
were reported at 3,432,440 bbls. Feb. 1, 
a drop of 54,471 bbls. 


Makes Fischer-Tropsch Process 
Patents Available for Licensing 


NPN News Bureau 
WASHINGTON — A group of pat- 
ents relating to synthetic gasoline pro- 
duction by Fischer-Tropsch process have 
been made available for licensing by 
Office of Alien Property Custodian. 
Having disposed of claims to exclu- 
sive licenses, APC James E. Markham 
said licenses are now available on royal- 
ty-free, non-exclusive basis for a $15 
administrative fee. Full licensing infor- 
mation and list of patents may be ob- 
tained from Patent Use and Develop- 
ment Section, Office of Alien Property 
Custodian, ‘Washington 25, D. C. 


Not only synthetic gasoline but also 
Diesel oil and higher alcohols were pro- 
duced in Germany by Fischer-Tropsch 
process, Mr, Markham said. By varia- 
tion and further chemical reactions, it 
was used to produce waxes, lubricants, 
and fatty acids for soaps and deter- 
gents. 
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Army Starts Training 
Officers in Fuels 
And Lubes for OQMG 


NPN News Bureau 

WASHINGTON—Army has _inaugu- 
rated petroleum specialists’ training pro- 
gram tor picked ofticers who will be as- 
signed to Fuels and Lubricants Division, 
Oitice of Quartermaster General. 

First students now are beginning 44- 
week course at University of Pittsburgh 
looking to M.S. degrees in petroleum en- 
gineering, At conclusion, they will be as- 
signed to places in industry for year for 
experience in refining, transportation, 
marketing, and distribution, and _ intro- 
duction to production. 

While plan calls for training 15 officers 
annually, only four are enrolled for cur- 
rent semester. They are Lieut. Col. 
Merton Singer, Lieut. Col, Otis M. Ulm, 
Maj. Carroll F. Danforth, and Capt. 
Alfred B, O’Brien, Jr. 

All are West Pointers except Capt. 
O’Brien. A graduate of Louisiana State 
University, he was with Atlantic Pipe- 
line Co., Dallas, 1933-37 and Humble 
Oil and Refining Co., Houston, 1937-42. 

During the war, Col. Singer was at 
Third Army Headquarters as assistant 
G4 (planning), automotive. Later he 
was supply and maintenance officer, 
Ordnance, 8th Corps headquarters. Col. 
Ulm also was an ordnance supply and 
officer, while Maj. Dan- 
forth was in evacuation of supply in the 
Far East. 

Capt. O’Brien, who entered active 
duty in September, 1942, as first lieu- 
tenant, was an assistant area engineer 
on the Canol project from July, 1943, 
to September, 1944. More recently he 
has been in the Planning Branch of 
Fuels and Lubricants Division jin Wash- 
ington. 


maintenancs 


The course at Pittsburgh is as fol- 
low & 

Spring semester (16 weeks)—Drilling 
and Development; Subsurface Methods 
(well logs, etc.); Structural Geology; 
Geophysics; Petroleum Products Lab- 
ratories; Mid-continent Oil Fields, Or- 
ganic Chemistry. 

Summer term (12 weeks)—Petroleum 
Production; Fluid Flow and Heat Trans- 
fer; Business and Economics of Oil and 
Oil Production, Research. 

Fall semester (16 weeks) — Reservoir 
Engineering; Gathering, Transportation 
and Storage; Petroleum Testing; Semi- 
nar; Research; Valuation of Oil and Gas 
Properties; Petroleum Chemical Engi- 
neering (Stoichiometry), Power Plants. 


B. M. Plant in Colorado Expected 
To Start Oil-Shale Production 


NPN News Bureau 
WASHINGTON — Production of oil 
from oil-shale is expected to be started 
by next’ summer at Bureau of Mines 
demonstration plant at Rifle, Colo., 
according to R. R. Sayers, bureau direc- 
tor. Plant will operate on shale mined 
from nearby Naval Oil Reserve No. 1. 
Also expected to be in operation by 


that time is bureau’s completely new 


oil-shale research and development 
laboratory, now under consiruction at 
Laramie, Wyo. 

The bureau’s oil-shale investigations 
are part of a five year synthetic fuels pro- 
gram, for which Congress appropriated 
$30,000,000 nearly two years ago. Ap- 
proximately $6,000,000 of this amount 
is expected to be used on oil-from-shale 
work, according to W. C. Schroeder, 
chief of the Bureau’s Office of Synthetic 
Liquid Fuels. 


Standard of N. J. Consolidates 
Two Engineering Departments 


NPN News Bureau 

NEW YORK — In a move designed 
to give greater emphasis to mechanical 
development and engineering research, 
Standard Oil Development Co. of Stand- 
ard (New Jersey) has consolidated its 
two engineering departments. 

The consolidation brings into one 
organization more than 400 scientists and 
other employes of the general engineer- 
ing and process engineering depart- 
ments. The new setup is directed by 
E. W. Luster, -chief engineer, who re- 
ports to Dr. N. E. Loomis, vice presi- 
dent in charge of engineering. 

E. H. Barlow, former chief engineer, 
becomes consulting engineer; Assistants 
to Mr. Luster are: J. P. Byren, C. E. 
Paules and N, F. Myers. 

C. T. Harding is the new chief process 
engineer; C. F. Hesselbach, chief me- 
chanical engineer; and A. J. Ely, chief 
construction engineer. G. W. Bauer, E. 
H. Clendenin, P. J. Harrington, C. A. 
Hillman, E. H. Kares and J, R. Schon- 


berg will serve as co-ordinators. 


Construction Started on Lab 
Project of Indiana Standard 
NPN News Bureav 

CHICAGO — Construction has started 
on buildings in Hammond, Ind., to house 
the new petroleum research laboratories 
of Standard Oil (Indiana). 

The project, which began in Septem- 
ber, 1945, and covers two city blocks, 
will be ready for occupancy early in 
1947. Upon completion, the building 
will contain the laboratories for 420 
chemists, chemical engineers and 800 
technicians. Research will be conducted 
on greases, catalysts, chemicals and dis- 
tillation. 


Head California Refiners 


LOS ANGELES—At the tenth annual 
meeting of Independent Refiners’ Assn. 
of California, Inc., held last week, the 
following directors were elected: B. E. 
Devere, Pathfinder Petroleum Co.; D. S. 
Fletcher, Fletcher Oil Co.; Clifford Han- 
cock, Caminol Co.; C. A. Johnson, Socal 
Oil & Refining Co., C. B. Limbocker, 
Hancock Oil Co., M. M. McCallen, Mc- 
Callen Refining Co., J. A. Nevelli, Elm 
Oil Co. 

Officers for the year 1946 are as 
follows: C. A. Johnson, president; D. B. 
O'Neill, vice president and general man- 
ager; M. M. McCallen, vice president; 
J. A. Novelli secretary-treasurer. 


NATIONAL PETROLEUM NEWS 









au 


ed 


its 


its 


ed 


ise 


mMm- 
ks, 

in 
ing 
120 
300 
ted 
lis- 


ual 
sn. 


the 


an- 
cal 
<eT, 
Mic- 
“lm 


as 












FEBRUARY 20, 1946 





Oil Company Plants Can Be Approved for Training 


lf Employment of Vets as Apprentices Is Planned 


NPN News Bureau 

WASHINGTON — What procedure 
should oil companies follow to employ 
eterans as apprentices under provisions 
£ the “G. I. Bill of Rights?” 

Now that veterans are returning from 
ervice in increasing numbers, more and 
more companies interested in hiring them 
ind developing them into trained em- 
ployes are asking that question. 

First necessary step is to apply to the 
state apprenticeship agency appointed 
by the governor of the employer's state, 
to have the company’s plant designated 
is an approved training institution. Ap- 
proval will be awarded if the board is 
convinced the establishment is adequately 
qualified for training program with re- 
spect to space, equipment, instructional 
material, personnel capable of imstruc- 
tion, and demonstrated intention to de- 
vote the necessary time and effort to 
training. 

Next, the prospective employer should 
draw up and submit to the state board— 
or to the governor if the name of the 
board in his state is not known—a pro- 
posed veteran-training program, telling 
specifically what instruction will be 
given, how long the course will take, 
what facilities are available, and how 
much time enployes of the company can 
devote to instruction. 

If the board approves, it sends the 
proposed training plan on to Veterans 
Administration in Washington, which 
makes regular subsistence payments to 
the apprentice—$60 a month if he is 
single, $90 a month if he is married. 
To that sum is added whatever amount 
the employer woul? normally pay a be- 
ginner, but the total paid to the appren- 
tice must be no greater than the initial 
vage of a skilled worker in the same 





trace 

Every veteran who qualifies under 
terms of the G. I. Bill—Public Law 
346—by reason of having an “other than 
dishonorable discharge from the ser- 
ice, and having been in service for at 
least 90 days during the period since 
Sept. 1¢, 1940, is eligible for up to a year 
training in an approved training in- 
Additional training time may 


lowed, with an over-all maximum 


stitution 


f four years, if the vet was. under 25 
irs old at the time he entered active 
eTvVice 

lo determine a veteran’s eligibility for 
ibsistence payments under the law, the 
mployer should help him fill out Form 
1950—obtainable from any Veterans Ad- 
ministration office—and file it with the 

gional VA office. If he is found eligible, 

VA will notify him of the period of train- 
ng to which he is entitled and that he 
lay select a training course in any 
ipproved institution. This notification 
vill be in the form of a “Certificate of 
Eligibility,” Form 1953. 

\fter VA acknowledges the appli- 
cant’s eligibility for subsistence pay, the 
employer should submit to the adminis- 
trations regional office the following 


information for each veteran entering 
training: 

(1)—Veteran’s Certificate of Eligi- 
bility (Form 1953), properly endorsed 
by the employer to show the date train- 
ing started. 

(2)—A statement describing the oc- 
cupation for which the veteran is to be 
trained; length of training course in 
months; rate of pay at beginning of train- 
ing and schedule of pay increases as 
training progresses; rate of pay when 
fully trained; and cost of necessary equip- 
ment, such as hand tools, customarily 
furnished non-veterans while in train- 
ing. 

The employer's responsibility for keep- 
ing the government informed of the 
veteran's status does not end there, how- 
ever. On the first day of each month, 
the company must certify to VA in affida- 
vit form the rate of pay (hourly, weekly, 
or monthly) which the veteran was paid 
during the preceding month. In addition, 
the employer must notify VA of any 
interruption of, absence from, or dis- 
continuance of training of any veteran, 
as a veteran remains eligible for training 
pay only while continuing in training 
status. 

Recognizing the fact that some veter- 
ans with industry experience may decide 


to set up their own businesses—service 
stations, for example—the G. I. Bill of 
Rights also makes this possible for an 
ex-serviceman considered a “good risk” 
bv the bank or savings and loan associa- 
tion in his community to which he applies, 
to obtain a business loan. This loan may 
total $4,000 or more, of which not more 
than half, with a maximum of $2,000, is 
guaranteed by the Veterans Administra- 
tion. 

In general, the process he follows to 
obtain a loan is this: 

The veteran first fills out a form, 
called a Certificate of Eligibility, in 
which he summarizes his service record, 
mount of loan and purpose for which 
it is to be used. This is countersigned 
ind submitted to VA by the lender. The 
VA completes the form with a certifica- 
tion that the veteran is eligible and the 
requested amount of guaranty credit has 
been reserved for the loan, It names an 
approved appraiser to evaluate the 
property and informs the lender where 
to submit an “application for guaranty.” 

The lender and the veteran then com- 
plete the application for guaranty and 
submit it together with normal credit 
information. This is checked and _ the 
administration issues a guaranty of credit 
if the loan meets the requirements of the 
law. 

Information on loans available to vet- 
erans under the G. I. Bill of Rights may 
be obtained from local, state or national 
offices of the Veterans Administration. 





QUALITY PRODUCTS AVAILABLE 
TO THE INDEPENDENT JOBBER 


ETHYL and all grades of leaded and unleaded gasoline 


TRACTOR FUEL 
ASPHALT 


DIESEL FUEL 
KEROSENE 


Numbers 1, 2, and 3, DOMESTIC FUEL OIL 


RANGE OIL 


INDUSTRIAL FUEL OIL 


SALES OFFICES: 


HARTFORD, ILLINOIS 
ST. PAUL, MINNESOTA 


Phone Wood River 4-4374 
Phone De Soto 5533 


P.O. Box 145 
1700 Stewart Avenue 


HOME OFFICE: 
WICHITA, KANSAS 


WOOD RIVER OIL AND 
REFINING COMPANY, INC. 





Crude Oil Advisory Committee Urges 





Ceiling Price Boost Averaging 35c 


NPN News Bureau 

CLEVELAND — Recommendation for 
an immediate 35c per bbl. average in- 
crease in crude price ceilings throughout 
the United States was made Feb. 11 
in report to OPA Chief Bowles by Na- 
tional Crude Oil Industry Advisory Com- 
mittee, according to reliable information 
reaching NPN. Committee further rec- 
ommended situation be re-examined by 
OPA with its aid and advice within a 
“reasonable” period to determine what 
is then necessary. 

No recommendation for revision oi 
products ceilings was made, committee 
taking position this matter rests with 
other industry advisory committees, al- 
though recognizing that if crude ceilings 
are increased as recommended, consider- 
ation also must be given to existing prod- 
ucts ceilings. 

The committee found cost survey data 
are adequate, when properly analyzed 
and interpreted, to aid the Price Admin- 
istrator in determining whether the prices 
of crude petroleum are or are not fair 
and equitable. Fair and equitable prices 
cannot, however, be determined from 
consideration of bookkeeping data alone, 
and consideration of oil replacement 
cost data is not only justified but neces- 
sary if ceiling prices are to be generally 
fair and equitable. 
Replacement Cost 35c 


Above Income 


Study of the data convinced the com- 
mittee that the average cost of finding, 
developing and producing crude petrole- 
um rose from $0.70 per bbl. in 1936- 
1939 to $1.60 per bbl. in 1944. Gross 
income per barrel was $1.24 in 1944. 


During base period, 1936-39, average 
excess of crude oil income over replace- 
ment cost was 45c per bbl.; in 1944, 
replacement cost was 35c greater than 


gross income. 


The committee believes an average 
price of $1.99, exclusive of subsidy, 
would have been necessary in 1944 in 
order to have maintained base period 


margin of 45¢ per bbl. and, on basis of 
1944 replacement cost, to have provided 
industry with funds required to replace 
the volume of oil produced with an 
equal volume of newly discovered and 
developed reserves. 

Pursuing discoveries to production still 
further, the committee told OPA that 
from 1936 to 1939 the ratio of discoveries 
to production declined to 1.6 from the 
approximate value of 2.0 existing from 
1914 to 1935. But in the period 1941 
through 1944 this ratio declined still 
further—to only 0.6. 

This low value, committee concluded, 
OPA’s action in rejecting the 
recommendations of PAW and 
committees for 


reflects 
several 
congressional higher 
ceilings. 

In presenting report, committee is con- 
vinced that the interests of stability 
would be better served by several mod- 
rather than one large 


erate increases 


one, 

OPA has promised committee some ac- 
tion will be taken soon, it is understood 
source. Whether this will 
be a request for further study and rec- 


from another 


ommendations or in form of final action 
on present report 


NPN was informed, 


is only speculative, 


Senate Probe of Pauley’s Nomination as Navy 


Official Delves Deeper into National Politics 


By Raymond E. Bjorkback 
NPN Staff Writer 
WASHINGTON—Pulling the Senat 
Naval Affairs Committee deeper into 
California oil, Republican members this 
week also definitely pointed it farthe: 
into national politics in its probe of 
Edwin W. Pauley’s fitness for the Navy 
Undersecretaryship. 


They brought the names of Postmaster 
General Robert Hannegan and Robert 
Killian, Mr. Pauley’s successor as De- 
mocratic National Committee Treasurer, 
prominently into the hearing, along with 
that of William Patterson, president of 
United Airlines, as they prepared to 
examine Deputy PAW Davies, on leav: 
of absence from California Standard, 
and other executives of that company 
and Union of California, among others, 
presumably about the 1939 controversy 
over a California conservation bill, 


Sen. Tobey on Feb. 19, demanded to 
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know whether Mr. Pauley had proposed 
a business deal with Mr. Hannegan, and 
whether they had any joint 
interests. 

Mr. Pauley made flat denials to these 
questions except to recount that he once 
had asked Mr. Hannezgan casually if he 
would be 


financial 


interested in participating in 
a production venture if a certain well 
proved Nothing 
idded, 

Reviewing changes in the affairs of 
Petrol Corp., Los Angeles, Mr. Pauley 
took occasion to clarify the 


promising. developed 


from the inquiry, he 


record as 
business. 
Earlier testimony suggested that volume 
was between $40,000,000 and $60,000,- 
000 annually. Instead, said Mr. Pauley, 
Petrol’s total business since organization 
in 1929 had been about $52,000,000 
averaging about $2,500,000 to $3,000,- 
000 annually—currently about $4,500,- 
000 

Also, he emphasized that any actions 


to his company’s volume of 


he might perform as a Navy official re- 
lating to naval oil would be 
strictly circumscribed by law, and 
termed implications to the contrary 
“ridiculous.” 


reserves 


He reiterated also that Petrol is in- 
dependent of California Standard, but 
does business with it, as it does with 
other companies, selling it 
crude and gas oil, fuel oil and asphalt. 


humerous 


The suggestion that the probers were 
bent on ranging widely over the field of 
Pauley activities was implicit in the 
list of prospective witnesses announced 
Feb. 18 by Sen. Tobey. It was im- 
plicit, too, in his adopted 
—that witnesses now be subpoenaed, in- 
stead of just invited, with the commit- 
tee meeting expenses which some of them 
would incur. 





suggestion 


Not only did Sen. Tobey mean to exam- 
ine Deputy PAW Davies, but California 
Standard’s board chairman, H. D. Col- 
lier and Vice President T. S. Peterson, 
Union of California’s president, Reese 
H. Taylor, President Vic Rosetti of the 
Farmers and Merchants Bank, Los An- 
geles, and J. A. Smith, a figure in the ref- 
erendum fight of 1939 which prevented 
the Atkinson Conservation Act from be- 
coming California law, 


He intended also to question William 
A. Patterson, president of United Air- 
lines, and Navy Secretary Forrestal. 


As he made his announcement, he was 
taking the inquiry deeper than ever into 
the questions he had raised earlier as 
to whether Mr. Pauley had gone from 
the side of the independents to that 
of the major interests on the conservation 
Issue; and if SO, 


Mr. Pauley had _ explained 
he opposed a measure called the Sharkey 
Bill but supported the Atkinson Bill, add- 
ing that he and his Petrol Corp. “did 
everything in our power” to foster it. 


why. 


previously 


But Sen. Tobey insistently sought to 
learn from Harold Judson, now assistant 
solicitor general, who the contributors 
were of a total of $380,500 futilely used 
in support of Proposition No, 5 (the At- 
kinson measure). Mr. Judson, who em- 
phasized his only interest in the under- 
taking was the validity of signatures of 
petitioners for the referendum, said he 
could only assume that California Stand- 
ard and Signal Oil and Gas Co. were 
among the contributors. Harry J. March 
of Signal had employed him to check 
the signatures, Judson recounted, adding 
he was paid a fee of $22,500. 

Another witness, however, _ testified 
Mr. March, Mr. Davies, Mr. Pauley and 
Phil Gibson, California state finance di- 
rector, were the leaders of the opposition 
to the This was John B. 
Akerman, now a salesman for radio sta- 
tion WBBM, Chicago, who said he was 
employed as “adviser and public rela- 
parent “Yes on 
No. 5 Committee” and spent in its cam- 
$25,000 and $35,000 
which he said he from Mr. 


referendum. 


tions counsel” for the 


paign between 
received 


Pauley. 
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° 
Y Oil Markets 
ec 
nd ro , : 
ir Market Reports 4.400. preducts were firm and offered spar- 
In the lower field, one refiner led _ ingly. 
ATLANTIC COAST — Gasoline the market downward with reduction of Early in the week, two cargoes of ap- 
- 2 Q " . . ~ >a . ° . ° ~ ° ° 
in prices generally were 0.3 to le per gal. 0.25¢ to 6.75c in his price for 74 oct. proximately 100,000 bbls. each of house- 
ut wer the past week in the area along Quotations reported by other lower field brand gasoline testing 76 oct. (ASTM), 
ith the Atlantic Seaboard from New York to _ yefiners ranged up to 7.25c, with three 83/85 oct. (Research), were offered at 
. ’ re . * 2 - . “a @ an = 5 + . - . < 
it Charleston, S$. C. Prices for cther prod- quoting 7c, one quoting 7-7.25c, and 5.25c, F.O.B. Gulf, for late February/ 
icts were reported unchanged. two, 7.25c. Several refiners said gaso- early March lifting. This was 0.125c 
2 ; ; ”» ° ° . 
" Reduction of 0.3c per gal. in their Jine was “weak”, and inventories were per gal. under last reported sales price 
of ink Wazon prices for regular-grade said to be excessive, particularly in the of 5.375c. Late in the week there were 
h gasolines by Standard Oil Co. of New — Jower field, unconfirmed reports that 5.25c was be- 
: Jersey and Atlantic Refining Co. were Demand continued heavy fer kero- ing shaded, Offerings were plentiful and 
U . " sa Sane > ° . ° . 
a followed by cuts in tank car prices for sine and light fuels. buyers showed little interest. 
ve" similar grades at tanker terminals in ™ * . Recent heavy demand for kerosine and 
thea tine ro . Tre , [cA . ~ ry + . ° P 
mg the marketing areas covered by thes: MIDWESTERN—Further weakness in both light and heavy fuel oils con- 
it- wo companies. At New York harbor, gasoline was reflected in the Midwestern tinued unabated. Buyers in some in- 
ne (3-75 oct. was off le per gal. to 6.9c area the past week when reduced quota- stances said they were unable to buy, 
n barges, 7c in tank cars. At the end tions were reported by one refiner and regardless of price. Foreign buyers, 
of the week some companies had not several marketers in Chicago. Other however, were not interested in these 
m- met the reduced prices and quotations products were unchanged. products, it was said, unless they could 
nia ranged up to 7.9c barges, 8c tank cars. A refiner cut his Group 3 price for obtain “straight” cargoes, that is, with- 
; be tieeos ae hens vate sug iken : 
ol- Philadelphia district tank car quota- 73-75 oct. to 5.375c, and marketers quo- out taking some gasoline. 
_ QO °° , Coded ‘ ai a a . > » . 
a tions for 73-75 oct. ranged from 7.7 to tations were down 0.125c to 5.25¢ for Supply of bunker fuel was described 
) - a 23 eae > , 
Pst Se, off 0.3c on the low; Baltimore low Ethyl, 4.375¢ for regular, a full cent un- as especially acute. 
| wy : sy 4 on iy 7 ° > 
he quotations were down 0.75c at 7c, with der quotations reported by refiners. Quo- ° ° 
An some te rminal operators still posting tations of refiners ranged up to 6.75c for MID-CONTINENT — Natural gaso- 
ef- 75c late in the week. Ethyl, 6c for 73-75 oct. (regular), while line sold lower in the Mid-Continent 
] 4 : . P — > ° ~——-— . ) _- 
ed Kerosine and fuel oils were scare: marketers’ quotations ranged up to 5.75c the past week, with Grade 26-70 off 
ve nd available from suppliers for the and 5.125c, for the two grades respective- 0.25 to 2.75c, F.O.B. Breckenridge, and 
most part to regular customers only. ly. Sales were reported by marketers at 0.5 to 3c. F.O.B. Group 3. Sales of 
_ “ . . the new low prices. Movement of gaso- one to five cars were reported at these 
ra WESTERN PENNSYLVANIA — Gas- line was slow, but refiners were hopeful prices on several days during the week. 
line was down 0.25c per gal. in both the — that the price had about reached bottom. Group 3 sales also were reported at 
upper and lower western Pennsylvania Domestic fuels remained tight with re- 3.5c early in the week. 
vas districts the past week. Aside from this, finers at best able to meet only demands Mid-Continent refiner reported ad- 
ito quotations were unchanged, with reports of their regular customers. Marketers vancing his price le to 13c for 200 vis. 
‘Ss indicating continued firmness for all said they were able to get small quan- No, 3 coler neutral, and withdrew his 
om products. tities of range oil, but not enough to sup- postings of 7.5c for 86-110 vis. No, 2 
nal Reduction of 0.25c to 7.25¢ in quota- ply the demand. Kerosine, they said, color and 11.5¢ for 180 vis. No. 3 color 
ion tion for 74 oct. gasoline was reported was impossible to find. Feb. 13, adding that he was no longer 
by one Bradford-Warren district  re- ° . ° making the latter two products. 
ed finer Only one other refiner in that GULF COAST — Continued easing Price ranges of 12-15c, 7.5c, and 
me irea reported open spot quotation for cf gasoline was evidenced at the Gulf  11.5-15c for the three grades, respect- 
ey ] ] ] 1 
id- gasoline: his price was unchanged at in the week ended Feb. 16, while other ively, were unchanged 
lid 
Summary of Daily Gasoline Prices (February 11 to February 18) 
to 
U. S. Motor (ASTM octane Monday Friday Thursday Wednesday Tueeday 
ant ¥ - ; “ . 
78-80 octane Ethyl: Feb. 18 Feb. 15 Feb. 14 Feb. 13 Feb. 12 
eins Sere Serer err re rrr 6.125- 6.75 6.125- 6.75 6.125- 6.75 6.125- 6.75 6.125- 6.75 
sedi Mid-Western (Group 3 basis)............. 6.125- 6.75 6.325- 6.75 6.125- 6.75 6.125- 6.75 6.125- 6.75 
: N. Tex. (For shpt. to Tex. & N. M. dest’ns.) 7 7 7 7 
t- W. Tex. (For shpt. to Tex. & N. M. dest’ns.) 7 7 7 7 ; 
m- OR ee SN rae ee 6.5 -7 6.5-7 6.5 -7 6.5 -7 65 -7 
Lae 73-75 octane: 
cr- PL saciid ou ew hdeae dds aeh aed ene 5.375- 6 5.375- 6 5.375- 6 5.375- 6 5.375- 6 
ol Mid-Western (Group 3 basis)............. 5.375- 6 5.375- 6 5.375- 6 5.375- 6 5.375- 6 
N. Tex. (For shpt. to Tex. & N. M. dest’ns.) 6 6 6 6 6 
he W. Tex. (For shpt. to Tex. & N. M. dest’ns.) 6 6 6 6 6 
nd- he errr 5.75 - 6 5.75 - 6 5.75 - 6 5.75 - 6 5.75 - 6 
: 63-66 octane: 
ert Oklahoma Eee ee Te PE ee 5.125 (1 5.125 (1 5.125 (1) 5.125 (1) 5.125 (4) 
acl Mid-Western (Group 3 basis)............ 5.125 (1 5.125 (1 5.125 (1) 5.125 (1) 5.125 (1, 
ren N. Tex. (For shpt. to Tex. & N. M. dest’ns. 5.625 (1 5.6251 5.625 (1) 5.625 (1) 5.625 (1° 
eck W. Tex. (For shpt. to Tex. & N. M. dest’ns.) 5.625 (2 5.625 (2 5.625 (2) 5.625 (2) &.525 (2° 
: ae Be eS errs ee ° 
ng 60 octane & below: 
DD i. cb wet sence sebansccnewenea 4.75 - 5.25 ‘. 72 §.25 4.75 - 5.25 4.75 §.25 4.7 =- 25 
Mid-Western (Group 3 basis)............. 4.75 - 5.25 4.75 §.25 4.75 - 5.25 4.75 -5 25 2 © « 
fied N. Tex. (For shpt. to Tex. & N. M. dest'ns. §.2 - 5.25 5.2 - 5.23 5.2 - 5.25 § 2 -5 25 S23 =<. 
1 W. Tex. (For shpt. to Tex. & N. M. dest’ns.) 5.25 5.25 $.25 5.25 5.25 
ATi a Ry Oe ee ee 5.25 5.23 5.25 §.25 5.25 
di U.S. Motor Gasoline, 78-80 oct. (ASTM 
; ’ New York harbor , 8 8.95 
1On New York harbor, barges. .. ion 7.9-8.1(2 
B Philadelphia district : 8.95 (1 
Baltimore district ; ; 8 8.7(2 
sta- Motor Gasoline, 73-75 oct. 
won EO Ore or ree 8 8 8 7 8 
ashe New York harbor, barges...............+- 7.425- 7.9 7.425- 7.9 7.425- 7.9 6.9 7.9 7.425- 7.9 
ela- PRIN GUIUNEOE. occ svrcccsavecsecese : ie 8 8 8 8 8 
I osc oc da RN as We 7.% 7.7% 7.7 7 - 7.75 7.75 
on Motor Gasoline: ™ 
1m- Western Penna. Bradford-Warren: 2 
| A ee re rer 7.5 =- 7.75 7.53 @- 7.73 7.5 - 7.75 7.8 @- 7.7 7.8 = %.t0 
000 Western Penna. Other Districts: ad 2 ¥ 
Mr. SUG sauces 3206s NaUEGn patuaeieesash 7 - 7.23 7 - 17.23 7 =17.28 7 <7.2 7 = 7,25 
Note: Gasoline prices are as reported in each day’s Platt’s OILGRAM Daily Oil Price Service. 
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OIL 
PRICE SECTION 
* 

At Refineries and 
Terminals and by 


Tank Wagon 
























Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose repre- 
sentatives in all NPN-OILGRAM offices devote 
their time exclusively to reporting oil indus- 
try prices everywhere. 

Prices shown are actual sales prices, or quo- 
tations meaning sellers’ general offers or posted 
prices; for current sales and shipment; for the 
business day or period stated; except Tank 
Wagon prices, prices are for bulk lots such as 
tank car and motor transport; barge or tanker 
cargo lot prices are identified; FOB refimeries 
or terminals; in cents per gal. except where 
shown in bbls. of 42 gals.; ex all fees and 
taxes; for crude oil and its products lawfully 
produced and transported; reported as received 
by OILGRAM and National Petroleum News 
but not guaranteed; for subscribers’ private use 
only and not for resale or distribution or pwbli- 
cation. For further details of price conditions 
apply to any NPN-OILGRAM office or see back 
of any OILGRAM Price Service invoice. 

For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Tulsa, address Platt’s Price 
Service, Inc., 1213 W. 3rd St., Cleveland (18), 
Ohio. Annual subscription rate payable in ad- 
vance $100 per year train mail and $112.50 
per year air mail. 





° Gasolin - U. S. Motor 
Refinery © (ASTM ectane 
except where otherwise 
+ specified) 
Pric 
es Prices in Effect 
OKLAHOMA Feb. 18 Feb. 11 
78-80 oct. Ethyl. 6.125— 6.75 6.125- 6.75 
73-75 oct....... wae 5.375- 6 
63-66 oct....... -125 (1) 5.125 (1 
60 oct. & below. 4.75 — 5.25 4.75 2.20 
MID-WESTERN (Group 3 basis 
78-80 oct. Ethyl. 6.125-— 6.75 6.125- 6.75 
Tar 19 GOB... oc cce 5.375- 6 5.375-— 6 
63-66 oct....... 5.125 (1) >.125 (1 
60 oct. & below. 4.75 - 5.25 4.75 §.25 
N. TEX. (For shpt. to Tex. & N. M. dest’ns.?) 
78-80 oct. E _— 7 7 
73-75 oct. . 6 6 
63-66 oct. 5.625 (1) ».625 (1) 
60 oct. & below. 5.2 - 5. 25 5.2 -~ 5.25 
TEX. (For shpt. to Tex. & N. M. dest'ns 
78-80 oct. Ethyl. 7 ? 
73-75 oct....... 6 o 
63-66 oct....... >.625 (2 625 (2 
60 oct. & below. $.35 ban 
- TEX. (Truck Tnspt.) 
78- i, ee 6.5 7 6.5 7 
73-75 oct. » vee 6 5.75 6 
60 oct. & below. 5.25 5.25 
CENT. W. TEX. (Prices to track transports 
78-80 oct....... 7 (2 (ee. 
73-75 oct....... 6 (2) 6 (2 
60 oct. & below §.25 (2 5.23 (2 
KANSAS (For Kansas destinations only 
78-80 oct. Ethyl. 6 75 - 7.3 6.75 7.3 
63-66 oct....... 5.75 o.s 2.75 6.3 
63-66 oct....... 5.5 -5.9(2 5.5-5.9 (2 
60 oct. & below. 5 - 5.5 5 5.5 
ARK. (For shipment to Ark. & La 
78-80 oct. Ethyl. 6.625 (1 6.75 (1 
73 75 oct. 5.625 (1 9.79 (1 
60 oct. & below, 
unleaded 5 (1 5.125 (1 
WESTERN PENNA. 
Bradford-Warren: 
TL oct ° 7.25-72.75.(2 1.2 t.¢o 
Other districts 
T4 oct 6.75 txae ry {ioe 








| 
| 
| 


Prices in Effect 
CENTRAL MICHIG 


refinery group basis; for shpt. 
at plants outside Central group. 


may originate 
U.S. Motor 
73-75 oct 


78-80 oct 

Str. run gasoline, 
excluding De- 
troit shpt 

OHIO (S, O. Ohio qu 

livery and subject to 


disturbances). 


73 75 oct 


CALIFORNIA 


80-82 oct. (Ethyl). 
74 


75 oct 


Kerosine, & Gas 
OKLAHOMA 


Feb. 18 Feb. 11 
AN FOB Central Mich. 
within Mich.; shpts. 


7 -6.2 7 8.25 
8 - 9.25 8 9.25 
5 6 §.25 6 


1otations for statewide de- 
exceptions for local price 


g arf 
8 8.3790 


o 


-] 
han 
wu 
1 
' 





Fuel Oils 


41- 43 grav. w.w. 41.875 4 875 
-44 grav. w.w. 5 5 
ive Jee 4.5 4.5 . 
o. 1 p.w 46.375 4.375 
No. 1 straw 4.25 (1) 4 25 (1 
No. 2 straw 4.125 4.125 
No. 3 fuel 4 4 
No. 6 fuel....... $0 .90-$0 .97 $0 .90-$0 .97 
14-16 fuel $0.97 (1) $0.97 (1) 
MID-WESTERN (Group 3 basis 
41-43 grav. w.w... 4.8 - 4.875 4.8 — 4.875 
41-44 grav. w.w. 5 5 
Range Oil........ 4.5 4.5 
No. 1 p.w. 4.375 4 375 
No. 2 straw...... 4.125 4.125 
No. 3.. 4 4 
No. 6 $0.90-$0.97 (2) $0.90-$0.97 (2 
TEX. (For shpt. to Tex. & N. M. dest’ns. 
41-43 grav. w.w. 4.875 4 875 
42-44 grav. w.w... 5 5 
eS Sear 4.375 (1) 4.375 (1) 
No. 6 fuel..... $0.97 (1) $0.97 (1) 
TEX. (For shpt. to Tex. & N. M. dest’ns.) 
PECs @ Ph es ccciaicce $0.97 (1 $0.97 (1) 
E. TEX. (Truck tnspt. 
41-43 grav. w.w 1.875 1.875 
12-44 grav. w.w 4.875- 5 4.375- 5 
Range oil........ 4.5 (1) 4.5 (1) 
No. | p.w.. - 4.375 (1 4.375 (1) 
45 Cet. Diesel , 4.75 (1) 4.75 (1) 
No. 2 straw...... 4 4.125 (2 4 “ 125 (2) 
58 D.I. & above... 4.75 (1 75 (1) 
a ee $0.97 $0: 97 
U.G.1. gas oil..... 3.5 (1 3.5 (1 
AMARILLO, TEX. (For shpt. to W. Okla. & 
Tex. differential territory. 
42-44 grav. w.w... 5 (1 5 (1 
KANSAS (For Kansas destinations only). 
42-44 grav. w.w a.2 5.2 
No. 1 p.w 4.6 1.6 
No. 6 fuel $1.02 $1.02 
ARK. For shipment to Ark. and La 
42-44 w.w. kero... 5 (1 5 (1 
No. 2 4.125 (1 4.125 (1 
No. 3 fuel : ; 4 (1 4 (1 
Tractor fuel, for 
shpt to Ark 
points only 5.125 (1 >. 125 (1 
Diesel fuel 52 & 
below ° 4 5 l 1.5 l 
Diesel fuel 58 & 
above mi ge '. 7a 
WESTERN PENNA. 
Bradford-Warren: 
45 grav. w.w. « 08 7.05 6.55 05 
No. 2 ¢ 6.75 6.75 
No. 3 aa 6.75 6.75 
36-40 gravity 6.25 (2 6.25 (2 
Other districts 
15 grav. w.w. 6.925 6.925 
47 grav. wW.w : 05 05 
No. 1 fuel wees 6.675- 6.925 6.675-— 6.925 
No.2 ° 6.2a 6.375 6.25 6.375 
No.3 ° 6.25 6.375 6.35 6.375 
36-40 grav : 5.30 6.375 > > 6.375 














Prices in Effect Feb. 18 Feb. 11 
CENTRAL MIGHIGAN (FOB Central Mich 
refinery group basis for shpt. within Mich.; shpts 


may originate at plants outside Central group 


44-46 kerosine.... 6.25 (1 6.25 (1 
16-49 gravity w.w. 6.3 -6.5 6.3 -6.5 
P.W. Distillate... 6 6 
No. 2 light straw... 5.75 (1 §.73 (I 
No. 3 gas oil, Straw $.$ 5.5 
U.G.L. gas oil 5 5 
Fuel Oils Vis. at 100). 
300-500 Vis.... 4.14 4.14 
100-300 Vis.... 4.375- 4.5 4.375— 4.5 
OHIO (S. O. Ohio quotations for statewide 


delivery 
Kerosine 
CALIFORNIA 

40-43 grav. w.w... 7 (1 7 (1 
San Joaquin Valley: 


-o 


Heavy fuel..... $1.10 (2 $1.10 (2 
Light fuel...... $1.20 (1 $1.20 (1 
Diesel fuel. .... 4 (2) $ (2) 
Stove dist...... 3 (2) 3 (2) 
Los Angeles: 
Heavy fuel..... $1.10 (2 $1.10 (2 
Light fuel...... $1.20 (1) $1.20 (1 
Diesel fuel..... 3.25 4 (2) 3.25 - 4 (2 
Stove dist...... 5 (1 5 (1) 
San Francisco: 
Heavy fuel..... $1.15 (1) $1.15 (1) 
Light fuel...... $1.25 (1) $1.25 (1) 
Diesel fuel. .... 4.5 (1) 4.5 (1) 
Stove dist. 5.5 (1 §.5 Gi 
NOTE: Al shane heavy fuels meet Pacific speci- 
fication 400; light fuel, spec. 300; Diesel fuels 
spec. 200; and stove distillate, spec. 100. 
Lubricating Oils 
Prices in Effect Feb. 1% Feb. 11 
WESTERN PENNA. 
Prices are for sales made, or offers reliably 


reported, to jobbers & compounders only. 


Viscous Neutrals—No. 3 col. Vis. at 70°F. 
200 Vis. (180 at 100°) 420-425 fl. 
a ere 38 (1) 38 (1) 
10 p.t....... 37 (1) 37 (1) 
Lf ee 36 (1) 36 (1) 
OS err ee 28-33 28-33 
150 Vis. (143 at 100°) 400-405 fl. 
| OTE eT 36 (1) 36 (1 
OP k. eae 35 (1 35 (1) 
a eer re 34 (1) 34 (1) 
i ee 26-31 26-31 


NOTE: Limited quantity neutrals available to 
regular trade. 


Cylinder Stocks: 


pty stk., 145-155 vis. af 210°, 540-550 f., No. 3 
col. 
7 ae 30.5 (J) 30.5 (1) 
CSC ae 29.5 (1) 29.5 (1) 
2 . ee 25 25 
600 S.R. filterable 15 15 
. |) aa 15.5 15.5 
ibs b000000 cee 16 16 
630 @..... ccecece 17 17 
MID-CONTINENT (F. o. b. Tulsa 
Neutral Oils (Vis. at 100° F. 0 to 10 PLP. 
Pale Oils: 
Vis. Color 
60-85—No. 2.... 7.5 7.8 
86-110—No. 2... 7. S (2) 1.2 
180—Ne. 3....... ll 41.8 ll 11.5 
180—Ne. 3....... 11.5 -15 11.5 -15 
200—Ne. 3....... 12 -15 12 -15 
280—No. 3....... 14 -16.5 14 16.5 
280—WNe. 3. as 15 15 
300—WNe. 3....... 16 (2) 16(2) 
Red Oits: 
180—No. 5....... Lib.5 qh) 11.5 (1) 
200—No. 5....... 12 «)) 12 
300—No. 5....... 16-7 5 (2) 16-17.5 (2) 
Bright Stock—Vis. ai 210° 
200 Vie. D....... 27 ( 27 (1) 
150-140 Vis. D: 
0 to 10 p.p..... 23 23 
10 to 25 p.p.. ; 22 .5-23 22 5-23 
25 to 40 p-p.. rr 23 (1) 23 (1) 
150-1460 Vis. E. 22 (1 22 (1) 
120 Vis. D: 
0 te 10 p.p..... 22 (2) 22 (2) 
600 S.R. Dark 
eee 8.5 (1) 8.5 (1) 
600 S.R. Olive 
eee 10-11 (2) 10-11 (2) 
SOUTH TEXAS (Neutral (ils) 
Pale Oils (Vis. ai 100°F.; 
Vis. Color 
100 No. 1%-2%. 6.5 6.5 
200 No. 2-3..... 8 75 8 75 
300 No. 2-3..... 9 25 9.25 
500 No. 23434. 10 10 
750 No. 3-4. A 10.25 10.25 
1200 No. 3-4 10.375 10.375 
2000 No. 4...... 10 5 10 5 


Continued on next page) 





NOTE—Parenthetical figures after prices indicate 


number 


of companies quoting when less 





than three companies are quoting. 
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Refinery Prices— Continued 


Vrices in Effect Feb. 18 ‘eb. 11 
ted Oils: 

1060 No. (2) 6.5 (2) 
200 No. Oe 8.75 
308 No. 9.25 
500 No. ce eipes 10 

750 No. ee 25 10.25 
200 No. eR = 10.375 
000 No 5-6..... 10.5 


CHICAGO (From M id- aidan p.l. crude). 
Neutral oils vis. af 100° F. 0 te 10 p.p. 

Pale Oils 

Vis. Color 

60-85—No. 2.... 1) 9 (1) 
86-110—No. 2... 25 (1) 9.25 (1) 
150—No. 3....... 2.5 (1) 12.5 (1) 
180—No. 3.. (1 13 (1) 
200—No. 3. (1) 13 (1) 
25@—No. 3 1) 14 (1) 
Red Oils: 
180—No. 
200—No. 
250—No. 
280—No. 
300—No. 


) 13 (1) 
) 13 (1) 
) 14 (1) 
15 (1) 
15.5 (1) 


(1 
1 
] 
1) 


omun 


( 
( 
15.5 (1) 


o 


Nete: Viscous oils, 15 to 30 p-p. are quoted 0.5c | 


lower; 60-85 and 86-110 No. 2 non-viscous oils, 15 
to 30 p.p., @.25¢ lower. 


Unfiltered Steam anes (Viscosity Ay Pa: 
ll. 1) 5 (1) 
12 5 (1) 12's (1) 

20 3.5 (1) 13.5 (1) 

Bright stocks. 160 vis. . 210 No. 8 color: 

0 to 10 p.p.... 24 (1 24 (1) 

1S to 25 pp... 23.5 (1 23.5 (1) 

30 to 40 p.p. 5 (1) 21.5 (1) 

E filtered Cyl. 

res 15.5 (1) 15.5 (1) 


Nete: To obtain prices delivered in Chicago 


add 0.25c per gal. 


Natural Gasoline 
Group 3 & Breckenridge prices are to blenders on 
freight basis shown below. 
nate in any Mid-Continent manufacturing district.) 
FOB GROUP 3 
Grade 26-70 3.5 (Sale 3.5 (Sale) 
FOB BRECKENRIDGE 


Grade 26-70 2.75-3 (Quotes.) 2.75-3 (Quotes.) 


CALIFORNIA (FOB plants in Los Angeles 
i | 


basin 
21 pound vapor pressure 


for blending... . 4.75 (1) 4.75 (1) 


Naphtha and Solvent 
FOB Group 3 
Stoddard solvent 
Cleaners’ naphtha 
V.M.&P. naphtha 
Mineral spirits... . 
Rubber solvent. . 
Lacquer diluent... 
Benzol Diluent 
WESTERN PENNA. 
Other Districts: 
Untreated naphtha 7-7.725 (2 7 
Stoddard solvent... 7.25 7 
OHIO (S. O. quotations for statewide delivery:) 
V.M.&P. naphtha. D.C. naphtha, Varnolene & 
Sohio solvent... .. 10 10 
ce solvent... 9 9 
TEXAS (Truck Tnspt.. ) 
Stoddond Solvent 7 (2 7 (2) 


Wax 
WESTERN PENNA. (Bbls. C.L.) 
White Crude Scale: 
122-124 A.m.p. 4 
124-126 Acme i 4 
MID-CONTINENT 2 
Semi-refined: 
132-134 AMP, 
bbis my ee §.25 (1) 5.25 (1) 


CHICAGO (FOB Chicago district refinery of one 
refiner, in bags, carloads. Carloads, slabs loose, 
0.4c less Melting points are EMP (ASTM) 
methods; add 3° to convert into AMP.) 

Fully refined: 


122-124 (bags only 5.6 


. FOB Refinery) 


5 


Petrolatums 
WESTERN PENNA. 
0.Se per Ib. less. 
Snow White... 
Lily White. ... 
Cream White. . 
Light Amber 


(Bbls., carloads; tank cars, 


wwe we 
I-J-u- 
viore 


! a 
O wwunasr 


S<BRUARY 





Shipments may origi- | 





Commercial er consumer 
tank car, iank wagon, dealer, 
service siation prices for 
gasoline do not include 
taxes; they do, however, in- 
clude inspection fees as 
shown in general footnote. 
Gasoline tazes, shown in 
separate column, include 
1.5¢ federal, and state tazes; 
also city and county tares as 
indicated in footnotes. Kerosine tank wagon prices 
also do not include tares; kerosine tazes where levied 
are indicaled in footnoles. Dealer discounts are 
shown in footnotes. These prices in effect Feb. 18, 
1946 as posted by principal marketing companies 
al their headquarters offices, bul subject to later 
correction. 





Atlantic White Flash 
(Regular Grade) 
Commer- Gaso- Kero- 

cial Dealer line sime 
pA T.W. Tases T.W. 
Philadelphia, Pa. ..**8.7 **9.2 
Pittsburgh. ...... 9.! 10 
Allentown ‘ inns. **Q 5 
Erie. ae ; 9.5 10 
Scranton.... ‘ .§ 8.5 10 
Altoona..... 9.1 10 
Emporium... a 10 
Indiana " 9: 
Uniontown 9: 
Harrisburg........**9 
Williamsport...... 9 
Dover, Del... 
Wilmington, Del 
Boston, Mass ‘ 
Springtield, Mass... 
Worcester, Mass. . 
Fall River, Mass 
Hartford, Conn 
New Haven, Conn 
Providence, R. I 
Atlantic City, 5 
Camden, N. J 
Trenton, N. J 
Annapolis, Md. 
Baltimore, Md... .. 
Hagerstown, Md... 
Richmond, \ q 
Wilmington, N. C.. 
Brunswick, Ga..... 
Jacksonville, Fla... is 
Effective Feb. 8, 1946. 
**E fective Feb. 14, 1946 


ATLANTIC 
REFINING 


6 


inte U0 ee bm be ee ke de ae he IT III rrr 


Ue Ue eee Se Se error orororcrcior 


Mineral Spirits 
iF | 


Philadelphia, Pa... ... 
Lancaster, I 
Pittsburgh, Pa 


Phila., Pa 
Allentown, a 
Wilmington, Del. 
Springfield, Mass. 
orcester, Mass. 
Hartford, Conn. 


*Does not include Ic Sleonsie Desntien tax. 


tMineral S irits prices also apply to Stoddard 
Solvent; V.M.&P P. prices also apply to Light 
Cleaners Naphthe. 

Discounts: 

Gasoline—to undivided dealers, 0.5c off dealer 
t.w. except Georgia & Florida dealer t.w. and un- 
divided dealer t.w. prices are same. 

Kerosine—Thru Penna. & Delaware, 2c off t.w. 
price on t.w. deliveries of 25 gals. or more at one 
time. 


Conoco Demand 
CONT’L N-tane (3rd Gaso- Kero- 
OIL (regular) Grade) line sine 
tTank Wagon Taxes T.W. 
Denver, Col 9 
Grand Junc., Col.. 12. Lm 
Pueblo, Col. ed 
Casper, Wyo.. cele 
Cheyenne, W yo.. 
Billings, Mont. . 
Butte, Mont. 
Great Falls, Mont. 
Helena, Mont. 
Sake Lake City, 


tah 
Twin Falls, Ida. . 
mS npets 


Roswell, N. M.. 
Santa Fe, N. M.. 
Ft. Smith, —.. 
Texarkana, Ark... 


eee eee 
—— O—Son 
DADADQvNnoN 
Vn 
a en ee 

“Ne WhwhonNmons 


Aasqnocosd wh 
co | 


wo 
-— 


> 


oem SAIS 
Vinci 


ou 


*Taxes: In gasoline tax column are included 
these city taxes—Albuquerque, & Roswell, @.5c, 
Santa Fe, lc. Texas 4c state tax applies within 
city limits of Texarkana, Ark. 

tTo consumers & Dealers. 


Hamilton, Oat... 


| Brandon, Man.... 
| Winnipeg, Man... 


Edmonton, Alta. . 


| Rochester. 


| Hartford... 





Thriftane 

jm HUMBLE Humble (3rd Grade) 
OIL (Regular) Gaso- 
*Tank Re- *Tank Re- line 


Wagen tail Wagen tail Taxes 


Dallas, Tex...*7.5 10.5 *%6.5 8.5 5.5 
Ft. Worth, Tex.*7.5 10.5 6.5 8.5 5.5 


| Houston, Tex.. 8. 12.5 rf: 10.5 5.5 
San Ant., Tex.. 8. 2.5 7.58 10.8 §&.5 


*Consumer t.w. prices are lc per gal. higher 
than dealer t.w. prices shown above. 


Kerosine 
agon®  Ketail® 
Dallas, Tex 5 10.5 
Ft. Worth, Tex : 1L.: 
Houston, Tex. pas } te 


| San Antenio, Te ex 10.5 


*To all classes of dealers & consumers. 
“Effective Jan. 30. 


Canada 


PRICES OF IMPERIAL OIL, LTD. 


| Per Imperial Gallon, which is 1.2 U. S. Gallons 


3-Star Imperial Gasoline 
(Regular Gra 


IMPERIAL 
a tGasoline *( vasoline 


axes 


Toronto, ( 


Regina, Sask. .... 
: atoon, Sask... 


neEwuounn 4 


Vancouver, B. 

Montreal, Que... . 

St. See, IN. <0 

Halifax, N.S 16 
*Includes 3c Federal, and Provincial taxes. 
+To divided & undivided dealers. 


uo 


Socony Mobilgas 

(Regular Grade) 

Com. Undiv. Gaso- 

Cons. Dir. line 
** TW. “*T.W. Taxes 


SOCONY 
VACUUM 


New York City 
Manhattan & Bronx 8 9.0 
Kings & Queens 8 9 0 
Richmond. 8 8.9 
Albany, N. Y... 8 8.9 
Binghamton, N. Y 9 10.1 
Buffalo . 8.7 9.2 
Jamestown, N. ¥ ; 9.7 
Mt. Vernon, N. Y. 9 . 
l 


** * 
wie 
’ 


Sor Si Si 2 ee a ee A A 


Plattsburg, N.Y 

Rochester, N.Y 

Syracuse, N. Y ; 
Bridgeport, Conn 

Danbury, Conn 

Hartford, Conn 

New Haven, Conn 

Bangor, Me.... 

Portland, Me 

Boston, Mass 

Coneord. N. H 

Lancaster, N.H... 
Manchester, N. H. 9.7 
Providence, R. I 8: 
Burlington, Vt.. 9! 
Rutiand, Vt : 9! 


VuVvvvwvuwnvanwauuvunnnuawnonuwse 


OS SS rere 
New York Cit 
Rochester, N. 
Syracuse, N. 

Boston, Mass 
Bridgeport, Conn..... 
Hartford, Conn 
Providence, KR. I 


sine 
Yard T.W 
New York City: 
Manhat'n & 
Bronx. 5 
Kings & 
Q teens... 
thhichmond 
Albany 
Binghamton 
Buffalo 
Jamestown 
Mt. Vernon 
Plattsburg 


2 
a 


wien en 


SAIAAD DW 


a 23 
> 
tows 


- 
— 
aa 


MHI DAH AHAD SD 
2 
ey 
wt 
eo 


We DAIS 
— 
a 
Sra nmecoconanae x 


m—to 
ama 
oc 


Syracuse... 
Conn.: 
Bridgeport 
Danbury... 


crew 
~ —E~  B~) 


New Haven 
Maine: 
Bangor 
Portland. . . 


xo 








lank Wagon Prices—Continued 


Mobil- Mobil- 
Kero- — heat 
sine Diesel Fuel 
Yard T.VW T.C. T.W. Yard T.W. 
NV ass.: 
lLoston.... 6.8 9 6 5.8 8.3 6.2 8.1 
Mi. Wi: 
Concord 14 824 9 (Mae oe 
Lancaster... 85 10.8 10.5 8.2 10.0 
Manchester 7.5 10.1 9.3 7.0 8.8 
R. L.: 
Providence. 6 8 9.3 5.8 8.3 6.2 8.1 


Vermont: 
Burlington. 7.1 o.4 .&:3 8.8 6.5 8.2 
Rutland... 7.3 9.6 9.0 6.7 8.5 
*Docs not include 1% “ny sales tax applicable 
»rice of gasoline (ex tax). 

n steel barrels. 
Discounts: Diesel—On t.w. deliveries, 0. 
le for full tank truck. 

18. 


lo 


5e for 


at least 400 gals.; 
** Effective 


Feb. 


Flight Chev- 





Chevron 3rd ron Gaso- Kero- 
Reg. Grade Av.73 line sine 
—oke Behe Behe Senne Tet. 

San Francisco, 
hee ae eae 9 12.5 4.5 11.5 

Los Angeles, 

ger, 5 8.5 12 4.5 10 

Fresno, Cal... 11 10 13.5 4.5 13.5 
Phoenix, Ariz. 12 10 14.5 65 12.5 
Reno, Nev... 12 11 4.5 5.5 13.5 
Portland, Ore. 10.5 9.5 18 6.5 13.5 
Seattle, Wash. 10.5 o.5 18 6.5 13.5 
— Wash.12.5 11.5 16 6.5 16.5 
acoma, Wash.10.5 9.5 13 6.5 13.5 
Boise, Ida.... 13.5 12.5 18 7.5 16.5 
Resale and Commercial Gasoline: Tank car de- 


liveries of Chevron Aviation 73, Chevron Supreme, 
Chevron and Flight Gasoline .25c¢ per gal. be low 
posted net tank truck price. Pearl Oil | The Stand- 
ard Kerosene). Tank car deliveries 3c below posted 
tank truck price 


Red Crown (Reg Grade) 
Blue Crown (3rd Grade) 
Red Red Blue 





Cr’n. Cr’n. Cr’n. Gaso- Kero- 

Cons. DtIr. Dir. line sine 

T.W. T.W. T.W. *Taxes T.W 
Chicago, Ill..... 11.6 9.6 9.1 “5. 33.2 
Decatur, Ill.....11.3 9.6 8.7 4.5 10.8 
Joliet, Ill........ 11.6 10.1 9.2 4.5 11.1 
l'eoria, Ill....... 11.4 9.9 9.4 4.5 10.9 
‘ dianapolis, Ind.11.3 9.8 9.3 $.5 10.6 
Evansville, Ind. 11.1 9.6 8.6 5.5 10.4 
South Bend, Ind.11.7 10.2 9.7 5.5 11.0 
Detroit, Mich. . .11.1 9.6 4.5 10.5 
Grand Rapids, 

a ee 2 9.6 4.5 10.4 
Saginaw, Mich.. .11.1 9.6 ‘ee 4.5 10.4 
Green Bay, Wisc.11.9 10.4 9.9 $6.5 11.4 
Milwaukee, Wis..11.8 10.3 9.8 5.5 11.38 
La Crosse, Wis...11.6 10.1 9.6 §.5 21.2 
Minneapolis - St. 

eee 11.6 10.1 9.6 §.§ 1).] 
Duluth, Minn. ..11.9 10.4 ; 59.5 11.4 
Mankato, Minn..11.6 10.1 9.6 5.6 b.3 
Des Moines, Ia. .11.1 9.6 9.1 2.2 WS 
Mason City, Ia..11.4 9.9 9.4 $3 WS 
St. Louis, Mo aoaie 9.3 9.1 4.5 10.6 
Kansas C ity, Mo.10.7 9.2 8.6 4.5 10.2 
St. Joseph, Mo..10.7 9.2 ae 4.5 10.4 
Fargo, N. D..... 12.6 11.1 10.6 5.5 32.3 
Huron, 8S. D..... 12.0 10.5 10.0 ..5 3.5 
Wichita, Kans... 9.5 8.6 7.2 4.5 9.5 
Omaha, Neb... .11.1 9.6 9.1 6.5 10.6 

Stanavo Ethyl Aviation Number 73 

Cons. T. W. *Taxes 

Detroit, Mich. ...... S.7 4.5 

Fargo, N.D aaa ee oe 18.1 2.2 

SS ee 14.5 3.5 

Indianapolis, Ind... .. 14.2 5.5 

Kansas City, Mo.... 53.2 4.5 
Oleum V.M.&P. Stani- 

Spirits Naphtha sol *Taxes 


(Prices are base prices before discounts 


Chicago beatae ees 13.5 13.8 12.8 4.5 
Detroit Yana 15.8 15 16.3 4.5 
oe Mo 13.3 14.3 13.8 1.5 
St. Louis, Mo. 13.7 14.7 13.2 1.5 
Milwaukee... 14.4 15.4. 14.9 5.5 
Minnep'ls.... 14.2 15.2 13.5 5.5 
Fuel Oils T.W. 
Chicago 
Standard Stanolex 
Heater Oil Furnace Oil 
I 65. 5, 6 cha Minkcachep 9.8 9.3 
100-149 gals ; 8.8 8.3 
150 gals. & over...... 8.3 sl 
Od a 8.3 
400 gals. & over 7.8 
Stanolex Stanolex 
Fuel A Fuel C 
1-749 gals... peg 6.5 $.7 
750 gals. & over 5.73 4 95 








50 








Stanolex Furnace Oil 


Other Points 


Indianapolis 
Detroit 

Milwaukee 
Minneapolis. . . 


St. Louis ae 

Kansas City....... 
*Taxes: 

these city taxes 

St. Louis, Ic. 

tax 


aoqavunv 


In gasoline tax column are 


Kansas City, St. 


100 


gals. 


& over 


mI 1 68 Go GO oO 
avin 


9 
6 


included 


Joseph and 


Iowa kerosine prices are ex 4c state 
In naphtha tax column are included 1.5c 


federal tax and state taxes. State sales, occupation, 


consumer 


cable 


[Crown 
Net 
Dealer 

Covington, Ky.... 9.5 
Lexington, Ky.... 10.5 
Louisville, Ky.... 10 
Paducah, Ky 10 
Jackson, Miss... 10 
Vicksburg, Miss... 9.5 
Birmingham, Ala.. 10 
Mobile, Ala sa 9 
Montgomery, Ala. 10 
Atlanta, Ga...... 10.5 
Augusta, Ga...... 10.5 
Macon. Ga....... 10.5 
Savannah, Ga.... 9.5 
Jacksonville, Fla 9.5 
Miami, Fla....... 9.5 
Pensacola, Fla 9 
Tampa, Fla 9.5 


*Taxes: 


and county gasoline taxes: 


ingham, lc city, 
county; Pensacola, 
gomery, Ala. have 


0.5c, included in at 
fConsumer t.w 
prices 
Effective 
$k ffective 


Jan 
Jan 





Atlantic 
Newark 
Annapolis 
Baltimore 
Cumberland 


catty, N.J 
Md 


Washington, D.C 
Danville, Va 
Petersburg 
Norfolk 
Richmond 
Roanoke 
Charleston, 
Parkersburg 
Wheeling 
Charlotte, N. C 
Hix kory 

Mt. Airy 
Raleigh 
Salisbury 
Charleston, S. ¢ 
Columbia 
Spartanburg 
New Orleans, La 
Baton Rouge 
Alexandria 

Lake Charles 
Shreveport 
New Iberia 
Knoxville, 
Memphis 
Chattancoga 
Nashville 
Bristol 
Little 


W.Va 


Tenn 


Rock, Ark 


Newark, N. J..... 
Baltimore, Md... . 
Washington, D. C. 


In tax column are 


Mobile, 


Gaso- 
line 
Taxes 


*9Q 


8 


VICI ON ON MONNNINN 


and use taxes to be added where appli- 


Crown Gasoline (Keguter) 


Kero- 
sine 
as 

$9.8 

$9.8 


WK 
— 
co 
Ue ee ee OA IO 


included these city 
2c city; 


Montgomery 
le city. 


wove 


prices. 


le 


«( 


city 


tax, 


prices are same 


30 
26. 


‘ 
8 
‘ 
c 
( 
¢ 
‘ 
« 
¢ 
‘ 
« 
( 
‘ 


; 
; 
) 
3 
) 
3 
) 
) 
» 


Oo 


y 


10 
9 


10.2 


10 
10 


Fuel Oils—T.W. 


Atlantic City, N. J 
Newark 


—— rer 
Washington, D. C........... 


IE is i 6 wince 6 a wine 


PN 5 5 6.45 h6eaws sees 
Ean 5 Winink 6006 wae 


SS re 


Hickory 


eatin 5 ci ee Gee 
SI, Ba Sos 6 5:5.6,6:6.6:0:0-0- 


Columbia 


eg, Bee 


Georgia and 
le kerosine 


Birm- 
and le 
Mont- 


Mississippi 


as net dealer 


Esso (Regular Grad) 
Consumer 

Tank 
SWagon ST.W. 


Gaso- Kero- 
Dealer line sine 
Taxes T ‘ 
70 9 20 4.5 9.0 
70 9.20 1.5 9.0 
05 9.55 5.5 
15 8.95 2.2 8.8 
85 10.35 5.5 10.3 
70 9 20 1.5 9.3 
60 10.10 6.5 9.7 
25 9.75 6.5 9 3 
70 9 20 6.5 9.0 
00 9 50 6.5 9.3 
”) 10.70 6.5 10.0 
30 10.80 6.5 11.1 
xo 610.80 6.5 10.8 
05 10.55 6.5 11.4 
80 10.30 i.o 9 6 
0 10 70 7 5 10.6 
10 10.90 1.3 9 8 
10) =10.60 io 10.6 
90 10.40 7.5 11.0 
20 9.70 4.9 
10) «610.60 (Be: 
60 10.10 4 
i 8.95 8.5 5 
15 8.95 8.5 9 0 
15 8.95 8.5 9 0 
70 9 20 8.5 19.5 
20 8.70 8.5 Sie 
95 10.45 8.5 8.5 
90 9 40 8.5 11.0 
70 10.20 8.5 9.0 
20 10.70 8.5 9.5 
15 9.95 8.5 8.5 
20 9 70 8.0 10.5 
70 9 20 8.0 10.5 
V.M.&P. 
T.W T.W 
3 14.5 
$5.5 
5.5 
No. 1 No. 2 
sib.aun 9.0 8.0 
9.0 8.0 
8.é 8.0 
9.3 8.4 
9.0 : 
9.3 8.0 
9.3 8.0 
9 6 Q 1 
= 9.0 
10.6 9.1 
8.0 
9.0 
9.8 


**I ncludes 
Discounts: 

Esso gasoline—to 
dealer t.w. 

Kerosine 
under cont 
in state of 
Louisi ina, 
Columbia. 


act thru 


New 


Disc 


le off t.w. 
territory 
Jersey, Virginia, 


Marvland, 


ounts 


price 


for 2 
exce pt 


Delaware 


discontinued 


1.0c per gallon State Tax. 


undivided dealers, 0.5c o 


5 gals. or more 
no discour 
Tennessee an 
& District « 
Feb. 1 


Naphtha—To buyers taking following quantitie 


at one time: Newark 
more, 
more, 
gals.; Washington, 
Effective Feb. 1 
$ Effective 


Feb. 13, 


less than 200 gals. 0 
2c off on 25 to 100 gals. 


» 2c ~ gal. on 200 gals. o 
5c higher price; Balti 
and 3c on over 10 
2c off to contract buyers 
19146 
1916 


Sohio X-70 Gasoline** 


Con- 


Re- 


en sel- 
. lers °S.S. Taxes T.W 


Ohio, Statewide.tt12 


RN. 6 0 Caesaa’ 12 
Camtom. ....é00% 12 
Cincinnati...... 12 
Cleveland....... 12 
Columbus....... 12 
Ne re 12 
BN nis cise ea ou 12 
Mansfieid....... 12 
ee 12 
Portsmouth 12 
. ae 12 
Youngstown 12 
Zanesville....... 12 


10 


woooooosvovoooe 
VaAInuNownununun 


(Regular Grade) 
G 


tKero 


sine 


aso- 
line 


13.5 §&.5 9.5 
12.5 §.5 9.4 
12.5 §.5 9.{ 
12.5 §.5 9.5 
12.5 §.5 9.§ 
12.5 5.5 9.4 
123.5 $.S 9.{ 
12.5 5.5 9.4 
13.5 $.5 9.8 
12.0 §.5 9.5 
12.5 5§.5 9.3 
13.5 5.5 9 { 
13.5 $3.5 9 

12.5 3.3 9 


Aviation Gasoline—Statewide 


Consumer Gasoline 


Sohio Aviation Gasoline C lear T. “ah Taxes 
Spec. AN-F-22, Amend. 1 14.5 $3.5 
Esso Ethyl Avia. Grade 73 15 3 5.5 
Esso (Clear) Avia. Grade 80 16.5 55 
Esso Aviation Grade 91/98. [7.2 $5 
Esso Aviation Grade 100/130 20.5 5.3 
|Naphtha—T.W 
State- Lucas 
wide County 
S. R. Solvent 13.3 13 5 
D.C. Naphtha... 14.5 14 25 
V.M.&P. Naphtha 14.5 14.25 
Varnolene....... 145 14 25 
Sohio Solvent. 14 5 14 25 
Fuel Oils—T.W. No 1 *.o 2 Ne. 3 Ne. t 
Ohio, Statewide ees ie 88 83 7.55 
*Renown (third-grade) prices are same as X-7' 
unless otherwise noted. 


°Prices at company-operated stations. 


tKerosine prices are ex le state 


federal 


ex 1 5e 
ttStatewide 


prices are 


prices 


tax Naphtha 
and 4c state tax 
arr anbject to excep! ons 


other than those shown 


Discounts: 

Esso aviation—on 
and resellers 2c ol. 

*For Cleveland 
hose dumps 


uel oils—Statewide prices are for t.w. 


area only 


ontract to 
consumer t.w. 


hangar operators 
ull compartment 


& drum 


jel veries of 50 gals. or more; prices for deliveries of 


ss than 50 gals 

Naphthas—to 
prices— 
2499 gals., 0.75c; 
more gals. 1.5c. 
tank wagon price, 
gals., lc; 500 gals 


contract 
Statewide: 300 to 999 gals., 


are 0.5c higher. 


consumers 


2500 to 4999 gals., 
Lucas County: 
50 to 249 gals., 

or over, 


off t.w 
0.5c; 1000 to 
lc; 5000 or 
ess than 50 gals 
0.5c; 250 to 499 


-0C. 


. Gasoline—Dealer T.W. Gaso- 

TEXAS Fire-Chief Indian line 

co. Regular 3rd Grade) Taxes 
Dames; Tae..... 7.5 6.5 5.5 
Ft. Worth, Tex.. 5 6.5 5.5 
Wichita Falls, Tex. 8.5 7.5 5.8 
Amarillo, Tex.... 8 5 7.5 5.5 
jo i” ae 8 5 7.9 ‘5 
El Paso, Tex.... 11 10.5 3.5 
San Angelo, Tex. 3.5 7.5 3.5 
W i ) ee 8.5* tes 3.3 
Austin, Tex.... 8.5 ie 3.5 
Houston, Tex... 8 5 7.0 5.5 
San Antonio, Tex. 8 5 7.3 5.5 
Port Arthur, Tex. 8.5 7.5 5.5 


*Less le 


ternporary 


allowance 


Notice 


Tank Wagon prices include 


inspection fees 


to all dealers 


oo 


both gasoline and kerosine unless otherwise 
specified per gallon as follows: 

Ala. 1/40c on gasoline; Ark. 1/20c; Fl. 1/8; 
Ill. 3/100c; Ind. 2/25¢; Kans. 1/50c; La. 1/32 
Minn. 7/200c; Neb. 2 /100c; Nev. 1/20c; N. ¢ 
1/4c; N. Da. 1/20c; Okla. 2/25c; S. Car. 1/8 
S. Da. 1/40c; Tenn. 2/5c; and Wisc. 3/19%c. 

Kerosine inspection fees only: Ala. L/2c:; Fl 
1/8c; lowa 3/50c; Mich. 1/5c per gal 
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Atlantic Coast Seaboard 



















































































































mor: Prices are of refiners, FOB their refineries and tanker terminals, and of tanker terminal Export 
“ere operators FOB their terminals)—Prices in Effect Feb. 18. Coastwise 
# Prices 
l —_ — — » 
tit MOTOR GASOLINE KEROSINE & FUEL OILS 
ge KEROSINE 
Balt 78-80 Oct. 73-75 Oct. &/OR - ees ; 
er 10 District ASTM ASTM NO. 1 FUEL NO. 2 FUEL NO. 3 FUEL No. 5 No. 6 
N. Y. Harb 8 8.95 7 -8 6.1 5.7 3.7 (1) $1.59-1.69 4 $1.51 
N. Y. Harb., barges 7.9 -8.15(2 6.9 - 7.9 6 5.6 5.6 (1) om 5 eae 
Albany 7.8 8.1 6.3 5.8 5.8 tii $1.71 (1) 
Philadelphia 8.95 (1 ee | 8 6.2 2.@ 3.7 $1.72 $1.51 
Baltimore 8 8.7 (2 7 7 75 6.2 5.7 $.7 (2 $1.59 (1) $1.51 (2) 
_ Norfolk 7.8 (1 6.8 ace 6.1 3.7 $1.55 (1) $1.47 
Wilmington, N. ¢ 7.65 (1 6.65 7.35 6.05 5.7 nr 2008 
‘Kero Charleston 7.65 (1 6.65 6.95 6.2 5.7 ee $1.50 (1) $1.42 (2) 
sine Savannah 8.375 (1 7.37 - 7.373 6.05 §.25 9.29 (1 cane $1.42 (1) 
T W lacksonville 8 375 l * | 37 7 375 6.05 5 25 eee $l. 2 
; Miami 8.375 (1 7.37 - 7.875 6.05 5.23 (2 oe = abuse 
9 Tampa 8.375 (1 7.37 7.375 6.05 5.25 e028 sans $1.32 
9 Pensacola 7 (2) 5.3 (1) 5.25 (1 R ne ee 
9 Mobile 6.75 6.87 5.25 (2) _ $n TTT sons 
9 New Orleans 6.45 (1 5.7 6.2 4.625 25 (2 on $1.05 U1 $0.97 
9 Portland ct se & 6.3 5.8 5.8 (1) re $1.555 
9 Boston 7.8 -8 6.2 5.8 5.8 (1) $1.735 $1.555 
9 { Providence 7.8 8.2 6.2 5.8 5.8 (1) 635 $1.525 
9 | New Haven és dies igea oeee se6n $1.525 
9 a) $1.59 semi-refined 
9 
9 Bunker C Fuel Diesel Oil Gas House 
? Ships’ bunkers Ships’ bunkers Diesel Oil Gas Oil 
9 Ex Lighterage) (Ex Lighterage) Shore Plants 28-34 Gravity Wax 
N. Y. Harbor $1.51 $2.36 §.7 (1 5.8 (2) 
\Ib ny $1 71 (1) $2.52 (1) 5.8 (1) 6 (1) (Melting points are AMP, 3° higher than EMP. 
Philadelphia $1.51 si $2.36 e 2°" . Prices are FOB refinery and do not include bag; 
soline oe o = (<) oie ‘ss : : ee freight or export differentials). 
wy ‘ oe +H asia 2.36 (2) 5.7 (1 vee Prices in Effect Feb. 18 
id Savannah 4 \ cee sees eee 
2.5 Jacksonville $1.42 $2.20 (1) peas = New Orleans N. Y. i we 
2° Tampa $1.32 mre Tre jas Crude Scale Export Domestic Export 
i New Orleans $0.97 _ $1.86 (1) ste sto 124-6 Yellow 4.25 (1) a 4.25 (1) 
is radeon 999 ee a ee Ht 122-4 White SER 4.25(2) 4.25(2) 
boston 599 2.40 (1) 9.8 (2 5 24-6 White.... 4.25 (1) 25 25 
Providence $1,525 2: 402 (2 5.8 5.91 a ae om ee — 
- New Haven $1.525 (1) Be Fully Refined: 
aty oS eae 3.2 (1) 3.2 (2) 5.2 (1) 
: . | ae §.2 (1) 5.2 (2) 5.2 (2) 
5) ow . weTTTS 5.6 (1) 5.6 5.6 (1) 
25 Gulf Coast Se 5.85(1) 5.85(2) 5.85 (1) 
25 — aes Was | ae 6.15 (1) 6.15 6.15 (2) 
25 Prices in Effect Feb. 18 canpens oro 6 4(1) 6 4()) 6 4(1) 
is Domestic & 
No. t New Orleans & Lower Texas Gulf Coast Export 
*7 55 Mississippi to Baton Rouge Seuth of New Orleans From all Gulf N h h 
3 X MOTOR GASOLINE Tank Cars Barges Tank Cars Barges Ports ép tha 
Leaded (oct. by ASTM 4 i 
78-80 oct pesscces, B08 -6.28. £22 =-65 6.75 6.25 - 6.75 6.25 - 6.75 Effective Feb. 18 
738-75 oct. ..... ; 5.7 6.25 9.45 - 5.75 §.75-6.5 (a) 5 5.75 6.26 = 3.75 V.M.&P. Mineral 
+ bs eon = cee 
aphtt #9 oct : : 5.25 — 9.625 Naphtha Spirits 
80 oct. gasoline Re- 9.375- 6 ~ 
_— search 2cc lead max New York Harbor. 11 (2) 10 
sitar - : pak id ial i alia Aap en Philadelphia... .. . 11 (2) 10 
: aeaaee nes : tig ornate wie saa Las *9.29 — 5.625 Baltimore........ 10.5 (2) 9.5 
a vee sees tees ee ee 11.5 (2 10.5 
serators = oe slot coos oes ; oe 2.69 Providence. ...... 11.5 (1) 10.5 (2) 
1 OC ese eee sees eee cece IL” 0 
irtment KEROSINE & LIGHT FUELS 
11-43 w.w. kero 1.625 1.625 4.625 4.625 1.625 
& drum 12-14 w.w. kero hes 4.625 4.625 4.625 
eries No fuel oil 1.25 1.25 4.25 4.25 4.25 
“eo DIESEL & GAS OILS Export Prices 
( In dis Lindex No 
ho No. 3f el . $1.03 $1.05 Prices in Effect Feb. 18 
¢ ° S ; iv vs 5 5) se ; 5 Mexican Gulf Ports 
< , be < » 0 0 , 0” 
a 1 623 ere 1 623 4 623 1 623 U. S. Dollars per Bbl 
i eal tlie 4 75 ieee 4.75 wrk 1 75 Bunker C Diesel 
’ T5c for Dist. | and 6.25-6.50 for other districts. * Effective Feb. 6 Tampico terceeces $0 97 $1.65 
NOTE: Above products in Truck Transports of 2,400 gal. and over Y%e Tank Car Prices. Veracruz 2 todd 0.97 * 26 
Gaso Coatzacoalcos. . . 0.97 1.65 
line Pacific C 
Taxes HEAVY FUELS & In Ship’s oe — iol 
3.5 BUNKER OIL Bunkers Guaymas........ $1.50 $3.22 
== (all Gulf Ports Ex Mazatlan........ 1.50 3.22 
5.5 Heavy Diesels In Cargoes Lighterage) mane sorcerers . 4 2 ~ 
9.9 Below 28 ) . . Manzanillo....... 5 2 
33 = sa . i ak ada Mid-Continent Lubes Salina Cruz. . 1.50 2.89 
> 2 28 & above API 
2.9 Grav $1.65 -$1.86 (At Gulf; in packages, FAS. New Orleans; in bulk, 
5.5 Bunker C Oil $0 97 $0.97 FOB terminals) 
. > , Prices in Effect Feb. 18 
ey TANKER RATES Bright Stock Steel Drums Bulk NPN Gasoline Index 
uers re. 
Approximate rates, cents per bbl.; Gulf- D color, Vis at 210° — Tank 
N. Atlantic, not east of New York 150 vis., 0-10 p.p. 32.65 (1 24.8 (1 Tw. ie 
Heavy crude & fuel, 10-19.9 grav.... 43.8 Contes Pas Gal. 
Light crude, 30 grav. or lighter...... 39 , = ~ 
fees on INS oars ined canniecaeuadaiee scion 32.9 Feb. 18.......... 9.8% 6.45 
therwise Serer re cseeawe 36 Month ago....... 9.92 6.48 
ey Se er ere 38 oe eee 10.39 6.73 
L 1/8 Dealer index is an average of “undivided"’ 
1/32 dealer prices, ex-tax, in 50 cities. 
33 N. | ellie In Ship’s Bunkers, or t lots: Tank car index is weighted average of following 
rr. 1/8 Pacific Exports ee ee deep tank yell : . . wholesale markets for regular-grade gasoline, 
Mc ' Prices in Effect Feb. 18 Feb. 11 FOB refineries or terminals: Okla., Mid-Western, 
2c; Fl Diesel Fuel, Pac. Spec. 200... ........cccsecccce ine baeleabae ae ees $1.45 $1.45 W. Penna., Cualif.. N. Y. Harbor, Philadelphia, 
ee CR ce accnkn 4 acd stank dees ene ae ekewet semiet $1.10 $1.10 Jacksonville, Boston and Gulf Coast. 
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Statistics 


CRUDE PRODUCTION AND RUNS TO STILLS 
(MILLIONS OF BARRELS) 












































STILLS | 


+ + + 
































RESIDUAL FUEL OIL STOCKS 
(MILLIONS OF BARRELS) 


Taxable Gasoline Sales 
(From state tax reports) 


(Figures in gallons, 000 omitted) 





1944 1945 1946 % 
North Dakota Change 
January ' : 6,046 
Ohio 


December 79.279 109,023 
12 months 1,105,420 1,216,064 




















Pennsylvania 
December 87,670 110,315 
12 months 1,108,504 1,245,956 





(Figures in -dollars, 000 omitted) 


Missouri 


January $1,100 $1,106 











Crude Oil Stocks 
(Bureau of Mines Figures in thousands ef bbie.) 


CRUDE OIL STOCKS — 
(MILLIONS OF BARRELS) Grade or Origin Feb. 2 Feb. 9 Feb. 2 
Penna Grade 2g. 2,009 . 
Other Appalachian 
Lima-Michigan 
Illinois-Indiana 
Arkansas 
Kansas 
Louisiana 
North 
Gulf Coast 
Mississippi 
New Mexico 
Oklahoma 
Texas: 
East Texas 
West Texas 
Gulf Texas 
Other Texas 
Panhandle 
North 
South 
Other 
Rocky Mountain 
California 
Foreign 


j Mixacalnts Meee Re ire eatin 


| 
Sone) EO ee Selene Cee 


muse 


i 
eee Aes 
_ 
VA1D & Vip © 
T 6 
curs 


IN OF ow 
4 


| Ses 
rd 


—— | 


Total gasoline-bear- 
ing in U. S ; 
Heavy in California 
; ed Se | i Total located in Bu- 
— M A vi ) Ss S Pay N D * . : a ; reau of Mines East 
Coast district 11,942 13,499 


NATIONAL PETROLEUM NEw 








REFINERY OPERATIONS 


- Statistics 





American Petroleum Institute figures in Gasoline 
thousands of barrele of 42 a each. Daily Production at Gas Oil & Residual 
Figures include reported totals plus es- Average Crude Refineries inc. Keresinc Dist. Fuel Oil Fuel Oil 
timate of unreported amounts and ore Runs to Stills Natural Blended Production Production Production 
therefore on a Bureau of Mines basis.) Week Ended Week Ended Week Ended Week Ended Week Ended 
Vistricts Feb. 9 Feb. 2 Feb. 9 Feb, 2 Feb. 9 Feb. 2 Feb. 9 Feb, 2 Feb. 9 Feb. 2 
East Coast eee 752 728 1,691 1,575 243 373 1,101 1,203 1, 881 1,690 
Appalachian (Dist. 1) CRANE 3 92 93 328 296 6] 65 78 74 =0) 49 
Appalachian (Dist. 2) .............. 54 59 225 145 J 10 44 50 75 85 
EEE a's dds tlw Rakibigle sm 695 696 2,369 2,580 355 305 695 694 982 989 
Onin, Maes, Mas... oc cwnacacce ct 877 385 1,253 1,324 187 183 394 392 $51 464 
Inland Texas eae 210 215 895 913 111 10: 101 100 399 374 
lexas Gulf Coast : per 1,098 1,087 3,155 3,613 712 628 1,695 1,713 1,666 1,620 
Louisiana Gulf Coast pees 297 307 617 872 320 324 622 143 237 266 
No. La. & Arkansas es 59 61 172 181 27 26 47 53 87 91 
Rocky Mt. (Dist. 3) ie 11 12 34 37 5 5 11 11 30 30 
Rocky Mt. (Dist. 4) Lee a a ae 98 113 359 352 21 28 99 76 194 233 
California earie wee 769 774 1,756 1,953 64 112 763 827 2.558 2,520 
Total U. S.—B. of M. Basis 4,512 4,530 12,854 13,841 2,115 2,163 5,650 5,636 $1630 8,411 
S.—B. of M. Basis, Feb. 10, 1945 4,820 4.695 15,379 14,674 1,520 1,338 $,785 4,695 8,506 9,528 
Total Total Stocks Total Stocks Stocks of Per Cent 
Stocks Gas Oil and Residual Finished and Daily Refining 
Kerosine Distillates Fuel Oil Unfinished Gasoline Capacity Reported 
Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Feb. 9 Feb. 2 Feb. 9 Feb. 2 Feb. 9 Feb. 2 Feb. 9 Feb. 2 Feb. 9 Feb. 2 
RN oid ke od so Ses ea ee 3,456 3,691 8,242 8,399 5,923 5,822 22,988 22,175 99.5 99.5 
Appalachian (Dist. 1) .....-........ 218 240 467 518 305 282 3,039 2.968 76.8 76.8 
Appalachian (Dist. 2) .............. 16 12 85 135 243 223 1,144 1,152 81.2 81.2 
4 nae pariaess 1,285 1,389 3,654 4,307 2,905 2.681 22,594 21,886 87.2 87.2 
ies Game. Me. ....... .kciscnscane 339 317 1,428 1,516 1,024 1,025 9,718 9,682 78.3 78.3 
I oh os ekg baw cee aces 178 160 280 308 678 655 3,130 3,058 59.8 59.8 
Texas Gulf Coast 1,030 1,187 4,989 5,184 4,408 4,285 16,383 16,646 89.3 89.3 
Louisiana Gulf Coast 7 899 782 1,787 1,603 1,248 1,203 4,993 5,322 96.8 96.8 
N. La. & Arkansas 157 200 1,067 515 236 233 1,338 2,036 55.9 55.9 
Rocky Mt. (Dist. 3) ‘ 20 20 27 17 30 31 104 107 17.1 17.1 
Rocky Mt. (Dist. 4) oe 96 99 371 375 395 716 2.093 2.034 72.1 72.1 
California 564 527 6,537 6,621 21,860 21,930 15,795 15,769 86.5 86.5 
Total U. S.—B. of M. Basis 8,258 8.624 28,934 29,498 39,555 39,086 $103,319 °103,125 85.7 85.7 
U. S.—B. of M. Basis, Feb. 10, 1945 7 652 8 549 29,471 2.668 18.676 50,203 t 93,355 92,141 


Unfiinished gasoline stocks included are: ¢ 8,281,000 bbls.; 12,552,000 bbls.; * On new basis in East Coast District. 


GASOLINE STOCKS 
(MILLIONS OF BARRELS) 





oe 


705 Che ian SES Ws. 





Daily Av. Pennsylvania Crude Runs 








25.8 Compiled by National Petroleum Asen. from 
12.4 reports of all companies refining Pennsylvania 
- crude. Figures in bbls.) 
Week Ended Wee - Ended Week Ended 
Feb. 9, 1946 Feb. 2, 1946 Feb. 10, 1945 
58,069 61, 364 53,697 
( 
pbie.) 
hange GAS OIL AND DISTILLATE STOCKS 
_— (MILLIONS OF BARRELS) 
‘eb. 2 U. S. Crude Oil Production 
> a 
N American Petroleum Institute figures) 
ar WEEK ENDED 
14 Feb. 9 Feb, 2 
576 Barrels Barrels 
98 (Daily Average) 
178 Oklahoma °389,100 387,400 
45 Kansas °236,700 239,600 
= Nebraska °750 750 
+ Texas 2.109.250 2,036,850 
, 120 Louisiana 368,450 368,650 
345 Arkansas 77,300 77,050 
1 Rg Mississippi 55,200 56,750 
621 Alabama 950 650 
307 Florida 100 100 
4s linois 214,700 210,700 
in: Indiana 16,450 15,150 
200 Eastern (Ill., Ind. & Ky 
~40 excluded 61,250 63,500 
L56 Kentucky 32,000 29,500 
37] Michigan 44,300 44,350 
von Wyoming 97.800 97,750 
Montana 19,100 19,050 
Colorado 22,800 22,500 
1.048 New Mexico 98,400 98,400 
g California 845,900 prnyen 
J 4.690.5 f 9.2 a 4 RS WAR" ——+ 1 — 
: Total, \ a 4,690,500 4,609,20 *, ; npg , 219 262 9 6 23 2 9 6 23 30 
1.557 °Okla. Kans. Neb. figures are for week : JAN. FEB. MAR 
ended 7 a.m. Feb. 6, 1946. 
NEW 
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CLASSIFIED C 








































































































For Sale For Sale Business Opportunities 
ONE GREAT DANE TRAILER, sing] . Ot 
TWO STATIONS on Highway 3 and 4. Bulk partment, 4200 gallons, 1100 x a aes dae she 
Plant—52,000 Gallon capacity. 4 Tanks. George Great Dane Trailer, two compartments, 1005 SEEKS SALES FRANCHISE ho 
Hunkle, 503 West Court St., Beatrice, Nebraska. and 1070 gallons. 750 x 20 tires. Both units in : ; ; ith 
\-] : ; ~~ jag see Live Western New York jobber inter- g 
= A-1 condition, Colonial Oil Company, Jackson- , r : 2 : < 
“1 - ested in securing sales franchise for t 
ville, Florida »mplete lin f oil burner 
cq ! ‘te e oOo oO 1eTs. 
a STORAGE TANKS = For Sale or Rent K. A. Wheeler rs 
Two dismantled sectional steel riveted a | 
storage tanks, each of approximately Box 41-Bulls Head Station 
160.000 gallon capacity measuring 44’ Rochester 11, N. Y. 
in diameter by 14’ high. Price reasonable. . 
: oe etc . BULK PLAN 
PARMELEE MOTOR FUEL CO ULK PI T 
118 S. First St. Pittsburgh 19, Pa. FOR SALE OR RENT 
. . ’ 
100,000-GALLON CAPACITY. Position Wanted : 
LOCATED IN TRENTON, N. J. ON SALES MANAGER refinery Southwest. Twenty 
‘ FOR SALE a LARGE PLOT OF GROUND, INCLUD- tvo years experience tank car lot sales in South ; 
1 Flash chamber 6’ dia. x 39’6” length. ING GARAGE AND WAREHOUSE west and Midwest. Box 775. 
2 Fractionating columns 4’ dia. x 55’ ee a . me ; 
length. BS oz ue WITH OR WITHOUT CHAIN OF SIX REFINERY SUPERINTENDENT, chief chem 
1 = stripper 5’ dia. x 10'S SERVICE STATIONS. ist, Industrial Sales manager, 26 years experi 
‘ : ” sali z: é . WwW ’ ler rofi 
1 Absorber 2’6” dia. x 12’ length. per ee eee — 
EMPIRE EQUIPMENT CORPORATION ADDRESS BOX 771 Wi ae , ; 
608 Empire Bldg. Cleveland 14, Ohio . cee eee ee . 
Phone: MAin 7667 NATIONAL PETROLEUM NEWS WASHINGTON, D. C. OFFICE War veteran 
will handle Washington office, contact or public 
relation work. Twelve years technical oil ex- — 
perience, chemical engineering graduate, age 38 — 
Work with possibility of permanent connection 
TRUCK TANK Wanted to Buy preferred. Box 767. 
One 1500 gallon Streamlined five com WANT ED 2 compartment, 4000 gallon tank VETERAN, 32, will trade 6 years oil company 
partment Heil truck tank. $1000.00 and trailer, Air brakes, 1100x20 tires, modern experience and a lot of hard work for job 
tank. Ice Service Company, Clayton, Del. with future Married, two years college, on« ‘ 
BLOCKTON OIL COMPANY : : a = year business school, special personnel man 
Blockton, Iowa WANTED TO BUY late model 850 to 1500 agement training. Was assistant bulk plant 
? _ gallon four or five compartment truck tank manager large oil company prewar. Want office 
with side racks. Send picture or description as or sales work, D. H. Finley, 4373 Laclede Ave.. 
to specifications and best cash price. Graham St Bouts. Mo 
= . , Ss, > 
Oil Company, Box 600, Atmore, Alabama. 
ae cooetaraee kai a i WANTED TO BUY a distributorship for an; CONSTRUCTION ENGINEER | seeks _ affilia- 
FRACTOR-TRUCK AND TRAILER major oil company anywhere in ~ England tion with — oil company having in mind % 
ss a le le ees Bo. 779 postwar | station + gen program. poor ad- ‘ 
‘or Sale ne oi ac ractor- vertiser has hac 8 years construction and en 
an a , “ 
a good Se ae a te with WANTED 800 to 1000 gallon unit with or cineering, age 41, with considerable experi- | 
og moun - _ w > ea ig without truck. Send full description to Box 1281, ence in the design and actual construction of 
—— spay a a. y em Rocky Mount. N. C. a a Recently released from 
U “ Ss, Oli . . Also, the army. OX (44. 
one Standard Steel Trailer, 3,050 gal- WANTED TO BUY a service station or oil bus 
es red compartment. Good shape, and ness or both anywhere in New England. Box 780 EXPERIENCED OIL MAN recently dis 
Sou snide charged from the U. S. Navy desires connec- 
ee , = WANTED—tThree or four compartment Tandem tion as jobber or distributor salesman in In- 
TANK CAR OIL CORPORATION Axle Trailer, 4500 to 5500 gallon capacity, diana and Ohio. Presently employed as sales —— 
Atlanta, Ga., Phone—VE 1942 in first class condition and with good tires, man in the oil business but desirous of increas- 
Quote lowest cash price and advise location. ing present income. Can furnish best of refer- = 
Box 303, DeFuniak Springs, Fla, ences as to sales and operating ability. Hav« 
own car in good condition. Excellent healt! y 
and education. Box 778. 
FUEL OIL TRUCK 
Te _ : This 
BIGGER MOTOR OIL PROFITS Fuel oil delivery truck, 800 or 1,000 whe 
gallon capacity, equipped with meter, i H b 
On popular brand, guaranteed, cold hose reel and 100 ft. hose. Must be in Situations Open en 
tested motor oil. Attractive 3. color \-1 condition a , k sonic | 
tho, 1a and 2 gal cans especial KENAN O11. COMPANY soe ge yo eee ee 
designed for reseller’s exclusive use in P. O. Box 1847, Durham, N. C. Applicant please state full qualifications, age, And 
protected territory. Established _ retail and approximate salary expected. Box 774. 
price 25c quart. Low wholesale cost as i “ s"3 Batt 
sures resale profit of 100%-plus. De- Professional Service HELP WANTED—Independent refinery and Broc 
peudédile Ducinemeetier of now cual producing company with headquarters in Rocky Butl 
seminiaieeate eee a = eins a Mountain area has opening for young man with ut 
mers and repeat sales. Agents, Dealers, ANTI-KNOCK VALUES good technical training and some_ experienc: 
Jobbers write for convincing proof and DETERMINATORS in refinery accounting. Box 766. Chai 
interesting details. The Gray Industrial Laboratories Cra 
; i WANTED—Chief draftsman, by retinery in 
Box 781 Chemists and Engineers he ew » by tf — 
satals id-Continent area. Must be capable of man- at 
Spec ialists: on Petroleum Products aging drafting room and designing towers, fur- 
961-976 Frelinghuysen Ave., naces, piping, structures and general refinery in- Hou 
NEWARK, N. J. stallations. Permanent position. Salary $350.00 
Telephone Bigelow 3-4020 State experience, education and qualifications Inlai 
Box 773 
. . \ ( 
FOR SALE Classified Rates - 
Nati 
“For Sale,” “Wanted to Buy,” “Help SALES PROMOTION MANAGER 
GASOLINE, FUEL OIL & PROPANE Wanted,” “Business — Opportunities,” Nati 
mi “Miscellaneous” classifications, set in Manager sales promotion department to Nep 
BULK PLANTS type this size without border—15 cents promote sale to industry of line of 
DESIGNED & ERECTED COMPLETE . by Minimum charge, $4.00 per in- chemical products incleding rust pre- Phan 
pm iv . a ’ ventatives and other petroleum deriva- Phil 
WRITE FOR DETAILS OF OUR Position Wanted”—10 cents a word ; 
Minimum charge $1.50 per insertion. tives. Age—not over 40. Man with pre- Rich 
TIME PAYMENT PLAN Advertisements set in special type or vious experience in chemicals desired Riek 
with “border—$5.00 per column inch. but not a “‘must”’ if experienced in other 
KENNEY FANK INSTALLATION CO. _ Copy must reach us not later than sales promotion work. Schr 
Saturday preceding date of issue. 
21382 N. Halsted St. All classified advertisements are pay- NOX-RUST CHEMICAL CORPORA- stan 
. as able in advance. TION 
Chicago 14, Mlinois No agency commission or cash dis- . : “hE: = 
- : 2429 S. Halsted St., Chicago 8, Ill. 
counts on classified Advertisements. W 
y Of 
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CLASSIFIED 


Situations Open 


OOKKEEPER WANTED by distributor estab- 

hed 18 years in Northwestern Pa. Doing 

holesale and retail business. Must be familiar 

th all taxes. Answer in own handwriting stat- 
qualifications, experience, age, salary ex- 
ted. Box 782 








SALESMAN WANTED 


To represent old established company 
manufacturing synthetic rubber hose. Will 


} 


e to travel area of Texas, Oklahoma, 
Kansas, Arkansas, Louisiana and Missis- 
sippi. Must have contacts with major oil 
company accounts and cover our es- 
tablished distributors. Salary and ex- 


penses. Write full particulars. 


Box 772 








CHEMIST 


Position available for college graduate 
with chemical degree for work in cut- 
ting oils and oil additives. Must have 
had experience in the compounding and 
testing of oils or the utilization of com- 
pounded oils for metal working. Those 
not specifically qualified, please do not 
apply. In reply please provide complete 
details including education, experience, 
personal data, salary desired and recent 
photograph. 


Director of Industrial Relations 


EMERY INDUSTRIES, INC. 
4206 Carew Tower Cincinnati 2, Ohio 
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DEATHS 





B. E. Sibley, 59, chief technologist 
for Continental Oil Co., died Feb. 13 
after an illness of several months, Born 
in Warsaw, Pa., he devoted much of his 
early life to the development of the 
automobile and was active in automo- 
bile racing circles.’ He was a prominent, 
active member of the Society of Auto- 
motive Engineers and served as a vice 
president of that organization. He was 
active as a member of the Co-operative 
Research Council, SAE technical com- 
mittees, and made outstanding contri- 
butions to the development. of fuels and 
lubricants for the War Department. In 
this latter capacity, he was a member 
of C.R.C. War Advisory Committee. 
He also was a member of the American 
Society of Mechanical Engineers. 

Mr. Sibley joined Continental as a 
salesman in Colorado in 1912, spending 
17 years in direct sales work with that 
company before his appointment as chief 
technologist in September, 1929. In 
1930 he moved to Ponca City from 
Denver, remaining there until ill health 
forced him to take a rest. 

In token of the esteem which the 
Midcontinent Section of the SAE held 
for him, about two years ago Mr, Sibley 
was presented with a gold watch to com- 
memorate his activities in support of the 
section, which has for the past several 
years been host to the National Fuels 
and Lubricants Activity of the society. 
Mr. Sibley is survived by his wife and 
one daughter; funeral services were held 
at Ponca City. 

; a 9 ° 


Searle B. Dougherty, 47, member of 
the board cf managers of Standard Oil 
Co, of Brazil, died Feb. 13 in Rio de 
Janeiro. He had been associated with 
Latin American affiliates of Standard 
Oil Co. (New Jersey) since 1918. He 
went to Brazil in 1933 and five years 
later was appointed to the board of man- 
azers cf the Brazilian company. At one 
time he was also a vice president. 

° ° ° 

George D. Foster, director and sec- 

retary cf the Devonian Oil Co., died 





CRUDE PRICES 

Since changes in crude oil prices 
are few, the two pages of crude oil 
prices tables are printed only when 
there are sufficient changes to warrant. 

A record is kept in the Cleveland 
office of NPN and OILGRAM from 
which the publishers will be glad to 
make proofs, or letters or affidavits as 
to what the prices are, and without 
charge to regular subscribers. 

Crude Price Changes 

No price changes for week ending 
Feb. 13. 

For latest table of crude prices pub- 
lished, see NPN Jan, 30, pages 50, 51 
and 52. 
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in El Paso, Tex., Fel. 13, following a 
heart attack. He was 58. 

Mr. Foster came to Tulsa in 1908 to 
stenographer to the late 
manager 


become a 
“Uncle Joe” 
and later president of Devonian. Head- 
ing the company’s land department for 
several years, Mr. Foster took part in 
many of the oil booms in Oklahoma, 
Kansas and Texas. He was a director 
of the Tulsa Boys’ Home and the Inde- 
pendent Petroleum Assn. of America. 

Surviving are the widow, a brother, 
and three sisters. 


Evans, general 


Name Butane-Propane Officers 


CHICAGO — Executive committee 
and board of directors National Butane- 
Propane Assn., meeting here Feb. 19 
elected two new officers, J, Richard 
Verkamp, Verkamp Corp., Cincinnati, 
president and E. E. Hadlick, Minneapo- 
lis, executive vice president. Hadlick 
served the association as president dur- 
ing its organizational period. Other of- 
ficers are W. E. Fraley, Fraley & Co.., 
Abilene, Texas, secretary; Harry Torbit, 
Union Gas and Equipment Co., Pueblo, 
Colo., treasurer. 

Proposed change in articles of incor- 
poration, which requires a membership 
vote, would make the association an or- 
ganization of marketers. Active member- 
ships would be available only to business 
firms who pay federal income tax and 
who are not directly or indirectly engaged 
in production or refining of LPG. 





ABOUT OIL PEOPLE 





Three field representatives have been 
added to the staff of Independent Petro- 
leum Assn. of America to represent in- 
terests in areas of North and West Texas, 
Illinois-Indiana_ sector and Oklahoma 
area. They are: Wayne P. Cambell, G. 
W. Michaels and Ted A, Smith. 

a 2 Qo 

H. B. Carter, Cleveland, Tenn., agent 
for Sinclair Refining Co., has been elect- 
ed president of Cleveland Chamber of 
Commerce, 

ce] 2 2 

G. E. Hannekin, vice president in 
charge of manufacturing, Standard Oil 
(Ohio), Cleveland. is vacationing at Palm 
Beach, Fla. 

Q 2 2 

FE. F. Kindsvater has been made man- 
ager and P. M, Arnold assistant man- 
ager of the newly created chemical en- 
gineering department of Phillips Petro- 
leum Co. The chemical engineering 
operations now being carried out by the 
personnel of the research and develop- 
ment departments will be centralized in 
this new department. 

With the company 1930, Mi 
Kindsvater started in the general engi- 
neering department in charge of inspec- 
tion of materials and equipment for the 
Phillips Pipe Line Co. Upon comple- 
tion of this assignment in 1931, he start- 
ed development of the general engineer- 
ing department’s test division. He 
served as test engineer until 1940 when 
he became chief engineer, holding this 
position until appointment as manager of 
the chemical engineering department. 

Mr. Arnold joined Phillips in 1937, 
in the research department where he 
assisted in the direction of engineering 
and development work. In 1943, he was 
appointed manager of the process engi- 
neering division of the chemical prod- 
ucts department, his position at the time 
of his transfer to the 
neering department. 

Qo o 9 


since 


chemical engi- 


Herbert Taylor, member of the NPN 
editorial staff, has been appointed chair- 
man of the publicity committee of the 
Petroleum Club of Cleveland Chamber 
of Commerce. 

° Q e 

Alan R. Martin has been appointed 
assistant to the general manager of mar- 
keting of Esso Marketers, a newly creat- 
ed position, by R. N. Keppel, general 
manager of marketing of Standard Oil 
Co. of New Jersey. 

In his new office Mr. Martin will 
concern himself with general marketing 
matters throughout Esso Marketers ter- 
ritory of 18 states and the District of 
Columbia, Mr. Keppel said, 

Mr. Martin joined Standard Oil 19 
years ago as one of the staff of the per- 
sonnel office at Bayonne Refinery, Bay- 
onne, N. J. He had previously been 
in the shipping and exporting business. 
In 1929 he was transferred to company 
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headquarters at 26 Broadway as assist- 
ant in personnel and training. He later 
special representative for the 
sales department and in 1936 was named 
head of its personnel and training unit. 

In November, 1944, Mr, Martin was 
named assistant manager of the Employe 
Relations Department. 


be came 


2 o 2 


New chairman of the oil activities de- 
partment of the Tulsa Chamber of Com- 
merce is Ralph O. Dietler, president, 
Stanolind Oil Purchasing Co. Vice chair- 
man is George R. Kinter, Tide Water As- 
sociated Oil Co., and members of the 


executive committee are the chairman 
and vice chairman of the following com- 
mittees: oil industries, David L. Trax, 


Gulf Oil Corp., chairman, Charles G. 
McLaren, Shell Oil Co., Inc., vice chair- 
man; petroleum executives council, E. 
B. Reeser, Barnsdall Oil Co., chairman, 
Phil H. Bohart, Gulf Oil Corp., vice chair- 
man; International Petroleum Exposition, 
G. A. Tompson, Bethlehem Supply Co., 
chairman, W. M. Bovaird, Bovaird Sup- 


ply Co., vice chairman, 
° 2 2 
C. C. A. Beels, manager of the land 


division of the exploration department 
of The Carter Oil Co., has gone to New 
York City on a temporary assignment 
with the Standard Vacuum Oil Co. He 
will the first of April for The 
Hague to serve as the company’s repre- 
sentative there. Mr. Beels been 
with Carter in the land department for 
13 years, 10 years of that time in Tulsa. 

Replacing Mr. Beels is N. Y. Ruth 
of Billings, Mont... who has been with 
the company since 1927. 
he r, 


leay e 


has 


Since Decem- 
1943, he has been manager of the 
exploration department of The Carter's 
Billings. 


northwest division at 


W. F. former manager of 
the land and geological department of 
Sunray Oil Corp.’s Kansas division, has 
been made chief geologist for the com- 
pany with headquarters in Tulsa. 

After receiving his 
in geology in 1927, Mr. Bowser joined 
Cities Service Oil Co. as West Texas 
geologist. In 1934 he went to Darby 
Petroleum Corp., serving as district ,geol- 
gist in West Texas and later in Kan- 


Bowser, 


master’s degree 


( 


sas. From 1937 until 1944, when he 
joined Sunray, Mr. Bowser was asso- 
ciated with Lion Oil & Refg, Co. as 


geologist and land man. 

Sherrill A. Shannon, assistant geolo- 
gist for Sunray in Kansas, succeeds Mr. 
Bowset as district geologist in the Wich- 
ita office. Before coming to Sunray 
he spent seven years on the geological 
staff of Cities Service Oil Co. and holds 
a B. S. degree in geology from Wichita 
University, 





COMING MEETINGS 


FEBRUARY 

American Society for Testing Materials, sprin 
meeting, Pittsburgh, Feb. 25—March 1. 

Iowa Independent Oil Jobbers Assn., Hotel F' 
Des Moines, Des Moines, Feb. 26-27. 

American Institute of Mining & Metallurgica! 
Engineers, Petroleum Division, Palmer Houss 
Chicago, Feb. 28. 

MARCH 

Society of Autemotive Engineers, German Engi 
neering Evaluation Meeting, Horace H. Rack 
ham Educational Memorial, 100 Farnsworth 
Detroit, Mich., March 4. 

Society of Automotive Engineers, Southern Cali 
fornia section aircraft accessory meeting, Bilt 
more Hotel, Los Angeles, March 8. 

Kansas Oil Men’s Assn., annual convention 
Broadview Hotel, Wichita, March 11-12. 
Ohio Petroleum Marketers Assn., annual con 
vention and trade exposition, Hotel Deshler 

Wallick, Columbus, O., March 12-14. 

Indiana Independent Petroleum Assn., sprins 
convention, Hotel Severin, Indianapolis, Ind 
March 14-15. 

Western Petroleum Refiners Assn., 34th annua 
meeting, Blackstone Hotel, Fort Worth, Texas 
March 25-26-27. 

APRIL 

American Petroleum Institute, Marketing Com 
mittee, Atlanta, Ga., April 2. 

Society of Automotive Engineers, Aeronautic 
Spring) meeting, Hotel New Yorker, New 
York, April 3-5. 

Empire State Petroleum Assn., Inc., annual con 
vention, Hotel Mark Twain, Elmira, N. Y 
April 9-10. 

Independent Oil Men’s Assn. of New England, 





convention at Statler Hotel, Boston, Mass 
April 11-12. 

American Petroleum Institute, Production Di- 
vision, Biltmore Hotel, Los Angeles, April 
11-12. 

Interstate Oil Compact Commission, spring meet 
ing, Tulsa, April 11-13. 

Eastern Petroleum Credit Group, 9th annual 
conference, Copley Plaza Hotel, Boston 
April 15-16. 

Natural Gasoline Assn. of America, annual con 
vention, Baker Hotel, Dallas, Texas, Apri 
17-18-19, 1946. 

National Petroleum Assn., Hotel Cleveland 
Cleveland, O., April 18-19, 1946. 

Michigan Petroleum Assn., spring convention 
and trade exhibit, Leland Hotel, Detroit, 
April 23-24. 


National Oil Heat Exposition, sponsored by Oil 
Heat Institute of America, Inc., Philadelphia 
April 23-27. 


Independent Petroleum Assn. of America, mid 


year meeting, Houston, Tex., April 29, 30 
and May l. 
MAY 
National Association of Corrosion Engineers, 
President Hotel, Kansas City, May 7, 8 
and 9. 
National Oil Scouts & Landmen’s Assn., Jac! 
son, Miss., May 16-18, 1946. 
JUNE 


Society of Automotive Engineers, Summer (Sem! 
Annual) Meeting, Hotel French Lick Springs 
French Lick, Ind., June 2-7. 


American Petroleum Institute, Production Di 
vision, spring meeting, William Penn Hotel 
Pittsburgh, Pa., June 13-14. 

AUGUST 


Society of Automotive Engineers, West Coast 
Transportation & Maintenance meeting, Hotel 
New Washington, Seattle, Wash. Aug. 22-24 

SEPTEMBER 

Chicago Section, American Chemical Society 
Coliseum, Chicago, Sept. 10-14. 

Society of Automotive Engineers, Tractor Meet 
ing Hotel Schroeder, Milwaukee, Wis., Sept 
11-12. 

National Lubricating Grease Institute, 14th an 
nual meeting, Edgewater Beach Hotel, Chi 
cago, Sept. 29-Oct. 2. 

News 
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a 
Did you 
ever see a dream 
pumping? 
















































You have seen plenty of “dream models’ 
—on paper. 

Some have even reached the 

wooden mock-up stage. 

But have you seen one 

pumping? 





NATIONAL A-38 National pledges you this: 
We will offer no 
“low model” or “dream pumps” 
in 1946 that could 
well become “orphans” in 1947. 


However, we will continue 

to offer Improved National A-38 
and A-38H (Hose Extension) — 
beautiful, sturdy, mechanically correct 
—everything you expect 

a modern computer pump to be. 


Present orders are continuing to 

consume our production 

through spring. 

We will be producing 
NATIONAL A-38L National A-38 and A-38H pumps in 
“ISLAND-LITER” greatly increased numbers 
throughout 1946. 
We suggest you place your orders 
for summer delivery now. 








NATIONAL PUMPS CORPORATION 


General Offices: CINCINNATI 23, OHIO 
Factory: DAYTON 1, OHIO 


Pacific Coast Division: 1190-28th St., Oakland, Calif. 











NATIONAL A-38H 
(HOSE EXTENSION?) 










Single Axle 
—Tandem Axle — 
Four Wheelers—Train Com- 
binations. There is a Uni-Tank 


designed to carry greater pay: 


loads safely, at less cost —and 


comply with every Interstate 
Commerce Commission 


regulation and ev- 


N]ebaker hae! Steel Ae Savy state Low. 


NORTH KANSAS CITY. MO., U.S.A. 





